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Trade Associations 
Oppose Government 
in Private Business 


Insurance Men Play Prominent 
Part at Big Conference 
in Washington 


FORM A NEW COMMITTEE 


F. Highlands Burns Tells How 
Federal and State Governments 
Compete in Insurance 


Incursions into the field of insurance 
by State and Federal governments were 
discussed at Washington December 10 
and 11 at the conference on government 
in business, called to meet at Washing- 
ton by the special committee which since 
October has been investigating the ex- 
tent of government competition in indus- 
try. Included in the membership of the 
committee was F. Highlands Burns, Bal- 
timore, president of the Maryland Cas- 
ualty Co., who took an active part in the 
deliberations of the meeting and served 
as chairman during the session in which 
Secretary of Commerce Hoover spoke. 

The insurance industry is but one of a 
number in which city, county, State and 
Federal governments have become active 
in recent years, it was brought out dur- 
ing the conference. In some industries, 
government participation represents a 
large part of the whole production, and 
it was for the purpose of discussing this 
competition and means for eliminating 
it and returning business to private 
hands, as it was originally, that the con- 
ference was held. 

The Federal Government, it developed, 
is less active in industry than some of 
the other branches, but the total busi- 
ness which is taken from the taxpayers 
Was estimated to be possibly two billion 
dollars a year. There are activities in 
which government should not participate, 
declared Secretary Hoover in address- 
ing the meeting, but there are business 
fields, such as the prevention of fraud 
and monopoly, in which the Government 
has a definite interest in behalf of the 
people. 

Hoover Admits Federal Intrusion 

However, Mr. Hoover declared, “What 
1 feel that most people refer to when 
they talk of government in business is 
that they do not wish the Federal Gov- 
ernment to engage itself in the buying of 
commodities or services for resale, and 
they do want the Government to pro- 
cure services and commodities for its 
own use by competitive bidding from 
the business world.” There are un- 
doubtedly some points where the Federal 
Government could reduce its business 
activities, he said. 

The insurance industry suffers from 
government competition in several ways, 
it was shown during the course of the 
meeting. The establishment of exclu- 
sive State funds for workmen’s com- 
pensation bars the companies from that 
business in several States and offers keen 


(Continued on page 31) 




















PHOENIX 


Assurance Company, Ltd., 


’ of London 
100 William Street, New York 


A corporation which has stood the test 
of time! 143 yearsof successful business 
operation. World-wide interests. Abso- 
lute security. 


Excellent Service and Facilities 


PHOENIX 


Indemnity Company 














75 Maiden Lane, New York 
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A factor 
in your choice of a company 
to represent 


The Insurance Company of North America laid the foundations 
for the American Agency system. It is only natural, therefore, that 
its service policies should offer agents every possible benefit and assist- 
ance 

North America co-operation includes prompt attention to every 
service need, advisory and engineering service on individual risks, and 
extensive national advertising in the interests of the North America 
Agent. 


Insurance Company of North America 
PHILADELPHIA 


and the 
Indemnity Insurance Company of North America 
write practically every form of insurance except life { 











The Peak Load 


To maintain his maximum Peak Load of production, and thus derive 
the utmost income from his work, the Fieldman needs every reasonable 
Home Office aid—quick decision on applications, quick issuance of 
policies, quick handling of beneficiary changes, quick making of loans, 
and, above all else, immediate payment of death claims. Add to these 
a comprehensive Sales Help Service, such as Home Office publications 
and literature. 





This Company is unexcelled in these various services. And it is con- 


stantly making improvements. 


We have places for men and women who are content with nothing 
less than the best in life insurance. 


The Penn Mutual Life Insurance Company 
Philadelphia, Pa. 
Organized 1847 

















See Pitfalls in 


Agents’ Gold Rush 
To Florida Field 


Many Worse Off for Sacrificing 
Home Town Clientele and 
Migrating 


VIEWS OF AGENCY HEADS 


Realty Fortunes for Experienced 
Operators; Old - Established 
Agents Write Most Volume 


The number of men in life insurance 
general agencies throughout the country 
who have decided to leave their terri- 
tories where they have built up a clien- 
tele through years of hard work in order 
to try their fortunes in Florida, either 
through life insurance or by speculating 
in real estate, has grown so large that 
agency vice presidents and directors of 
companies are making inquiries as to 
whether the migrating agents have found 
the trip worth while; whether they are 


making fortunes; or whether they have 


not really lost more than they have 


gained. Enough time has now elapsed 
since the marvelous Florida real estate 
boom began to get the publicity which is 
swamping the reading and advertising 
columns of daily papers for the agency 
managers to learn that most of the 
agents wish they had never left, their 
home towns. Certainly, so far as 
Tue Eastern UNDERWRITER can learn, in 
discussing the question with a large num- 
ber of executives, is that the number of 
agents who have bettered themselves is 
infinitesimal. 

Serious Situation From Company 

Viewpoint 

The seriousness of the situation from 
a company standpoint can be gauged by 
the following letter received by THe 
EASTERN UNDERWRITER from the presi- 
dent of an important life insurance com- 
pany which does a large business in the 
Southeast : 

“Relative to the Florida exodus, we 
would not care for our name to be men- 
tioned, but the situation has caused us 
much loss in connection, especially with 
our Georgia agency organization. In 
fact, our South Georgia agency organ- 
ization has practically gone entirely to 
pieces.. We find that when these men 
go to Florida they are no longer inter- 
ested in life insurance but become real 
estate agents. 

“Fortunately, our Florida agency or- 
ganization has remained intact and we 
are securing from that state a satisfac- 
tory volume of business. From the in- 
formation we receive from Florida, as to 
its real estate situation, we believe that 
many of those who have engaged in the 
sale of real_estate will find it necessary 
to enter other fields of activity.” 

This Company Has a Form Letter 

One of the largest of the life insur- 
ance companies has received so-much 

(Continued on page 6) 
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HOEY & ELLISON 


99 William Street 


THE PAUL R. WENDT AGENCY 
Woolworth Building | 

GENERAL AGENTS 
Equitable Lite Insurance Company 
OF IOWA 


FOR GREATER NEW YORK 


ANNOUNCE 


The Consolidation of these Two Offices under the name of 


HOEY, ELLISON & WENDT 
GENERAL AGENTS 


The Consolidation will not affect the General Insurance Agency Business of 


HOEY & ELLISON 
99 William Street 
which will be continued as heretofore. 


Until further Notice the Headquarters of the Life Insurance Department 
will be at 


Room 2248 Woolworth Building 
New York City 


“For Equitable of Iowa Service "Phone Whitehall 6270” 
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Important Changes 
by Phoenix Mutuai 


INCREASES DIVIDENDS 11% 


Reduction of 814% in Premiums on 
314% Reserved Basis; New Moves 
Fit Into Company Plans 


‘The Phoenix Mutual Life has com 
pleted plans to put into effect several 
changes of the greatest importance to 
the ficld representatives of the compan 
The most outstanding of these are that 
the company will increase dividend dis- 
tributions next year approximately 11% 
and that a decrease will be made of 
about 84% in the premiums of the 
3Vi% reserve policies. 

For years the Phoenix Mutual Life 
has been working towards a_ definite 
goal in which its representatives in the 
field have played an important part. Its 
managers have been selected to fit into 
this scheme of development -and one 
phase of this is shown in the practice ot 
the company of taking the field repre- 
sentatives into its confidence when 1m- 
portant moves are contemplated. At 
each agency convention a field council 
is elected from the ranks. Recently 
this group of managers and agents met 
with the agency executives at the home 
ofice and the new developments an- 
nounced are the result of these confer- 
ences of the field with the executives. The 
present council is composed of Edgar C. 
Niles, associate manager at Albany; Tom 
L. Landress, manager at Chattanooga, 
Tenn.; C. Hugh Blair, manager at Pitis- 
burgh; L. H. Andrews, manager of New 
York Downtown Agency; Winfield L, 
Nourse, agent at Boston; Robert. S. 
Moody, agent at Charlotte; George C. 
Summy, manager at Oklahoma City; W. 
A. Kane, district manager at Geneva, N. 
Y.; Will D. Bowles, manager at Des 
Moines, Jowa; and W. W. Williamson, 
manager at Chicago, 

What Changes Mean 


The Phoenix Mutual offers two classes 
of policies. One class, the annual and 
limited payment Endowment at 85 con- 
tracts on the 3% reserve basis, appeals 
to policyholders who wish to combine 
savings with life insurance. The other 
class of policies, which includes the 
“Seventy Special” series of Life, Limited 
Pay Life, Endowment, Long Term En- 
dowment and Term policies, are on the 
344% reserve basis and are intended for 
those who desire protection primarily 
and at the lowest possible initial cost. 

The premiums under the 3'% policies 
will remain unchanged and in conse- 
quence the dividend increase will ma- 
terially enhance the value of these pol 
cles as a savings medium. Under the 
3Y¥a'f, polcies, the reduction in premium 
rates places these premiums in such a 
class that the initial premiums will in 
general be the lowest participating pre 
miums offered by any company. 

In retaming the 3% policies at. the 
same premium, the result will be to en- 
hance the value of these policies as a 
saving medium because the new dividend 
scale will bring larger dividends and 
lower net cost. At the same time, the 
reduction in premiams under the 914% 
policies brings the premiums to the poin‘ 
where they are, in general, the lowest 
Participating initial premiums of all the 
mutual companies. Under all classes of 
policies the net cost of the insurance is 
reduced, Hence, the changes not only 
benefit the policyholders materially but 
they benefit the field’ men because of the 
inereased saleability of contracts 

here will be a reduction on the aver- 
age ol 84%, in the premiums for “Sev- 
enty Special” and Term policies. This 
new “scale of prices” will be especially 
attractive to those who do not consider 
It to be of primary importance to com- 
bine savings with protection, but who de- 
sire’ protection at the 
Initial cost. 

Assuming a 


lowest possible 


her: higher rate of interest 
carnings, the Phoenix Mutual has also 


(Continued on page 5) 


























Thrift, 
Forethought, 
Self -dential 


and 


Thrift, self-denial the 


realization of family responsibility are the 


forethought, 


factors which cause men to insure. They are the 
qualities which are at the root of our national 
well-being and are consequently the marks of 
So, today, when 
a man seeks credit from a bank, the banker, 


good and worthy citizenship. 


skilled in weighing characters, honesty and re- 
liability, asks him: “Have you any life insurance? 
How much do you carry? Is it payable to your 
beneficiary or to your estate?” 


The answers to these questions tell the banker 
much about the man’s eligibility for a loan. 


These facts should be impressed upon every 
young man. Instead of deferring his application 
until he becomes older, let him secure a policy 
that will be an estate, a means of procuring credit, 
a certificate of character and a passport to social 
and business success. 


The Prudential 


Insurance Company of America 
Home Office: Newark, New Jersey 


STRENGTH OF! 
Cipmattan’, 


gs 





Epwarp D. DurrieLp, President 






































Two General Agencies © 
Here Consolidate 


EQUITABLE OF IOWA OFFICES 


Paul R. Wendt Ageasy Merged With 
Life Department of Hoey & Ellison; 
Separate Offices for Present 


An arrangement has just been con- 
cluded for the consolidation of the two 
general agencies in New York City of 
the Equitable Life Insurance Company 
of lowa held by Hoey & Ellison and the 
Paul R. Wendt Agency. This change is 
regarded as one of first importance as 
it will bring together the resources and 
facilities of the life insurance depart- 


ment of the general insurance agency 
Ellison and the weil 


Hoey & 


office ot 


JAMES J. HOEY 
organized life insurance agency of Paut 
R. Wendt. Only the life insurance de- 
partment of Hoey & Ellison will be con- 
solidated with the Wendt Agency under 
the name of Hoey, Ellison & Wendt, the 
fire, casualty and marine business will 
be conducted as heretofore under the 
firm name of Hoey & Ellison. 

The Hoey & Ellison agency is one of 





BENNETT ELLISON 


the most prominent in New York City 
and does a very large volume of bust- 
ness in all departments of insurance. 
Both James J. Hoey and_ Bennett 
Ellison have extensive and important 


(Continued on page 7) 
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HREE years 
4 personnel 
manager in a good- 
sized industrial 
corporation are 
likely to make one 
cast a skeptical eye 
on most “employ- 
ee-welfare” pro- 
jects that come up 
in the day’s work. 
The president had 
this in mind that 
morning when he 
phoned Forsythe 
and said: ‘“Send- 
ing a Mr. Higgins 
of The Travelers 


“0 JGMIOtORM Ng LE coment 
Oi 





familiar as _ the 
trade symbol of a 
nationa!ly-known 
organization of 
country-wide _re- 
pute. 


And as Higgins 
explained that 
these holders of 
Travelers Group 
contracts were but 
a representative 
handful among the 
thousands who 
have for years 
renewed their right 
to this Travelers 


down to see you, He leaned forward and picked mark after mark that was familiar as the trade symbol of a service, Forsythe 


Jim. You might 
look over his 
Group Insurance proposition for me, 
and let me know later what you think 
of it.” 


Forsythe, the president remem- 
bered, had been deputized by him 
many times before to hear out other 
Higginses of other companies on 
other group insurance plans. He 
could be counted upon to remain 
sufficiently blasé on the subject by 
now, not to tie the company up with 
what could be only an added bother 
and expense in the field of employer- 
employee relations. 


And in the early part of the inter- 
view, Forsythe fulfilled his president’s 
fondest expectations. Higgins (and 
he had met and sold many as tough 
as they make ’em) had never before 
run across a so-called “group pros- 


pect” as cynical and bored as Forsythe 
appeared during the usual prelimi- 
nary selling-points: the employees’ 
need for standard low-cost life in- 
surance protection, their appreciation 
of employer-cooperation in helping 
them secure and carry it, the impetus 
thereby given to individual loyalty, 
contentment, efficiency, thrift, etc. 


And then Higgins pulled from his port- 
folio a sheet of heavy pale blue paper 
and unfolded it till it reached clear 
across his listener’s desk. When 
Forsythe saw the quilt-like patch- 
work of dark blue ink across its ex- 
panse, he remarked that it looked 
like a printing-press gone crazy. 
But he leaned forward and followed 
with interest Higgins’ pencil as it 
picked out mark after mark that was 


nationally-known organization of country-wide repute. put a sincere 


question to himself: 
“If these leaders in their various 
lines have found something worth- 
while in such protection to their em- 
ployees, perhaps we’d better be less 
skeptical about it ourselves!” 


Over the phone a few minutes 
later, he was saying aloud to the 
president: “If you’ve a half-hour to 
spare, I’m bringing Higgins back up 
to see you. I think this group busi- 
ness of the Travelers outfit is some- 
thing that we can use, after all. At 
any rate, we can’t go far wrong, in 
such good company.” 


The new trade-mark broadside is 
a fair sample of the sales-assistance 
The Travelers is constantly rendering 
its agents in each of its multiple lines. 








THE TRAVELERS, HARTFORD, CONNECTICUT 
The Largest Multiple-Line Insurance Organization in the World 


THE TRAVELERS INSURANCE COMPANY 


THE TRAVELERS INDEMNITY COMPANY 


THE TRAVELERS FIRE INSURANCE COMPANY 


broup Life - Group Accident and Sickness - Salary Allotment Life - Workmen's Compensation - Public Liability - Automobile Fleet - Fire - Explosion - Riot and Civil Commotion - Earthquake - Windstorm- 
Sprinkler Leakage - Boiler - Machinery - Office and Messenger Robbery - Burglary - Plate Glass - Automobile Liability, Property Damage, Fire, Theft and Collision - Accident - Health - Life. 
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Phoenix Mutual 

(Continued from page 3) 
set a new rate of interest with the in- 
auguration of the higher dividend scale. 
The new rate will be 4.7 per cent from 
july 1, 1926, 

Some of the high spots resulting from 
the changes as cited by the company 
are: 

At all 
ee 
than 


ages, the new premiums for 
25 Premium Life policies are less 
former premiums for 30 Premium 
Life policies at issue. 

Similarly, S. S. 20 Premium Life pre- 
miums are now less than former 25 Pre- 
mium Life premiums. 

In other words, under the above plans, 
the same premium at issue secures a 
policy which requires the payment of 
five less premiums than formerly. 

Any prospect, age 34 or older, can 
now buy an $. S. 30 Premium Life policy 
for less premiums than formerly for an 
Annual Life. 

[ff age 45 or over, he can buy an S. S. 
25 Premium Life for less premium. 

In other words, a prospect can now 
secure a limited premium life policy with 
an initial premium lower than heretofore 
charged for a policy requiring premium 
payments so long as_ he lived. 


At ages less than 50, each new pre- 
mium for an S. S. Endowment at 795 
is less than the old for an Annual Life. 


Notwithstanding his increase in 
a prospect less than 34 years of age can 
secure an S. S. Annual Life Policy with 
a smaller initial premium than he would 


age, 


have paid if taken at any time during 
the past four years. ; 
If he is less than 45, his premium 


would be smaller than at any time during 
the past three years. 

The new interest rate 
per annum. 

Through increased dividends, the net 
cost has been reduced under 3 per cent 
policies and under S. S. policies now in 
force. 

Initial premiums for 3% per cent re- 
serve policies are in general the lowest 
participating premiums required by any 
company. 


is 4.7 per cent 


COMPARISON OF GROSS 


PREMIUMS 
Annual Life 
Present New Reduction 
Te: $19.63 $17.52 (*) $2.1l 
Bo ciicsice Bae 19.94 2.41 
5 ee 23.10 (*) 2.78 
Neer 30.55 27.26 3.29 
Plas rant iol 36.86 32.89 (*) 3.97 
. ere 45.49 40.59 4.90 
ae 57.37 51.19 (*) 6.18 
20-Premium Life 
ae . $27.80 $25.54 $2.26 
ec iselewiars 30.62 28.06 2.56 
Rh Sacre 34.12 31.19 2.93 
_, eee 38.53 35.09 3.44 
ae 44.25 40.14 4.11 
De cade 51.90 46.88 5.02 
Seo ee 62.40 56.13 6.27 
20-Year Endowment 
2 ae ee $46.07 $43.48 $2.59 
5 eee 46.90 44.05 2.85 
= ee 48.11 44.92 3.19 





New England Mutual Life 
MERRY CHRISTMAS 


“Hor sixteen years the brokers’ 


of fice” 


BALDWIN 


5th Floor (Entire) 
5 Maiden Lane 


5 Seconds from Broadway 


Phone 
Cortlandt 2030 





























———— Ee 
NEW POLICY , 
4 
Disanility Benefits of $15.00 per $1,000.00 
Waiver of Premium 
BROADER DOUBLE INDEMNITY CLAUSE 
Loans at end of 2nd year 
° { 
The Manhattan Life Insurance Co. of New York iq 
A ——_. ______ | 
| SP Oe 50.00 46.35 3.65 mittee members: George H. Spillane, 
ae 53.06 48.79 4.27 of the John Hancock; James P. Heron, 
Lb | eee 58.10 52.98 5.52 of the Metropolitan; John J. Riley, ot 
Lee . 66.26 59.92 6.34 the John Hancock ; N. G. Twichell, of 
a the Prudential, and Kdward Worth, of 
ts : the Metropolitan. 
Blovewes $23.26 $21.08 $2.18 ; 
| ee 27.32 24.82 2.50 : . 
35 3092 30.01 204 _ ADOPTS SALARY SAVINGS 
,’ 40.93 37.44 3.49 Phe Equitable Life Insurance Com 
Ss... 53.06 48.79 427 pany of lowa announces the adoption ol} 
50) 73.14 67.74 5.40 a salary savings plan of life insurance, 
Pe ee under which ten or more employees of a 
MUTUAL BENEFIT’S NEW HOME business organization may apply for any 
ae i ‘ regular life or endowment policy, inelad 
Building operations in connection with ~~ jng the usual disability and double in 
the Mutual Benefit Life’s new home — gemnity provisions 
office in Newark have been under way 


several months and the arrangement of 
nid geno gaa er ae soy de- Proceeds from. five insurance policies 
cided unc le r Ww > com- be : . 

1Geg UPON, | a uliding will be com taken on the iife of the late Dr. Russell 
pleted early in 1927. The location is about H 


POLICIES LIFT CHURCH DEBT 


; x . Conwell, clergyman and lecturer of 
two miles and a half north of the old site Philadelphia, will be used to liquidate 
which is the heart ot Newark Ss con- the final indebtedness of the Grace Bap 
gested center, Phe plot laces on three tist Temple of that city, and add $40,000 
streets and will leave room for future to the building fund of Temple Univer 
growth. The part of the building now sity. One of the policies, which was on 


being erected will have six stories. the twents 


$40,000, 


pavinent life plan, vas lor 


LOWELL UNDERWRITERS ELECT 


At a meeting of the Lowell Life FIRST YEAR CLAIMS 


Underwriters Association, December 10, In thirty days recently the New York 
the following officers were chosen for Life had forty-six first vear death 
the coming year: Luke A. Woodbury, of | claims aggregating $138,212. Five of the 
the Metropolitan Life, president; Je W. policyholders were insured for less than 
Moriarity, of John Hancock, and Pete one month. Six of the claims carried 
Gill, of the Metropolitan, vice-presi- double indemnity. The company also 
dents; C. A. Burns, of the Metropolitan, had forty-one second year claims. Four 
secretary; M. J. Brady, of the John of these were insured for I than 


Hancock, treasurer. For executive com- thirteen months 








; mee | 





Satisfied Policyholders 


More than 67% of all insurance written 
by this company since 1867 is still in force 
today. What better evidence could there 
be that policyholders appreciate the “golden 
rule” service of Iowa’s Oldest Company? 

Men desiring to become agents for a good old 


line company will realize the advantage of a con- 
tract with this company of satisfied policyholders. 


EQUITABLE LIFE 


INSURANCE COMPANY 


Founded 1867 


Aetna Life Changes 
Salary Budget Rules 


TEN LIFE MINIMUM REDUCED 


Vice-President alti Tells Agents 
To Eliminate Smaller Polices 


As Too Cosly 


Several important changes in its rules 


for writing salary budget policies are 
announced by the Aetna Life, in a let- 
ter sent out to all general agents by Vice 
President Kendrick A. Luther. The 
company began to write this form of 
insurance last Mareh, and the new un- 


derwriting rules to go into 


effect are 
the result of experience during the past 
months in handling this line of cover 
age. The announcement says in part: 

“The requirement that at 
lives shall be insured in order 
lish a case on a Salary Budget basis 
will be elminated. Any number of ap- 
plications will be considered on the Sal- 
ary Budget plan. This will relieve any 
pressure on the agent to obtain ten 
applications in order to make the case 
eligible. Eliminating the rule specify- 
ing a minimum of ten applications will 
provide for the writing of salary budget 
insurance on the great majority of small 
organizations, and will enable the agent 
to write four or five $5,000 policies with 


least ten 
to estab 


out the necessity of having to write 
several $1,000 policies on others, who 
ire not so interested, in order to secure 


ten applications. 

“The maximum amount to be issued 
without medical examination will be $5, 
009, except that if applications are 
mitted on ten or more lives in 
Budget maximum 
creased to one-tourth of the 
of insurance applied for, but not to 
more than $10,000 in any event. 

“Regular premium notices and receipts 
will be made out, and the business 
handled in all respects like ordinary busi 


sub 
a Salary 
may be in 
total amount 


Case, the 


ness, except that the general agent will 
send all renewal notices on one case 
in one envelope to the employer.” 


\lthough the 


nuinimum amount of in 


surance will still remain at $1,000, the 
letter calls attention to the fact that 
up to the present, relatively too large 
a number of $1,000 applications have been 


received on the Salary Budget plan, re- 
ducing the average size on this form of 
pol y to a litth more than $2,000 and 


inaking the business comparatively ex 


pensive to obtain and administer. The 
average amount of the Aetna ordinary 
policies, the statement says, is about 


$5,000. 

“It is evident,” Mr. Luther explains in 
his letter, “that steps must be taken to 
eliminate the writing of many of these 
sinall policies on the Salary Budget plan, 
if we are to increase the average policy 


and handle the business on a satisfac- 
tory basis. Bear in mind that the better 
class, more permanent business is the 
only type which will work out to ad 


vantage both to the employer, the 


agent, 
and the company.” 











OF IOWA 
Home Office: Des Moines 








American Central 


Insurance Company 


INDIANAPOLIS . 


Ratablieneo 


All agency contracts direct with the company 


Address. 


HERBERT M. WOOLLEN, President 


Life 


iBYy 
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Florida Gold ra 


(Continued from page 1) 


correspondence from agents who have 
moved to Florida or who contemplate 
such a step that it has considered it ad- 


visable to write to each agent who now 


approaches the company with the idea 


of moving to Florida a letter similar to 
this one: 
December 7th, 1925. 
Mr. Agency Manager. 
Dear Mr : We are in receipt of 
vour letter of the instant, in regard 
to Agent of your office writing busi- 


ness in Florida, and in reply thereto we 


shall have to refer Mr. to our Agen 


cy Manager, Mr. of Jacksonville, 
Mlorida. All matters connected with the 
writing -of insurance in his_ tergitory 
come under his jurisdiction, and before 
laying any plans to locate in Florida, 
please have Mr. write him fully as 


sires to locate and how 
stay might be, etc. 

In the meantime, hov 
like to point 
activity in 


despite the 


to where he de 
long his 
vever, we would 
out that despite the great 
real estate in Florida, and 
amount of life insurance 
which the company is securing in that 
state, the agents who have transferred 
there during the year have on the whole 


not met with success. It was so disturb- 
ing to the company to note the loss these 
agents were suffering through this break 
in their life insurance activity that we 
wrote to Mr, asking for his im- 
pression of the reason, and we enclose 


herewith a copy of his reply. 
The experience of all of us at the 


Home Office is that a life insurance 


agent, with exceptions which are ex 
tremely rare, makes a mistake in mov 
ing about. It may seem to him that 


other rs alitics possess great advantages 
over where he has up to that time been 
located, but almost invariably the agent 
who stays in his own locality and de 


velops it intensively, gradually expanding 
it if necessary to nearby communities 
ot larger S1ze, is the one who becomes 


the member of one of our clubs. 
Several times during every life insur 
ance man’s career, there come great 
temptations to move into other districts, 
but our advice to the agent is for him to 
hold,on where he is and derive the full 
and increasing benefit of his good name 


in the community and the accumulating 


advantage from his old policy-holders. 
Yours very truly, 
Vice-President. 
The Florida Manager’s Letter 
rhis is the letter of the Florida man- 
ager: 
Dear Mr. —: Anything we can do in 
the way of a warning to the average 
agent, whose thought turns toward Flor- 


ida from a business standpoint through 
the winter, I feel would be in the in- 
terest of such agent and in the interest 
of the company. 


Many of our 


agents from all over the 


country have been oversold on the idea 
of easy business in Florida and quick 
profits; they have come into the state 


at considerable expense and loss of time 
from their own home base, as an average 
result ineeting with bitter disappoint- 
ment. 





FRANK J. HAIGHT 
CONSULTING ACTUARY 
Hume-Mansur Building 
Indianapolis, Ind. 
Hubbell Building 
Des Moines, lowa 





Our agents in the state who have been 
have built with the develop 
know the people, know the situa 
and who are sticking steadfastly to 
their business, are doing a fine business. 
But, the average out-ol-state agent who 


here, 
ment, 
tion 


along 


comes into Florida, going to the larger, 
congested towns, is utterly lost. 
J-want to point out that the living 


problem is quite serious. Some 
who have come into the state 
pay the high prices for suitable living 
quarters, are living pretty hard. 

This letter is written with no thought 
that our good agents anywhere are not 
welcome in Florida; but we know the 
situation, we have seen a number of near 
and feel better satisfied 
In giving you the above information to 
pass along if you care to do so. 


Very truly yours, 


agents 
and cannot 


distressing cases, 


Agency Director. 
Avalanche of Agents in Small Florida 
Towns 
Tue Eastern Unperwriter has writ 
ten to a number of executives asking 
them to speak frankly about the insur 
ance situation. Most of them replied 
and asked that their names be not used, 
but gave interesting sidelights. Here is 
from one of the outstanding agency 
heads of the country, which contains a 

lot of food for thought: 
‘There 1s a gray side of the Florida 
picture, but undoubtedly it is best under 
aad could be best explained by 
most of the hundreds of life insurance 
agents who have migrated to that coun- 
try with the expectation of cleaning up 
millions over night. It is my belief that 
the experience of 90'% of the life in- 
surance men who have gone to Florida 
from other territories has been very un 
satisiactory. In instances, they 
have produced a substantial amount ol 
business but have taken notes and sus 
tained some heavy losses. We have had 
no serious difficulty with our Fiorida 
organization—that is, the agents who 
have resided in Florida prior to the land 
boom, because most of them had had the 
sense to stay out of real estate 


one 


stood 


some 


good 


(Continued on page 8) 
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HOME LIFE 


Insurance Company of New York 





ETHELBERT IDE LOW, President 





The 65th Annual Report shows: 


Premiums received dur- 
ing the year 1924..... $8,003,453 


Payments to Policyhold- 
ers and their Benefi- 


ciaries in Death 

Claims, Endowments, 

Dividends, etc........ 6,321,521 
Increase in Assets...... 1,801,906 


Actual Mortality 62.4% 
of the amount 


ex- 

pected. 
Insurance in Force..... 260,530,414 
Admitted Assets........ 51,457,218 





FOR AGENCY APPLY TO 


GEORGE W. MURRAY 


Superintendent of Agents 
256 Broadway New York 






































reputation for stability and ‘air dealing 


their business. 


interest of all its polleyholders. 
JOHN BARKER, Vice President 





incorporated 1851 


BERKSHIRE LIFE INSURANCE COMPANY 


PITTSFIELD, MASS. 
FREDERIC H. RHODES, President 
this Company oas always pursued those policies in the conduct of its business that have given it a high 


Alas always rendered the highest grade of se ‘rvice to Its policyholders. 
Hag always extended reasonable assistance and encouragement to its representatives to develop and hold 


Its policy contracts give to each individual insurer full protection, safeguarding, at the same time, the 


ROBERT H. DAVENPORT, Secretary 














The 
Agents’ New Dignity 
which we have 


The agency system, of 


just been reminded, has greatly changed. 


The agent of 40 or 50 years ago was often 
a man who had failed in other business. 
Gradually the general agency business 


oTrew 


helped and dismissed. 


offices 


ployed sub-agents, 


up. Competent men had general 


and were in close touch with the 


management of the companies; they em- 


appointed, educated, 


The general agents 


were important people in the community 


and keep in touch not only with their home 


offices but with their policvholders. 


There 


are quite a number of these remaining in 


Now 


the different companies; 


it is passing. 


but, as a system, 
The former 
*k > *k > 


sub-agents are 


agents. | suppose one 


result of the change has been to add to the 


dignity and importance of 
agent. 
part-time agents. 
is becoming a 
Company 


old days a 


was. * * * * 


to the companies, 


the individual 
Many 


companies do not employ 
Life insurance agency 
profession, > = * 


The 


agents are over. 


lovalty is now the rule. 
twisting” of 


It was the Industrial insurance companies 


which set the right example and showed 
not only the wrong but the inexpediency 


of the practice of stealing agents from 


It is all to the good 
the public, to them- 


selves, that a life insurance agent is a self- 
respecting, professional man who has at 
heart loyalty to his company and fidelity 
to the insured. 


From an address by Haley 
Fiske, President of the Metropolitan Life 
Insurance Company, before the Annual 
Meeting of the Association of Life Insur- 
ance Presidents, Dec. 4, 1925. 
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Two Agencies Merge 
(Continued from page 3) 
personal connections in New York City. 
Mr. Hoey, former member of the 
Assembly and Deputy Insurance Com- 
missioner, stands high in Democratic 
party circles in the State. He has fre- 
quently been mentioned of late for high 
offices in the incoming city administra- 
tion, but has declined all offers for 
public office, preferring to devote him- 
self to business. He managed Governor 
Smith’s campaign for President and has 














PAUL KF. 


WENDT 


conducted other campaigns with great 
success. He is one of a group of young 
men who are very close to the throne 
in the Democratic organization. 

Sennett Ellison has a wide acquaint- 
ance and very influential connections in 
New York City and is very popular both 
in the insurance business and in other 
circles. He is vice-president of the New 
York Board of Fire Underwriters, a 
member of the executive committee ol 
the Insurance Society of New York, 
and is affiliated with many clubs and 
organizations. 

Paul R. Wendt was appointed general 
agent for the Equitable Life of Iowa 
early this year. He had previously been 
general agent for the company in 
Newark, where he built up a_ strong 
organization. He has had broad ex- 
perience in both production and organ- 
ization work in life insurance. He first 
entered the business by affiliating with 
the Wallis Agency of the Equitable 
Life of Iowa in Philadelphia after 
several important connections in the 








the NEW 


(Five Months Old) 


Keane-Patterson Agency 


(of the Massachusetts Mutual Life Insurance Company) 


Wishes You ALL 


(With No Reservations) 


its FIRST 


(And they hope many more to come) 


MERRY CHRISTMAS 


and announce that the program will continue, 


to the best of their 


ability, to be 


—Organized Service— 


The Whole 
Miss A. M. 
Charles V. 
Lloyd Patterson, Associate, and 
Donald C. Keane, 


Office Staff, and 


Grimm, the Cashier 
Cromwell, Supt, 


General Agent 


225 West 24th Street, New York City 


of Agents 


Telephone: Chickering 2384 





insurance department at the Hoey & 
Ellison headquarters at No. 99 William 
Street. Eventually both organizations 
will be centered in one office. 

This consolidation brings together two 
offices whose facilities will dovetail very 
happily into each other. The established 
connections of the Hoey & Ellison office 
offer an important field for the develop- 
ment of life insurance and the organ- 
ization of the Wendt Agency is equipped 
to handle the business in a large way 
and to give excellent service to brokers, 
ant to Dr. Griffin M. Lovelace, will also 
cases. 


LIFE UNDERWRITERS’ MEETING 


UNIVERSITY ALUMNI TO MEET 


meeting of the Uni- 
Underwriters Association will 
be held December 22 at the Hotel Me 
Alpin. Burr Mcelntosh, popularly known 
as “the cheerful philosopher,” and noted 
nation-wide as an actor, will entertain. 
Ralph G. Engelsman, a member of the 
New York University faculty and assist 
ant to Dr. Griffith M. Lovelace, will also 
address the meeting. 


The Christmas 
versity Life 


J. E. HALL ON “IMAGINATION” 


J. Llhott Hall, general 
Mutual in New York, 


ation” 


agent, Penn 
talked on “Imagin- 
at a meeting of the Mutual Benefit 


Franklin D’ Olier a 
Prudential Officer 


ELECTED A VICE- PRESIDENT 


First National Camamited of American 
Legion Prominent Philadelphia Busi- 
ness sei His Career 


At a meeting of the directors of The 
Prudential this week, Franklin D’Olier 
of Philadelphia, the first national com 
mander of the American 


Legion, was 
elected a vice-president. It is stated 
that Vice-President D’Olier will have 
administrative duties that will take him 


into the field in supervision and inspec- 
tion work. 
Mr. D’Olier 
forty-eight 
uated from 


was born in Burlington 
years ago. He was grad- 

Princeton University in 
1898. The cotton yarn business which 
his father, William D'Olier, founded 
in Philadelphia in 1869, has been con- 
ducted for a number of years by the 
son as president and treasurer of 
Franklin D’Olier & Co., Ine. 

In April, 1917, when this country en- 
tered the World War, Mr. D’Olier was 
commissioned a captain in the Quarter- 
master’s Department. He gained’ con 
attention in France by his 
organization of the army salvage 
and was honorably discharged as 
tenant-colonel on the general staff in 
1919. He was awarded the Distinguished 
Service Medal by this country, and 
and France named him a commander of 
the Legion of Honor. His selection as 
commander of the American Legion was 
made in 1919, 

Mr. D’Olier is a director of the 
National Bank of 
Penn Mutual Life 
and a trustee of 
He was chosen in 
the Sesqui Centennial 
ciation of secnaninits. Acne 


siderable 
service 
a lieu 


First 
Philadelphia and the 
Insurance Company 
Princeton University. 
1922 as president of 
Exhibition Asso 


UPHOLDS SUICIDE CLAIM 


New Rochelle Insurance Brokers’ Life 
Insurance Hinged on Exact Hour 


He Killed Himself 
Arthur Miller, 


broker of New Rochelle, 
in a hired limousine. His widow made 
claim to $129,000 in life insurance. The 
claim was protested by the company al- 
leging that the policy had expired. The 
jury upheld the claim. 

The following paragraph from the 
“Herald-Tribune” illustrates why the 
vas of more than ordinary interest: 

“The premiums were payable at 3 
o'clock on the afternoon of January 29. 
Thirty-one days of grace were provided 
for in the policy, which brought the 


insurance 
killed himself 


Recently, 


case 


newspaper field. The Wendt Agency The Life Underwriters Association of Veterans Club last Friday. His biggest dead line to 3 o'clock March 1. March 
since it started in New York has led New York will hold its next monthly din- point was that imagination itself would not | was Sunday, bringing the legal hour 
the entire agency organization of the ner meeting on January 12. Two. speak- ae eee a whole he arted de- ol slain ve pe 3 o'clock March 2 
company several times. ers have already been secured, being Dr. ng kK must be in bac k of it. “Henry It was within a few minutes of this 

For the present it is planned to main- Griffin M. Lovelace, of New York Uni- ord, he said, wring imagine not only hour that Miller shot himself, but 
tain both the Wendt Agency quarters versity, and ‘Thomas C. Bell, new assist- a car but the many cars and their uses whether before or after the jury must 
in the Woolworth Building and the life ant superintendent of agents for the Mutual fore his plans can be started. determine, 

ee . 

















Christmas 


ance se rvice. 


carry the 
good cheer. 


We wish you all a 











UR Season’s Greeting is for every colaborer in the field of life insur- 
To the head of the great life insurance companies, to 
their Home Office associates, to the agency builders and to the men who 
rate book in the city or out in the rural field—we broadcast 


Christmas filled with good cheer 


Prosperous New Year 


The Lincoln National Life Insurance Co. 


“Its Name Indicates Its Character” 
Lincoln Life Building 
More Than $395,000,000 in Force 


Greetings ! 





and a 


Fort Wayne, Indiana 

















Pennsylvania 


1865 














Provident Mutual 


Life Insurance Company of Philadelphia 





Sixty Years Old 


-Provident agents in their approach have the 
advantage of the national advertising of the 
Company which is striking and original, 
and also of a Direct Mail Campaign. 


Founded 1865 


1925 
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speculating and have produced an in 
creased volume of life insurance busi- 
ncss 

“There has been one phase of the 
situation, however, that has been bad for 
them and that is the large influx of life 
insurance men from the outside who 
have overrun the smaller centers, all of 
which has been somewhat demoralizing 
for the local representatives. Our Florida 
manager advised me recently that he had 
two hundred letters from agents in vari 
ous parts of the country who wanted 
to come to Florida. We are extremely 
fortunate in having a manager there who 
has excellent judgment and he is able to 
paint the picture as it really is to many 
of these men who want to come to Flor 
ida so, after all, the situation has not 
been so difficult for us.” 


Walter E. Webb’s Frank Statement 


One executive who has definite views 
and who gave THe Eastern UNoper- 
WRITER permission to use his name is 
Walter E. Webb, vice-president of the 
National Life of the U. S. A. He said: 

“It happens that I have been all 
through a situation somewhat similar to 
that which now exists in Florida. When 
I lived in California there would be real 
estate booms from time to time which 
resulted in attracting life insurance men. 
not only from other parts of the coun 
try but from the agencies in the city of 
Los Angeles. Some did as well as they 
had done in life insurance, others bet 
ter, and a great many not nearly so good 

“Much of the supposed wealth resuit 
ing from real estate activities is on paper. 
Fo be sure some will make large tor 
tunes. In the majority of cases the for- 
tunes will be acquired by men who have 
spent years in the real estate business 
and are just naturally coming into thei 
own, a few will be outsiders, who, as a 
matter of luck, make a ‘killing.’ How 
ever, many will be left with holdings on 
their hands which may or may not show 
an ultimate cash profit. If I buy a piece 
of real estate for $5,000 and sell it to 
you for $100,000, [ apparently have 
$95,000 profit. But if you only pay me 
$2,000 or $3,000 cash and the balance on 
long time payments, and a_ recession, 
temporary or permanent, develops, and 
I must take the property back after you 
have paid in only $5,000 all told, [I really 
haven't made any money. This, ot 
course, would be an extreme example, 
but, nevertheless, it is typical of what 
has happened in other places and may 
happen in Florida. 

“The fact that a man has been suc 
cessful in life insurance in Maine, Wash- 
mgton or North Dakota does not mean 
that he will make a success buying and 
selling Florida real estate, or California 
real estate, or stocks and bonds merely 
because there happens to come a boom 
in any particulary field of endeavor at any 
given time, 


Success for Old-Established Agents 


“As-to the life insurance business, it 
has been my good fortune to visit Flor- 
ida at least once a year, travelling over 
the entire state, and my humble opinion 
is that the largest percentage, by far, 
of the new life insurance business in- 
crease is coming through those men who 
have been established in that field and 
who are merely now reaping the reward 
of years of effort. They have been on 
the job through a long spell of meager 
returns and now in boom times they are 
realizing on their efforts, just as are the 
real estate men. 

“It takes time to make acquaintances 
and friends and learn the ropes in any 
given community, and the man who 
leaves a section where he has built hese 
aSsets over a long period of years is not 
apt to find that real estate boom times 
will offset that loss, which he must. take, 
if he goes to Florida and makes a fresh 
start, expecting to acquire quick ‘money.’ 
Going farther—even though he does 
clean up for a time in real estate, or in 


= 














life insurance, there is always a ques- 
tion of whether or not he will make a net 
gain over a period of years. Easy come, 
casy go. The possession of money does 
not automatically create financial judg- 
ment. It is axiomatic that it 1s harder to 
hold money than it is to make it. Far 
better for a man to remain where he is, 
cogitinue to build a reputation and a rea- 
sonable income, than it would be to go 
to Florida, or any other place, make a 
lot of easy money, taste the wine of lux- 
ury, and then have to drop back to nor- 
mal with the subsiding of the boom re 
sponsible for his success. 

“The great majority of those who get 
rich quick sooner or later find themselves 
back at the starting point. All things 
considered, the sane thing for any man 
to do is to stay where he is, building 
something on a substantial financial 
foundation. My observation of Florida 
first hand and my personal experience 
in California leads me to say that the 
only man who really would be fully jus- 
tified in going to Florida, or any othei 
boom section, is ‘the man who has noth- 
ing to lose and everything to gain—and 
not otherwise.” 


All Booms Must Go Through Readjust- 
ment Period 


From the agency head of a New Eng- 
land company this letter was received: 

“We have your letter having reference 
to the exodus from all parts of the coun- 
iry to Florida, in which a great many 
life insurance people are foolishly par- 
ticipating. 

“We, like all other companies, have 
had several occurrences of this kind and 
in a great many cases we are satistied 
that a great mistake has been made. All 
boom propositions must have readjust- 
ment at some time or other as has nap 
pened in several parts of the country at 
different perids of time when such a 
situation has arisen as has in Florida. 
You say that you have word from agercy 
offices that Florida business is continu- 
ing to show remarkable results. That 
may be true now but | doubt the perma 
neney of them and of the business whicii 
is being written in connection with the 
wild things which have occurred down 
there. 

“The writer has seen several cases 
where flourishing life insurance men 
have pulled up stakes and gone down 
there to engage in the land game and 
it has resulted disastrously. There is 
not any doubt in my mind that any man 
doing a successful business will be much 
better off to remain where he is rather 
than to allow himself to be lured by 
the Florida situation, which, as I under 
stand it, has quieted down considerably 
recently.” 

Returning from Florida, Sadder and 
Wiser 

“A good many of our representatives 
have hurried away to Florida during the 
last vear or two in the hope of making 
a fortune easy, but it is gratifying to 
note that gradually they are most all re- 
turning, better and wiser men. This 
condition has enabled us to advise with 
those who write us every few days rela- 
tive to locating down there, with the re- 
sult that nere of late we have been able 
to serve the interests of more than one 
man. In the final analysis there are no 
short-cuts to true business success, but 
we are forced to the conclusion that 
Barnum was almost right when he said 
there was a fool born every minute, 
when we reflect upon the Florida 
situation. 

“Without stimulation we are getting a 
sizeable volume of business from Flor- 
ida, but frankly we are not enthusiastic 
about it. When the reaction sets in 
am convinced that it will probably go off 
the books more rapidly than it has been 
put on.” 


Difficulty of Finding a Place to Live 
and to Eat 

The difficulty of finding a place to live 

and a place to eat is becoming apparent 

in Florida and the New York papers, 

after printing many colums about the 


(Continued on page 10) 
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A Record of Service j 
The year 1925 marks the seventy-fourth anniversary of the F; 
Massachusetts Mutual Life Insurance Company. Ever since 1851 
this Company has furnished unexcelled life insurance protection 
at a low net cost and has maintained its record of unswerving | 
loyalty to its policyholders. The years have brought wonderful th 
growth and prosperity. To-day, as in the past, the whole per- a 
sonnel of the Company is imbued with the spirit of service, a fe 
spirit that permeates the entire activity of the organization. — 
JOSEPH C. BEHAN, Superintendent of Agencies th 
e WI 
Massachusetts Mutual Life Insurance Company ; 
SPRINGFIELD, MASSACHUSETTS de 
Organized 1851 IZ 
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Connecticut General News t 
Hartford, Conn. . 





After December 15th our New York business s 
will be conducted under the firm name of 


Goulden, Woodward, Cook & Gudeon 
(130 William Street) s 








a 

© 

Ss 

Mr. A. 2. Woodward, for fourteen years secre- t 

tary of the Accident Department of the Con- 

necticut General Life Insurance Co., becomes a ' 

. Y r 1 

partner in the New York Agency. i 

. - t 

His wide and varied experience in life, accident | 

and group insurance will greatly increase the facili- ; 

ties of our New York office. 

We appreciate the support of the New York ! 

. ‘ ( 

brokers during the past twenty-two years and are 

vlad that so experienced and well qualified a man | 
is available to meet the demands of our increased 

business in New York City. | 

: 


Connecticut General Life Insurance Company 
R. W. HUNTINGTON, President 











What Are You Looking For? 


Are you waiting for a General Agency opening—a 
remunerative connection with some reliable, old, legal- 
reserve life insurance company—to come along and 
grasp you by the hand? 

An Eastern Mutual Life Insurance Company—not the 
best, but one of the best—needs an Agency Manager 
for its Omaha, Nebraska, office. It is a genuine oppor- 
tunity for the man qualified to fill the vacancy. 


Address, confidentially, “HUDSON,” care of this paper. 
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Asks Help to Train 
Better Life Agents 


MORE COOPERATION NEEDED 





Frank L. Jones Tells Life Insurance 
Presidents About Work of Local 
Underwriters’ Associations 





Greater degree of cooperation from 
the home office for the better training 
of agents in more effective methods of 
insurance salesmanship was strongly 
urged by Frank L. Jones, president of 
the National Association of Life Under- 
writers, in a speech before the recent 
convention of the ‘Association of Life 
Insurance Presidents here. The several 
departments of a large insurance organ- 
ization had definite and highly special- 
ized duties under the direction of tech- 
nically trained men, he said, but the 
agent out in front, to be efficient, had 
to be pretty well informed on all phases 
of insurance. 

“You have in your home offices an 
actuary, and he is a= scientific man 
trained to the last minute,” Mr. Jones 
told the Life Presidents, “but easily the 
second man of importance in actuarial 
work is the agent. He deals in figures 
with the man out front. He is the con- 
tact point. 

“In our home offices we have medical 
departments consisting of men who are 
scientifically trained. They are of first 
importance in the matter of selecting 
risks, but I say to you that the agent 
is the second most important man in 
the selection of risks. I think a famous 
speaker you had here two or three years 
ago made the statement before your 
association that a local doctor might 
select risks with irregularity and the dis- 
advantage of that selection would wear 
off in five years, but that in the adverse 
selection of the agent the adverse selec- 
tion never wears off. 

“You have the Department of Service 
in the home office, and systems are 
worked out by which the policy-holder’s 
interest may be considered and provided 
for. I have no hesitancy in saying that 
the man out front, the agent, is even 
more important than the man in the 
home office in the Service Department, 
however important he may be. 

“We have the Agency Department, the 
agency head, a man who is well trained, 
scientifically trained, but easily the sec- 
ond most important man in agency work 
is the man out front, the agent, who is 
not scientifically trained. 

“In all of these great relationships 
which your home offices have to the 
policy-holder, you have the scientifically 
trained man in the home office but on 
the other hand, in every instance, in my 
opinion the agent is the second most 
important man and first in service, and 
yet he is the great untrained problem 
of life insurance. 

“The only cooperative movement there 
isin this country to rectify that very 
serious and very bad situation is that 
we have 164 local voluntary associations 
of leading underwriters who have taken 
upon themselves without expense to you 
to educate your men in the finer points 
of salesmanship, in the finer points of 
service, and of competition. There are 
these 164 local schools, voluntarily main- 
tained, meeting once every thirty days, 
to consider the greatest problems of 
selling. I appeal to you men, who are 
the heads of these great institutions, not 
to have simply .a sympathetic interest in 
these 164 local associations but that you 
have a commanding interest in them.” 


N. Y. U. STUDENTS’ DINNER 





Training Course Members Meet at Al- 
dine Club For Closing Get- 
Together Affair 

The Tenth class of the Life Insurance 
Training Course of New York University 
gathered at the Aldine Club, 200 Fifth 
Avenue on Tuesday evening, December 
15, for a class dinner. Students of both 
the day and night sessions attended. 
There were over sixty present. A very 
enjoyable dinner and program had been 
arranged by the dinner committee, con- 
sisting of Roland Shine, chairman; Her- 
man Cooper, Art W. Smith, Max L. 
Saft, Ben Hadley, Jr., M. D. Neurad and 
Miss Lucy F. Huston, who was chairman 
of the program committee. The class 
was notable for being the largest, having 
the most out-of-town students, repre- 
senting 22 companies and 44 agencies. 

C. J. Zimmerman, executive secretary 
of the Life Underwriters’ Association, 
acted as toastmaster and introduced the 
following speakers: 

Ben Hadley, Jr., Equitable of Iowa; 
W. T. Shivell, Union Central; S. J. Katz- 
man, Mutual Life, who gave a humorous 
reading; Ralph G. Engelsman, instruct- 
or of the Life Insurance Training 
Course; Miss Esther Paiewsky who 
gave a very dramatic recitation, and Dr. 
Griffin M. Lovelace, director of the Life 
Insurance Training Course, who gave an 
inspirational talk. 

Dr. Lovelace, Mr. Engelsman and Miss 
Bean, secretary to Dr. Lovelace, were 
guests of the class. William G, Eisen- 
hauer, Equitable Life, added a great deal 
to the gayety of the party by conduct- 
ing in his usual able manner the com- 
munity singing. 





MINISTERS IN GROUP POLICY 

A group life policy issued by The 
Prudential Insurance Company has been 
adopted by eighty-one clergymen, mem- 
bers of the East Pennsylvania Confer- 
ence, Church of the United Brethren in 
Christ. Under the plan, each of the 
members of the Conference will be elig- 
ible to protection of $1,000. The con- 
tributory plan of premium payments is 
provided for, with each of the ministers 
paying a part of the premiums and the 
remainder of the cost being borne by 
the conference. 3Jecause of the large 
number covered, no medical examination 
was required. 





BRYSON MADE SUPERVISOR 

George T. Bryson, district manager at 
Norfolk for the Sun Life of Canada, will 
be transferred to the Richmond office 
January 1 and will travel out of this 
office as a supervisor of agents through- 
out the Virginia field, Neil D. Sills, man- 
ager of the company for Virginia, an- 
nounces. In this capacity he will give 
special attention to new agents, helping 
to train and develop them. 

Mr. Bryson himself was trained at 
Richmond under the personal supervi- 
sion of Manager Sills and in time be- 
came a first rate producer in the Rich- 
mond territory. 





INSURANCE ESSAY CONTEST 


An insurance essay contest for high 
school seniors on “The Advantages of 
Life Insurance,” with five $1,000 college 
scholarships as prizes, has again been 
launched by the Union Trust Co. of 
Detroit. A dinner-meeting was given 
by the trust company to nearly 500 
prospective contestants, city school 
authorities, and the heads of insurance 
agencies of Detroit. From present in- 
dications, about 1,000 seniors in the high 
schools of Detroit and environs will 
participate. 














Important Announcement 
To Life Insurance Men 


One of the largest old-line Life Insurance Companies 
is looking for a Field Supervisor to work in the Central 
Western section of N. Y. State with headquarters. at 
Rochester, N. Y. 

This position will afford you an opportunity to 
demonstrate your ability to secure and train men, and 
will lead to larger fields. This is a salaried position 
together with commissions and renewals on personal 
writings. 

In replying to this ad, please set forth fully, all of the 
qualifications which you believe you possess in order 
to fill this position. 

All correspondence strictly confidential. 


Address: Box 1025 
THE EASTERN UNDERWRITER CO. 











86 Fulton Street, New York City, N. Y. 





























Available on Request 


Life Insurance 
as a Vocation 


is the title of an interesting booklet setting forth the 
advantages of selling life insurance and the oppor- 
tunities offered by the 








The Connecticut Mutual 
Life Insurance Company 
Hartford 


Connecticut 





_ 1846—1925 — 




















Three New Records of Progress 


A TWENTY-TWO MILLION DOLLAR PRODUC- 
TION of new life insurance during June, 1925, in 
honor of President George Kuhns. 

A NINETY MILLION DOLLAR PRODUCTION of 
new life insurance during the first half of 1925. 


During June, 1925, the total of life insurance in force 
passed the EIGHT HUNDRED MILLION DOLLAR 
mark, 


BANKERS LIFE COMPANY 


DES MOINES, IOWA GEORGE KUHNS, President 














GUARDIAN LIFE 











Established 1860 Under the Laws of the State of New York 





Tel. RECtor 5112 







THE 
JOHN C.MCNAMARA 
ORGANIZATION 


MANAGERS 


INSURANCE CO. ste. 


HOME OFFICE, 50 UNION SQUARE, NEW YORK CITY 


25 Church St., New York 
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| LIVE “HINTS FOR BUSINESS GET TERS 


| Practical Suggestions to Help the Man With the Rate 
| Book Increase His Income and General Efficiency 














Mr. Kk. G. Brown, ot his date of birth and learned that he 
Using thie Detroit general had a boy six years of age. 
Point of avency says the Mutual Four months later I went in to see 
Contact Benefit “Pelican” has him, and after our greeting I said, “I 
said that the “point of came in to talk to you a moment about 
AY thee most important thing your boy John. I have a plan that I feel 
in selling life insurance. We must be sure will interest you.” I sat down with 
favorably known, or else unknown. him and gave a talk. He asked five or 
It will worth while to any life under six questions—never bucked, always was 
writer to give consideration to the sub with me—and he stgned. 
ject of hi he can become better and \t another time I called on a traffic 
more f rably known in his community manager about whom I knew nothing. 
Mr. Br 1 rate mr electivity” in pros He was a good sort of fellow and gave 
preti the second most important me an interview, but | could not. talk 
e’ m in selling insurance. He said, “Don’t talk to me 
He droy he hint that “discuss” is a about insurance because | cannot afford 
ery important word in the approach. it. Belore leaving, [ found he had a 
‘ boy of six and a girl of ten. Just before 
his change of age | dropped in and made 
Recently W. H. Beers the same approach as in the previous 
Don’t of the Mutual Benefit case He asked me two questions, but 
Give Up Life said that a life in offered no resistance. It took only about 
Too Soon surance salesman should ten minutes before he signed. 
not give up and leave ses Hs 
the prospect too soon. It takes a certain In years of prosperity 
afjount of time for a man to make up Another when business is good 
his mind, and if a salesman leaves before Big Group) and the employer is 
the prospect has had time to be con Year in 1926 chiefly concerned with 
vinced of the merit and advisability of keeping his employes 
rroposition, the salesman is throwing against the competition of other em- 
20a ‘chances. Mr. Beer said in sub ployers and preventing a large” turn- 
stance, the following: over, there is a great demand for group 
“Stay with your prospect 45 minutes. insurance. This year has been a group 
A man is reducing his_efficiency 75 per insurance year and the representatives 
cent. who stays only 10 or 15 minutes. of those companies writing group look 
Don't take ‘no’ for an answer. Try three for a great year for this business in 
times to close him during the interview. 1920, 


It requires 


a prospect 

to the posit 
to stay 45 n 
your busine 
Your sale i 
Mr Beer 
hour to an 
essaf\ w hie XK = 
volved 


College Appeal. 


Gets Then 


a certain amount of time for 


to swing from the negative MAKING BIG INCREASES 


ive frame of mind. Be sure 

linutes. Close 70 per cent. of | Jefferson Standard Life Honors Presi- 
on the first interview. dent Price with Large Production 

made in the first interview. During November 

said that interviews of an The field organization of the Jefferson 

hour and a half were nee- Standard Life of Greensboro, N. C., broke 

re large policies were in- all records of the company for produc- 


tion during November in honor of Ju- 

lian Price, president of the company. 

ee The average monthly production of the 
; company during the first ten months of 


n On Keane-Patterson 1925 amounted to $7,080,000. The No- 
Agency, Massachusetts 


The Dotted Line *, ; : vember production practically doubled 
Bae. Mutual in New York, this, and topped by several millions the 

vist spate te tte calles sec month of dhe company The toa 

Re aaa | i een rh ie a for the month was $13,748,200 examined 

= b ‘ business. 

many names as he could of men who as 

had young children, men making between 

43,000 and $10,000 a vear. THe sources FLORIDA GOLD RUSH 

were old clients, friends, newspaper an (Continued from page 8) 

nouncements of births, public schools, Gold Rush and the tremendous fortunes, 

ete. Deseribing his line of attach before are now containing articles giving the 

t group of Massachusetts Mutual men, — other side of the picture. The New York 

Mr. Cotlow said: “Times” has particularly told the public 
Che presentation of the educational about the uncomfortable living in the 

plan has enabled me to sell men who “tent city” section of Miami, the conges- 

previously had turned me down cold. | tion of the streets, the bad sanitary 

am just gomg to give you a few ex- — conditions, the high price of food. 

amples to bring out what [ am driving The other side of the picture, from the 

it. Lf called on a man employed as an life insurance standpoint, is the tremen- 


executive by t 


very httle a 


inarried and 


Vear | 
haphazard 
that [ was 
in insurance 
“l cannot 
| am-carryi 
neck.” But 


he Literary Digest. I knew dous amount of life insurance business 
bout him except that he was being written in Florida, the percentage 
lL was making about $7,000 of gain being far in excess of that in 


approached him in the usual any other state. Just how much of the 


way, and when he learned business will stick is not known: and 
endeavoring to interest him how much of it is written by newcomers 
he cut me short and said, is also something of a mystery so far. 
afford any more insurance. But this article will at least show how 
ng $15,000 and am up to my some of the leading agency men of the 
before leaving, I obtained United States view the Florida situation. 








The Colonial Life Insurance Co. of America 


Whole Life, Limited Payment and Endowment? SOLD 
NEW High Value THROUGH 
ORDINARY ITS OWN 
POLICIES Attractive and Novel Features AGENCY 
\ Low Cost STAFF ONLY 

Which, with especially favorable Indust: tal Contracts, 

give Agents unsurpassed money-making »pportunities. 
GEO. T. SMITH, Vice-Presid = “ ae Mert tJ 
3 ce-Presiden Ss. N ESHIP, 2nd Vice-Presid 
DUNBAR JOHN NSTON, Seeretary R. DROWN, ia See’ by end iat Ga 


HOME OFFICE, JERSEY CITY, N. J. 








HOME LIFE INSURANCE COMPANY of AMERICA 


INCORPORATED 1899 


PROTECTS THE ENTIRE FAMILY 
This Company issues all modern forms of policy contracts from BIRTH te 60 years next 
birthday. 
INDUSTRIAL POLICIES are in FULL IMMEDIATE BENEFIT from date of issue and 
are up-to-date in eve respect. 
ORDINARY POLICI contain valuable SPECIAL DISABILITY and TOTAL AND 
PERMANENT DISABILITY CLAUSES and DOUBLE INDEMNITY FEATURES, and 
are guaranteed by State Endorsement. 


A HOME LIFE POLICY BRINGS 


PEACE OF MIND TO THE 
MAN WHO LOVES HIS FAMILY 








BASIL S. WALSH, President P. J. CUNNINGHAM, Vice-President 
JOSEPH L. DURKIN. Secretary JOHN J. GALLAGHER, Treasurer 
DR. E. BRYAN KYLE, Medical Director 
INDEPENDENCE SQUARE PHILADELPHIA, PA. 











INCORPORATED 1871 


LIFE INSURANCE COMPANY OF VIRGINIA 


RICHMOND, VIRGINIA 
Issues the most liberal forms of ORDINARY Policies from $1,000.00 to $50,000.00, 
with premiums payable annually, semi-annually or quarterly, 


; and 
INDUSTRIAL Policies from $12.50 to $1,000.00, with premiums payable weekly. 


CONDITION ON DECEMBER 31, 1924 
Assets 


rere errr 041606 04:6.566.40-010 00644 0 6:606.666'0 600500. s sue bebeebewee es 00'see e6sesece 4h MES 
DMMMEINIOD. cos ciacniccsnceateceanaedesacdsse PTITITITITT TTT TTT SepsabeeeKasdabenieeeas 36,164,159.74 
GR MM IR oss sos Gcicalcicien sinc ueoweneuicncuweek@nwee Gatine sowud toca Tene cake wus 5,357,123.43 
BOSUSONOE BD TONGS, oiscissesiscsiscsscsievicoencseeebso cea SANA es esELEAN SOND ON Seed ceeeen sted +» 273,540,675.00 
PEN AS PNUD cc acivnncsmbciesetevdatesasganciosotnaunsessecdesvereseucuruass 784218. 80 











Total Payments to Policyholders Since Organization. ... 
JOHN G. WALKER, President 














Our Ninetieth Birthday 


Ninety years ago, April 1, 1835, Massachusetts chartered the 
New England Mutual. This is the oldest Charter now existing. 
The granting of this Charter had a vast significance, for it 


introduced a New Idea, which cleared the way for the present 
growth of Life Insurance. 


THAT IDEA WAS MUTUALITY 





NEW ENGLAND MUTUAL LIFE INSURANCE CO. 


Boston, Massachusetts 
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THE MUTUAL LIFE 


The Mutual Life Insurance Company of New York has a 


record of EIGHTY-TWO YEARS of prosperous and suc- 


LO NOLNOL NO!) 


TOLINO OL ING? 


cessf"; business. it has passed through panics, pestilence 
and wars unharmed, and to-day, as a resuit of eight decades 
of endeavor, offers financial strength, reputation, magni- 


tude, leadership, and life insurance service. 


Those considering life insurance as 


a protession are invited to apply to 





The Mutual Life Insurance Company 


of New York 
34 Nassau Street New York 
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botaal Case Shows 
Tax Insurance Plan 


FITTING SPECIFIC NEEDS 


How Situations Were Met in Insurance 
Trust Arranged by Ganse Estate 
Protective Service 





As illustrating the operation of a def-. 


inite plan for a life insurance 
inheritance taxes, the following case pre- 
pared by the Ganse Estate Protection 
Boston may be cited. 


1. Prospect, age 50, 


Service of 
worth $800,000, 
resident of Massachusetts, where his top- 
inheritance 


bracket taxes are 15%, in- 


cluding those of the 


government. An 


state and 
estimate of his  in- 
heritance taxes places them at $75,000, 
but he thinks they are coming down. 

2. With but little urging he admits 
that it to plan the payment of 
these advance, 
the fact 


is wise 
taxes in 
that 


be necessary to make sure that they are 


and concedes 


first-class securities will 
paid without unnecessary shrinkage. On 
selects $50,000 
Bonds for this purpose, and 


careful consideration, he 
of Liberty 
decides that he will instruct his executor 
to so use them; thus safeguarding the en- 
tire remainder of his estate from dan- 
ger of sale or shrinkage. 
to take the 
ing $50,000. 

3. It is next pointed out to him that 
this means taking the best asset in his 
estate, and having his executor use it 
to safeguard the remainder; whereas if 
he takes these same bonds, already dedi- 
cated to safeguard his estate, and places 
them in a Life Insurance trust, the net 
income thereon will pay the premium on 
$50,000 of Ordinary Insurance at his 
age. In other words he pays inheritance 
taxes by the use of the income of these 
securities while he is alive, instead of 
by the sacrifice of the principal of the 
same securities after he has gone, and 
his estate can ill afford to part with 
them. 

4. As a final argument it is pointed out 
that the $50,000 of Liberty Bonds, hav- 
ing been given away irrevocably during 
his lifetime, will not be part of his 
estate, so that his heirs will not only 
save the $50,000 of bonds, but $7,500 in- 
heritance’ taxes thereon. Thus, through 
the Life Insurance trust, his estate is 
getting $57,500 of cash protection, while 
paying for only $50,000 Life Insurance, 
and he is doing this by the use of in- 
come which he can readily spare. 

The setting aside of definite securities 
to meet inheritance taxes, and to safe- 
guard the remainder of the 
always wise. 


He is willing 
chance on his taxes exceed- 


estate, is 


DINNER TO ANNA T. RUSCHE 
Anna 1 
nam 


*. Rusche, manager of the Put- 
Branch of the New York Life, a 
very large women’s agency, was given a 
dinner at the Hotel Majestic last. night. 
sella Cohen, leading writer of the 
agency, was toastmaster, 


LANE TESTIMONIAL DRIVE 
Mervin L. Lane Renesed With 43 Apps 
for $157,000;. Agency Paid-For 

$750,000 in 7 months 

While Mervin L. Lane was in 
lence last week speaking 
monthly gathering of the 
Life Underwriters Association, a_ testi- 
monial drive in his honor was staged 
by the men of his agency. Eight men 
brought in 43 applications for a total 
of $157,000. 

_This agency has been in existence for 
1x months and has already exceeded its 
quota of $500,000 in paid-for business 
for this period of time. By the end of 
December this total will have been 
swelled to $750,000 paid-for. 


Provi- 
before the 
Providence 


trust for., 


Federal 


A DIRECT MAIL EXPERT 
Sales Letter Prepared by Major Keon 
of Huff. Agency Nets $125,000 on 
Ist Mailing 


Major Joseph J. Keon, polo enthusiast 
and million dollar producer in the Perez 
F. Huff Agency, Travelers in New York, 
will probably reach the $2,000,000 paid- 
for mark by the end of this year. He 
inaugurated a direct mail campaign the 
fifst’6f- November and as a result of the 
first mailing received thirty replies and 
twenty-five actual sales, averaging over 
$5,000 each, for a total of $125,000. 

The day before Thanksgiving his 
friends received a letter suggesting that 
the most appropriate way in which to 
observe the occasion was to send him 
the names of three married men with 
children who might be interested in more 
insurance. One man who is not one ol 
Mr. Keon’s clients returned nine leads, 
wishing him good luck in his enter- 
prise. 

Mr. Keon is in the same class as Bert 
Swift of New Bedford in that he be- 
lieves advertising is, indispensable i the 
sale of life dnsurance. .He uses bridge 
score pads, illustrated blotters with a 
post card attached for the prospect to 
check the lines he is interested in, as 
well as publishing a monthly news card 
called ‘‘Keon’s Tiny Times.” This Christ- 
mas he will, present his clients with a 
leather bound diary for use during the 
coming year. Circularizing, Mr. Keon 
feels, should he done systematically or 
not at all. 


BUYS A BUILDING 


J. C. Seeger, president of the Quick 
Payment Life Insurance Company of St. 
Jzouis, Mo., has announced the purchase 
by his company of the St. Louis Times 
Building, Broadway and Chestnut Street. 
Negotiations are also pending for the 


purchase by the Quick Payment Com- 
pany of an adjoining six-story building 
on Broadway at the north of the Times 


Building. 


Keane-Patterson Has 
Successful Start 


WILL EXCEED $3,000,000 MARK 








William Meissel Leads Agency; Credits 
His Success to Individual 
Concentration 





Starting modestly the first of 
Keane-Patterson Agency, of the Massa- 
chusetts Mutual in New York, will in all 
probability go beyond the three million 
paid-for mark by the end of 1925. This 
agency is headed by Donald Keane, a 
million dollar producer, who has as _ his 
associate, Lloyd Patterson. The agency’s 
paid-for business for November was 
$865,000 which showed a gain over pre- 
ceding months. 

The leader of the agency this year is 
William L. Meissel who will easily ac- 
count for over $2,000,000 in paid-for busi 
ness. He entered life insurance in 1922 
and his business that year totaled $500,- 
000. His prospect list was small but so 
arranged as to concentrate on the indi- 
vidual needs of each prosect. As the 
result of good service to his clients, his 
production in 1923 rose to $750,000. The 
following year he paid for $900,000. 

Mr. Meissel believes in eliminating the 
“ifs” and “buts” of an interview, aiming 
at definite positive or negative results. 
When he leaves a prospect he has either 
sold him or is convinced that he = is 
“cold” so far as he is concerned. His 


August, 


goal is $5,000,000 paid-for in the near 
future. Mr. Meissel was educated at 
Worchester Academy and the Philadel- 


phia Textile School and is 31 years old. 


NATIONAL VT. DIVIDENDS 
The National Life of 
which the Greater New York general 
agent is Edward M. MeMahon and as- 
sociates, has voted an extra dividend for 
This extra dividend is 
. of the regular dividend. 
extra dividend was paid in 


Vermont of 


payment in 1926. 
twenty per cent 
The same 
1925. 




















as 3000%. 


much “cold” canvass. 








Fieldmen Profit 
by This ) 


| « 1924 The Guardian’s Prospect Bureau yielded an 
average profit to fieldmen of 600% in commissions 
over their investment. In some sections it ran as high 


It is easy to see how the Prospect Bureau can be the 
basis of success. It shortens the selling process. It fur- 
nishes “live” leads in adequate number. It eliminates 


The Prospect Bureau is one reason why a good many 
of the better producers are casting their lot with us. 
One new comer, a general agent, brought with him an 
agency organization of nearly three hundred men. 


Let us tell you the whole story of what The Guardian i is 
doing to better the fieldman’s success. 


T. LOUIS HANSEN, Vice President 
THE GUARDIAN LIFE INSURANCE COMPANY 
OF AMERICA 
Founded 1860 under the Laws of the State of New York 
50 UNION SQUARE, NEW YORK 




















35-37-39 
Maiden Lane 


Opposite New 
Federal Reserve Building 


Entire floor, 5,000 sq. ft., with 
additional space in small or 
large units, available at 
rentals of $2.00 sq. ft. up. | 


Store and direct connection to 
first flocr also available. 


Naming of building can be 
arranged for responsible in- 
surance firm. 








Apply: Owners on Premises: 


MAURICE DEUTSCH 
BUILDING CORP. 


Telephone: John 1485-1488 


or your own Broker. 























EQUITABLE DIVIDENDS 


Comparison of Seales for 1926 
1925 on Standard Policy 
Forms 

The Equitable Life Assurance Society 
of New York has announced its annual 
dividend scale for 1926, showing a sub- 
stantial increase over the 1925 figures. 
The following table gives a comparison 
of the 1926 and 1925 dividend rates for 
$1,000 of insurance for the standard pol- 
icy forms at the indicated ages: 


and 


ORDINARY LIFE 

Ag » 25 Age 35 Age 45 
Year 1925 1926 1925 1926 1925 1926 
2eeeeseees $6.57 $6.97 $7.80 $8.24 $8.59 $9.15 
OFedécccvce RR See 15.28 17.16 17.24 19.13 
1D. ce veeoee 8.53 8.93 9.56 10.02 11.00 11.68 
Risicwvecss Sa oe 10.72 11.22 12.98 13.81 
Mscavcccs MAGE Me 11.79 12.37 15.51 16.54 

20-PAYMENT LIFE 
2... - $7.63 $8.02 $8.84 $9.27 $9.53 $10.08 
gin Ore 15.23 16.94 17.68 19.60 19.43 21.35 
10.......+- 10.92 11.27 12.03 12.43 13.38 13.98 
Wiiccteccun Me ee 14.45 14.83 16.71 17,33 
Wadwccrccns ‘SO Se 17.29 17.63 21.02 21.53 


20-YEAR ENDOWMENT 
Bukavnns $8.36 $8.74 $9.73 $10.16 $10.46 $11.00 
 aieewees oe eee 19.78 21.76 21.61 23.56 
Dh cakes 14.07 14.33 14.87 15.19 15.72 16.2% 
|. Se 18.12 18.28 19.03 19,24 20.39 20.80 
P20 ‘ 24.10 24.10 24.88 24.88 2.41 2641 
CONVERTIBLE 

2. $4.77 $5.16 $5.23 $5.66 $5.36 $5.90 
60 ee 8.75 10.40 949 11.36 9.90 11.78 
10th year 

option 

1 ee 5.87 6.25 6.08 6.52 6.01 6.65 
i Fa 5.54 6.00 5.27 5.95 
Pibcccctcke “GIS “sae 7.30 7.70 8.37 8.93 


"Including special fifth-year dividend. 
tDividends tor 20th year are_ based on the 
premium rates in effect prior to March, 1909. 


MUTUAL LIFE’S NEW MANAGER 

To meet the growing demands in 
Minnesota and North Dakota, the Mu- 
tual Life of New York has arranged 
to open an independent agency in Min- 
neapolis, and to facilitate the handling 
of its business in that territory the com- 
pany will combine its Fargo, North Da- 
kota, office with the new agency and 
will instal Hiram T. Lewis, at present 
its Fargo manager, in the new Minnea- 
polis agency. 


WOULD ORGANIZE INSURED 

The formation of a national protective 
association of life insurance policy hold- 
ers, along limes similar to the existing 
organization of railroad security owners, 
was the suggestion advanced by Noah H. 
Swayne, president of Swayne & Co., 
coal operators, at the recent banquet of 
the Philadelphia Association of Life Un- 
derwriters. Mr. Swayne outlined some 
of the benefits which, in his opinion, 
would come from such an organization, 
as the correction of inheritance tax laws 
and other measures affecting the inter- 
ests of policy holders. 
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THE FLORIDA RUSH 
There is many a man who rushed to 
che Klondike only to find that he could 
have struck better pay dirt in his own 
yack yard.” 

That was a saying current in the days 
when lawyers, business men, doctors and 
others staggered back to the boats which 
curried them home after terrible experi- 
ences in the Gold Rush which tempo- 
rarily turned otherwise sensible men into 
adventurers some years ago. Many re- 
turned with nothing more tangible to 
their 
Alaskan bleak wilderness 
than the loss of all their possessions and 
sometimes of their health. 


show for gruelling search for 


riches in the 


A similar situation is now confront- 
ing not only the insurance business but 
all other walks of life, in the rush to 
Florida after wealth. Thousands of ad 
venturers for the moment are crowding 
into Miami and the smaller towns of the 
state, tossing behind them the results of la- 
bor of a lifetime, hoping either through 
buying or selling real estate, or by join. 
ing in some activity highly prospering 
by reason of being hand in hand with 
the real estate boom, that they will find 
overnight by some lucky miracle for 
tunes to make them independent for life. 
Insurance agency organizations are 
being disrupted and hundreds of insur- 
ance men, who have been making a good 
living or better in other communities, 
have fallen victims to the Florida fever 
have arrived there often accompanied by 
their families 

Once arrived in 
greeted by 


Florida they are 
competition much more keen 
than it was at home; they are in a 
strange land with strangers to deal with. 
If they go into real estate they quickly 
learn that while fortunes have been 
cleaned up the chances for making a 
stake rest with those who are experi- 


enced real estate operators; and also 
that it takes money to make money. If 


they sell insurance they are placed im- 


mediately in competition with skilled and 
experienced insurance men who have the 
advantage of long residence in Florida. 

Stories are drifting back of tales of 
hardship and shattered dreams, not so 
pathetic as those which came from the 
Klondike where if one got discouraged 
he could not take a train or boat for 
home by merely riding a few blocks to 
a railroad station or pier, but pathetic 
stories nevertheless. Facing them is the 
specter of years of work in the old home 
town gone for naught; of temporary im- 
poverishment; of starting all over again. 

The agency managerial offices of the 
country are in touch with many of such 
stories and THE EAstERN UNDERWRITER 
prints elsewhere in this paper how some 
agency 
llorida situation, as well as what they 


of the officers feel about the 


say. 


DEATH TOLL OF MATERNITY 


The experience of the Metropolitan 
Life during the last fourteen years, in 
is re- 
markable for the very slight improve- 


the field of maternal mortality, 


ment that has occurred in contrast with 
marked betterment that the 
policyholders have experienced with re- 


the very 


spect to so many other diseases. The 
importance of maternal conditions is em- 
phasized by the fact that they rank, 
among white aged fifteen to 
forty-four years, second to tuberculosis 
The trend 
conditions is only 


women, 


among the causes of death. 
of these maternal 


slightly downward among the nearly 
four million white women, aged fifteen 
to forty-four, insured in the Company’s 
Industrial Department. The high points 
of the mortality were reached in 1918, 
1919, and 1920. These were years char- 
acterized by the prevalence of influenza. 
Since 1921, however, the rates have con- 
tinuously fallen and are perceptibly below 
those of the earlier years of the period 
beginning with 1911. Although the ten- 
dency is now encouraging, the improve- 
ment over the entire 
relatively slight. 


period has been 


LOSSES AND BUSINESS 
CHARACTERISTICS 


After an exhaustive examination of 
experience of a large surety company 
writing burglary as well as surety and 
bonding, and comparing the loss ratios 
with fluctuating business conditions— 
periods of depression and _ prosperity— 
Frank E. Law, well-known actuary, does 
not see any correlation. 

This is converse to the observations 
made by the Glens Falls Insurance Com- 
pany which finds that fire insurance 
losses and periods of business depression 
go hand in hand. 





Herbert A. Richards, who recently re- 
tired as general adjuster of the Norwich 
Union Fire, has gone to Florida. He 
was with the National Union over thirty 
years as special agent, underwriter and 
for the last few years as adjuster. He 
was retired upon his own request with 
a retirement allowance, and a handsome 
watch from his office asociates as an 
expression of their friendship and esteem 
for him. 





——— 











— Human Side of Insurance 








Aetna Ki ire Girls’ Club Popular 


Officers of the Aetna Fire Girls’ Club, for 1925- 
1926. Miss Delia E. Taintor, president; 
Miss Leslie V. 
Browning, treasurer; Miss Ruth Ashcraft, secre- 
tary, and Miss Helga K. Gidlund, historian. 


Mary Alling, vice-president; 





The recently elected officers 
and committee chairmen of the 
Aetna Fire Girls’ Club have set 
out to make the coming year 
even more successful than the 
preceding ones. Since its organ- 
ization, the Club has had for its 
purpose the fostering of a more 
enjoyable social life and greater 
mutual helpfulness among the 
force, and also to bring happiness 
to homes and children less for- 
tunately situated. 

During the past year, the Club 
held several very successful so- 
cial affairs, and at a number of 
its regular monthly meetings 
had interesting speakers to ad- 
dress the members. A practically 
helpful phase of activity has been 
the organization of classes in dif- 
ferent feminine handicrafts. As 
Thanksgiving and Christmas 
come around each year, the 
spirit of “good will to all” is ob- 
served by distributing baskets of 
food, clothing, and toys to needy 
ones for whom such’ remem- 
brances are specially welcome at 
these holiday seasons. 

The proceeds from some of the 
part social and part business 
ventures of the organization, such 
as the annual fair and _ similar 
activities, have been sizeable 
enough to invest in a gilt-edged 
bond, a fact which attests to the 
competent management of the 
Miss Club. The membership, which is 
steadily increasing, now exceeds 
eighty-five. The success of the 
Aetna Fire Girls’ Club, in bring- 
ing about a more enjoyable 


social life among the employees and a spirit of greater loyalty towards the company, 
is full evidence of the usefulness of more such organizations among insurance 


employees. 





J. D. Simpson, assistant secretary of 
the Liverpool & London & Globe, upon 
his return from America delivered an 
address before a club giving his Ameri- 
can impressions. One section of his ad- 
dress was devoted to the insurance news- 
papers of America, called by him “prob- 
ably the best insurance press of any 
country or countries in the world.” He 
gives this advice: “If you would learn 
of American affairs I can suggest no 
better starting point than reading the 
press. Some of these valuable journals 
are available in London offices. You 
will read in them of many interesting 
things.” 

* ok Ok 

Vincent B. Coffin of Albany, N. Y., 
representing the Provident Mutual Life, 
has been elected vice-president of the 
Capital District Life Underwriters As- 
sociation. Mr. Coffin, in addition to be- 
ing a successful life underwriter, is a 
thorough student of the business. He 
was a member of the faculty of the sum- 
mer school in life insurance salesmanship 
conducted by New York University at 
Buffalo, Rochester and Oklahoma City. 
He frequently addresses groups of in- 
surance people and last month was a 
speaker before the Boston Life Under- 
writers Association. 

xk ok * ; 
Dr. A. J. Robinson has been elected 


assistant medical director of the Connec- 
ticut General Life, after being with the 


company for a little more than a year. 


He is a graduate of the medical school 
of the University of Toronto, and has 
done post graduate work in the Toronto 
General Hospital and engaged in general 
practice in the Canadian city until he 
came with the company. 


B. A. Glanvill, F. C. I. B., of Messrs. 
Glanvill, Enthoven & Co., incorporated, 
insurance brokers, who has been selected 
mayor of Bromley, is also well known, 
especially to London members, as the 
first Chairman of the Metropolitan and 
Home Counties District Committee of 
the corporation from 1910 to 1914. Born 
in March, 1871, B. A. Glanvill went 
straight from school at the age of 17% 
years to work in the office of a Lloyd's 
underwriter. In 1902 the firm of Messrs. 
Glanvill, Enthoven & Co., was founded 
at 17 Gracechurch Street. At that time 
they employed two clerks, but now the 
staff numbers over 150. 

x ok * 


Francis R. Stoddard, formerly superin- 
tendent of insurance of New York State, 
is assisting the New Jersey legislative 
committee which is ‘investigating the 
Department of Banking and Insurance 
in that state, with his services and ad- 
vice. 

* * * 


President Harry L. Seay, of the South- 
land Life, celebrated his fifty-third birth- 
day in November. President Seay has 
headed Southland Life for ten years and 
the company has made striking progress 
during that time. 

kk O* 


R. M. Pennock, formerly Actuary of 
the New York State Insurance Fund, 1s 
now Actuary of the Pennsylvania Manu- 
facturers Association Casualty Insurance 
Company of Philadelphia. 

Ss 
Anne W. Kelly, of Johnson & Higgins, 


Boston, has joined the Insurance Society 
of New York. 
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FIRE INSURANCE 





Adjusters Send Data 
To National Board 


1500 TO TELL OF THEMSELVES 


Company Organization Making Card 
Index and Filing Questionnaire 
for Approved List 


On Monday of this week the National 
3oard of Fire Underwriters received 
from an adjuster in New Hampshire a 
filled out questionnaire telling all about 
his career, his work, his qualifications. 

It was the first of at least 1,000 of 
these questionnaires which will be for- 
warded the National Board to be filed 
for its approved list of adjusters, one 
of the most important innovations which 
has been made in the fire insurance busi- 
ness in some years, 

With an approved list the way has 
been paved for a house-cleaning and re- 
form in adjusting ranks, an attempt to 
stop leaks and wastes in payment of 
money by the insurance companies in 
the country. 

No one seems to know accurately at 
the present moment the exact number 
of adjusters that there are in this 
country. 


The Number of Adjusters 


It can be stated, however, that the 
adjustment organizations have between 
500 and 550. These organizations include 
the General Adjustment Bureau, which 
has 100 adjusters outside of New York 
City; the Western Adjusting & Inspec- 
tion Co., which has about 175; the 
Underwriters’ Adjusting Co. of Chicago, 
which has more than 150; the Pacific 
Adjusting Co. and Southern Adjusting 
Co., which have about fifty apiece; the 
Texas Adjusting Co. There are also a 
large number of independent adjusters, 
as well as paid adjusters, a staff of which 
are maintained by some of the larger 
companies (for instance, one company 
has eighteen adjusters in New York); 
and there are the special agents who do 
adjusting as part of.their regular routine. 


How Movement Started 


The present movement leading to- 
wards an approved list and a grading of 
adjusters grew out of the report of the 
committee of adjusters of the National 
Board, read at the annual meeting of the 
National Board in May, 1925. A resolu- 
tion was passed which read in part as 
follows: 


BE IT RESOLVED, that the members as a 
matter of self interest and out of considera- 
tion of public policy be urged individually to 
ccoperate with the Committee on Adjustments 
in its efforts toward securing more generous 
and hearty support of the adjustment bureaus 
and the extension of their spheres of useful- 
ness; also toward curbing the constantly in- 
creasing influence and control of loss matters 
by local agents. 

BE IT FURTHER RESOLVED, that the Com- 
mittee on Adjustments be requested to com- 
municate with the officers and managers of the 
companies with the view of securing their ~~ 
proval and endorsement of such plans as the 
Committee may adopt, looking toward the cor- 
rection of the conditions to which attention 
has been directed. 


Action of Executive Committee 
President Kurth brought up the sub- 
ject at a meeting of the executive com- 
mittee of the National Board the last 
week in October at which time the fol- 


lowing resolution was unanimously 
adopted: : 
Whereas, the purpose of insurance is to 


indemnify the insured, 
equitably and efficientl 
with that purpose; po | 

Whereas, local agents, brokers and producers 
of business should in no case receive any 
benefit through the adjustment of any loss; 
therefore, he it b 

Resolved, that these principles be and are 
hereby adopted by all companies, members of 
the National Board of Fire Underwriters; and be 
it 

_ Further Resolyed, that as an assistance to 
its members the National Board of Fire Under- 
writers establish and maintain a list of rec- 
ommended adjusters; and no adjuster — shall 
be recommended until proper application, signed 
by two company members, has been presented 
to and approved by the Committee on Adjust- 
ments of the National Board of Fire Under- 
writers, 


all losses should be 
adjusted in accordance 


And further, that if in the judgment of any 
company claim is made where no nabuility exists 
or where payment should be delayed, that com- 
pany 1s urged to submit its tacts to the Na- 
tional Boara’s Committee on Adjustments, and 
the Committee will advise all interested com- 
panies of its conclusions as to how the loss 
shouid be handled, with the expectation that all 
companies interested would be governed thereby. 


Views of a Company Official 
The resolution was sent to the com- 
panies and many letters ot approval were 
received. One prominent company of- 
ficial wrote to the National Board: 


It occurs to me that it would help along the 
principies which you are undertaking to estab- 
lish it the companies were requested to file the 
names ot all ot their special agents who may 
do more or less adjusting of tosses and that 
an application be required of them just 
same as from an _ inuependent adjuster. 
psychology of this requirement will readily 
occur to you. 

One of tne greatest evils in our business is the 
laxity shown by companies’ special agents in 
the settiement of losses. 1 can name instances 
where this type of easy special agent has by 
his example caused numerous fires. There is 
an indefinable something in human nature 
that the moment a liberal overpayment of a 
loss is made it becomes known throughout the 
community and a harvest of losses immediately 
follows. ‘These easy specials too have a desire 
to stand unusually weil with the local agent. 
No one ever heard of a local agent objecting to 
the overpayment of a loss, 

There is something about this application to 
become listed on the National Board’s approved 
adjusters that will have a steadying intluence 
upon the free and easy tactics heretofore dis- 
a ee by many special agents. They may also 
ye called in consultation on questionable losses 
and if they are fully cognizant of their obliga- 
tions to the National Board to maintain their 
position on its approved list of adjusters it 
will act as a deterring influence to be unwar- 
rantedly free with serious questions. 


Bars Have Been Steadily Let Down 


From another company president of 
the first rank this letter came: 

We are heartily in sympathy with the move- 
ment recently inaugurated by the National 
Board having for its object the eradication of 
the evils now attending the adjustment of losses. 
There has been a steady letting down of the 
bars in the adjusting of losses throughout 
the country so that now it would be a ditticult 
matter to pick out any particular field where 
important losses are competently handled. We 
devoutedly hope that the National Board will 
in good time succeed in removing some of the 
existing evils. 


Copy of Questionnaire 

The following is a copy of the ques- 
tionnaire which has been sent to ad- 
justers in all parts of the country. An 
attempt has been made to reach them 
all, companies co-operating to the extent 
of sending in names of adjusters who 
have done or are doing work for them. 
The names received by the National 
3oard have been carded. 





Application for Listing om Approved List of 
Adjusters of the patieunl Board of 
Fire Underwriters 
DF MAME ic cccccnccacces Uhaeaedschdancsaqekanee 
2. Residence and P. O. Address.........++.+eee+ 
3. Date and Place of Birth 
4. Married or Single............. 
5. Nationality of Parents.........cccccccccsceees 
6. What languages other than English do you 
speak and (or) Write......sserssesecescecreers 
7 2: ith what church are you affiliated or at- 
tend or have membership in _.....-+ee++eeeee 
Of what Fraternal Organizations are you a 
WENDT vce vcsdccscccscvectcsvstdcowecndcases 
8. HAUCstiOG .vcecccescsces steseeegeeccesoeeeees . 
9. Legal Training or experience, if any......... 


10. Business Experience—give various employ- 
ments in chronological order, stating length 


and time of service and duties in each 
POSITION oo. ccecsccccrccccccccsscsececcococess oe 
11. Were you ever discharged from any posi- 
tion; if so, for what reasONn.....-.+ersereeeees 


12. State in detail your experience in the busi- 











Established 1879 


The Tokio Marine & Fire Ins. Co., Ltd. 











NEWARK FIRE INSURANCE COMPANY 


Newark, N. J. 


Incorporated 1811 


A Company with a continuous 
and unblemished record of over a 
Century in protecting the interests 
of policyholders and agents. 


Agents Wanted Where Not 
Represented 











ness of adjusting loss or damage by fire or 

ortherwise (a) length of time so occupied 

(b) approximate number of losses adjusted 

(c) name of several companies you have 

represented (d) and any additional facts 

which in applicant’s opinion specially qual- 

ify him to adjust loss or damage by fire or 

MMR ea din ck sc adaeidadngadaddédaacuneaness 
13. What particular type of losses do you feel 

Dest Guallied tO AGUS... ccccccscccascccscses 
14. Check the class of losses with which you 

have had experience: 

fire 

Tornado 

Automobile 

ai 

Sprinkler Leakage 

Tourist Floater 

Riot and Civil 

Commoiion 

Use and Occupancy 
15. Do you maintain or intend to maintain an 

office for the transaction of the business of 

adjusting loss or damage by fire or other- 





wise? If so, where ‘acccasnemnees 
16. Have you ever been engaged as public ad- 
juster for the assured? If so, when, where 


and by whom employed.........-...-.++e+s+: 


17. What Insurance Companies or Adjusting 
Company do you represent at the present 
CONE. vcccvececcddopniscndduaioadsesacenaccsenas 


18. Are you connected with any local insurance 
agency, directly or indirectly? If so, give 
name and in what capacity..........+eseeess 

19. Give names of three persons (not related) 
from whom detailed information can be had 
as to your competency and trustworthi- 
WOGO! Kandace ccacvinedccercacadvexsuectdeddndess 

20. Give names of three different insurance com- 
panies to whom inquiry 5 be made as to 
the character and ability of applicant as an 
adjuster 


WRG os ccccccczecsstannacnd<as 

This application must be endorsed by an ex- 
ecutive officer or department manager of two 
different insurance companies, members of the 
National Board of Fire Underwriters, and for 
whom applicant has adjusted losses in the past. 


Endorsers 





Freck, Libbey & Company, Inc., New 
York City, insurance agency, has been 
chartered at Albany with $10,000 capital. 
V. C. Freck, New York City, and F. E. 
Libbey, New Rochelle, are the direc- 
tors and subscribers, 











J. A. KELSEY, General Agent 


United States Fire Branch: 45 John Street, New York 


GEORGE Z. DAY, Ass’t General Agent 





ASSETS ga ers ee ae 
PREMIUM RESERVE. . 
OTHER LIABILITIES. . 
JET SURPLUS... .- - 





U. S—Statement June 30, 1925 


$7,055,036.89 
1,687,493.68 
708,969.99 
4,658,573.22 























JAPANESE STUDENT HERE 





K. Taneda of the Tokio Studying Books 
n American Insurance; State 
Insurance Coming Up There 


K. Taneda, one of the young men sent 
to this country by the Tokio Marine 
& Fire, has been spending considerable 
time at the library of the Insurance 
Society of New York studying books 
about American insurance conditions, 
He says that the question of state in- 
surance will soon come up for con- 
sideration of the Japanese parliament. 

FIREMEN’S FORECAST 
Bassett Group Will End Year With 
Nearly $50,000,000 Assets and In 
Excess of $21,000,000 Premiums 


_ Probably there is as much interest in the 
figures which the Firemen’s and allied com- 
panies will show at the end of the year as 
in any fire insurance group. There are 
now seven companies in the group, and 
their assets at the end of the year will 
combine between $45,000,000 and $50,000,- 
000; while the premium income of the 
group will exceed $21,000,000. 


™ FIRE INSURANCE IN CHILI 


Although Chili has a population of 
only slightly more than 3,700,000 people, 
there are operating there more than one 
hundred companies, three fourths of 
them being domestic, says the Holborn 
letter. While American companies do 
considerable life business, their fire and 
marine premiums are negligible, the 
sritish and German offices writing the 
bulk of this business among the foreign 
companies. However, it is reported that 
a large Chilean Company is controlled 
by an American Company, at least to 
the extent of 51%. It is also understood 
that American interests were behind the 
formation of the Chilean Rating Bureau. 
Therefore it would appear that American 
influence is much greater than figures 
indicate. The Chilean companies are all 
comparatively small, their capital and 
assets rarely reaching 4,000,000 pesos (at 
current rates about $480,000). Rates are 
stable and equal for foreign or domes- 
tic carriers, and apparently adequate, 
since the domestic companies have reg- 
ularly paid dividends of around 20%, 
and in some cases as high as 40%. 
Nationality of companies seems to be 
of more importance than size, resources 
or reputation. 


MERCURY FIRE ADMITTED 


The Mercury Fire of St. Paul, Minn., 
was licensed last week by Commissioner 
Leonhard T. Hands to transact a general 
fire business in Michigan. 
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New Brunswick Loses 
Case Over Art Loss 


PICTURES CALLED VALUABLE 


Sens Declared Artist 
Unknown and That Claim 
Was Fraudulent 


Insurance 


Was 


Sallie V. 
Island, and 
successful in 
against the New 
Justice Taylor in 


Kilroy, formerly of Staten 
Sedford Hills, was 
obtaining a judgment 
Brunswick Fire before 
the Supreme Court, 
Westchester County, on December 11. 
Miss Kilroy sued the company upon a 
valued policy which shared in a coverage 
$28,000 on oil paintings of old 
Niasters owned by Miss Kilroy. 
Ihe detense was that she, her 
and brother had conspired te defraud 
the company and that the pictures were 
really worth a trifling sum of money and 
had been purchased in various auction 
In the defense of the action the 
National Board of Fire Underwriters 
took an active part and the arson com- 
mittee of the Board was represented by 
a former detective sergeant, who had 
investigated the loss. 
Charles L. Garrity, 
Knoedler & Company, 
insurance company, 
never heard of Nicolas 
can painter, 
century 


now ot 


ot some 


mother 


rooms. 


art expert of 
testifving for the 
said that he had 
enriquez, a Mexi 
who lived in the eighteenth 
and who was said to be the au 
thor of the painting “Ecce Homo” upon 
which Miss Kilroy claimed $10,000. 

Decisive testimony in the case for 
Kilroy came from W. C. Pilgram, 
dent of the Equitable Appraisal 
pany, who testified that sometime before 
the fire he had examined the pictures 
and after study had placed a value upon 
“Eece Homo” at the ‘insured _ price. 
He was supported in this testimony by 
Dr. Arthur E. Bye, curator of the Penn 
sylvania Museum ot Fine Arts, of Phila 
delphia, who testified that from an exam 
ination of the photograph of 


Miss 
presi 
Com 


“Ecce 


was a genuine sample of 
the master Enriquez. 

directed a verdict for the 
the insurance com 


Homo” it 
the work of 

The judge 
full amount 
pany. 

Royal Weller and Mr. Dixon, of Fox 
& Weller, eppeared for the insurance 
company, William Otis Badger, Jr., Milo 
Otis Bennett and Paul D. Compton tor 
Miss Kilroy. Bruce Ellison and Will 


iam Sinclair also participated. 


against 


U. S. FIRE APPEALS CASE 


Contends that Interstate Ice & Power 
Had no Unpaid Interest in Prop- 
erty at Time of Loss 
The United 
appeal before 


States 


Fire has made its 
the 


Appellate Division ot 
the New York Supreme Court against 
a judgment for $12,845 in favor of the 
Interstate Ice & Power Corporation, on 
a fire insurance policy issued by the 
United States Fire (defendant) to the 
plaintiff’s assignor, the Machinery Utili 
ties Company, Inc., covering certain ice 
making machinery. 

\s appellant the U. S. Fire contends 
that the Interstate Ice & Power had 
no “unpaid interest” in the property at 
the time of the fire. Plaintiff was in 
sured to the extent of its “unpaid in 
terest” in the property. The policy did 
not insure that Interstate would be paid 
in full under the mortgage and in fact 
did not state that any mortgage existed. 
It did not guarantee to plaintiff the pay 
ment of any particular or definite sum 


of money. The mere fact that plaintiff 
had not, up to the time of the fire, 
caused a judgment to be physically en 
tered adjudging itself to be the owner 
cannot avail it against this defendant, 
for it is an estalished rule of law that 
no man can take advantage, as against 
the third party, of his own neglect. 
Those facts alone constituted a payment 


interest” 
always 

seized 
the 


“unpaid 

provided 
property 
amount of 


to plaintiff of any 
theretofore existing, 
that the value of the 
equaled or exceeded the 








O. J. PRIOR, President 





INCORPORATED 1868 


Ghe Standard Five Insurance Co. 


OF NEW JERSEY 
TRENTON, N. J. 


W. M. CROZER, Secretary 




















debt. The admission of evidence tending 
to contradict or vary the official return 
of the sheriff upon plaintiff's writ of 
seizure was incompetent and improper. 

The Interstate contends that the bal 
due under the conditional contract 
of sale was unpaid at the time of the 
fire and the plaintiff had an insurable 
interest under the policy in the machin- 
ery which was the security for the debt. 


ance 


The testimony objected to was material 
on the questions of the location of the 
machinery at the time of the fire. It 


was not intended to and it did not con- 


tradict the sheriffs return. 
Joseph Thurlow Weed for appellant; 
Woolsey A. Shepard and John KE. Joyce 


for respondent. 


NATIONAL LIBERTY GROUP 


Additional group insurance for more 
than $110,000 has been taken recently 
for the benefit of employees of the Na- 


Insurance 
bringing the 


tional Liberty 
America, 


Company of 
total coverage in 


force to $375,000. Under the = original 
group policy, issued by the Metropol- 
itan Life three years ago, 257 employees 


were insured for amounts ranging from 
$500 to $2,500 depending upon length of 
service, with the National Liberty com- 
pany paying the premiums. The addi- 
tional coverage, offered to employees 
with salaries exceeding $2,000 a year, is 


on the co-operative basis and provides 
for the payment of premiums jointly by 
the employer and the insured. 


SPIRITS PREDICTED FIRE 


And East St. Keele Woman’s 
Was Then Destroyed; Case 
Reaches Court 


According to the fire marshal, b 
Mrs. Nellie Sims, of East St. 
a fire she made an inventory of the 
tents of her home, saying she had 
guided to do so “by spirits.” She 1 
ethereal spirits, not the more liquid 


Louis, 


Home 


efore 
had 
con- 
been 
neant 
kind. 


So the loss is in dispute in the courts of 


that city. The attorneys for the 
son, which carried the insurance, 
been trying to reconcile the speed « 
fire in the wake of the 
is also declared that the 


ed that there would be a fire. 


Hud- 
have 
of the 


inventory. It 
spirits predict- 


MAY CUT COMMITTEES 


One 
of the Insurance Commissioners w 
the hg ye ing of standing committee 
R. Kendrick of Iowa, president « 
acon organization, urged such <¢ 
strongly at last week's meeting. 
present,” he declared, “several o 
members are on more than one 


result of the Chicago conve 


ntion 
ill be 
s. W. 
of the 
action 

“At 
f our 


commit- 


tee. The result is that whenever a num- 
ber of committee meetings are being 
held at the same time, there is confusion 
and posibly a tieup. There are twenty- 
two of these standing committees, with 
a total of nearly two hundred members. 
If the work of this convention is 


speeded up the way I desire it 
some such plan must be adopted.” 


to be, 








LOYAL TO FRIENDS, AND TO LOYAL AGENTS, LOYAL 





Neal Bassett, President 

John Kay, Vice-Pres. and Treas. 
Waite BL ven, Vice-Pres. and West. Mgr. 
A. H. Hassinger, Secretary 

Wells T. Bassett, Secretary 


FIREMEN’S 


INSURANCE CO. 
of Newark, N. J. 


Organized 1855 
Statement January 1, 1925 
ASSETS AND LIABILITIES 


Capital .......$3,000,000.00 


Reserve Reinsur- 
ance Fund and 
Reserve for all 
other liabilities.. 


Net Surplus. ... 


8,536,871.80 
3,586,660.11 





Assets .......$15,123,531.91 


Policyholders’ Surplus 
$6,586,660.11 





mry M. Gratz, President 

Neal Bassett, Vice-Pres. 

Joha Kay, Vice-Pres. and Treas. 
Waite Bliven, Vice-Pres. and West. Mgr. 
Davis G. Vaughan, Secretary 

A. H. Hassinger, Secretary 

Welle T. Bassett, Secreta 


GirardF. aM. 


INSSURANCE CO. 
of Philadelphia 
Organized 1853 
Statement January 1, 1925 
ASSETS AND LIABILITIES 
Capital .......$1,000,000.00 


Reserve Reinsur- 
ance Fund and 
Reserve for all 
other liabilities. . 


Net Surplus... 


3,213,098.14 
1,260,934.06 





Assets ........$5,474,032.20 


Policyholders’ Surplus 
$2,260,934.06 








Neal Bassett, President 

John Kay, Vice-Pres. and Treas. 
Waite Bliven, Vice-Pres. and West. Mgr. 
John A. Snyder, Secretary 

A. H. Hassinger, Secretary 

Wells T. Bassett, Secretary 


MECHANICS 


INSURANCE CO. 
of Philadelphia 


Organized 1854 
Statemert January 1, 1925 


ASSETS AND LIABILITIES 


Capital .......$ 600,000.00 
Reserve Reinsur- 
ance Fund and 
Reserve for all 
all other liabilities 


Net Surplus. . 


2,575,127.95 
1,000.362.98 





Assets ........$4,175,490.93 


Policyholders’ Surplus 
$1,600,362.98 














H. M. Schmitt, President 
Neal Bassett, Vice-Pres. 
John Kay, Vice-Pres. and Treas. 


Secretary 
Wells T. Bassett, Secretary 


National 
Ben Franklin 


FIRE INSURANCE CO. 
of Pittsburgh, Pa. 
Organized 1866 
Statement January 1, 1925 
ASSETS AND LIABILITIES 
Capital .......$1,000,000.00 
Reserve Reinsur- 

ance Fund and 


Reserve for all 
other liabilities. . 


Net Surplus... . 


3,751,385.75 
501,427.56 





Assets ........$5,252,813.31 


Policyholders’ Surplus 
$1,501,427.56 











LOYAL TO FRIENDS, AND TO LOYAL AGENTS, LOYAL 
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Agents Still Balk at 
Wholesale Insurance 


NO COMMISSION COMPROMISE 


w. H. Bennett of National Ass’n Says 
5 Per Cent Over-Writing Payment 


Does Not Compensate Services 


Another shot at various wholesale in- 
surance proposals was taken by Secre- 
tary Walter H. Bennett of the National 
Association of Insurance Agents in a 
talk he made Monday of this week at 
Hartford, Conn., before the annual con- 
vention of the Connecticut Association 
of Insurance Agents. He also attempted 
to show that the organized agents of 
the country are not responsible for the 
horde of incompetents in the agency 
ranks. With regard to wholesale insur- 
ance which has become an acute problem 
since the Chrysler, Dodge and other au- 
tomobile insurance schemes were 
launched, Mr. Bennett spoke as follows: 

“Recently, in considering the relation 
of the American Agency System and 
wholesale insurance, a plan was sug- 
National 
whereby the alleged public need for this 


gested to the Association 


form of insurance could be met and the 
coverage provided through certain regu 
larly licensed, selected agents who would 
be paid an overwriting commission of, 
say, five per cent. The plan was not 
accepted by the National administra- 
tion. One of the proponents of this plan, 
in advocating its adoption, advanced the 
arguments that it offered an opportunity 
to establish the status of the local agent 
in connection with any and all plans for 
wholesale insurance, and that such estab- 
lishment was a principle vital to the 
maintenance of the system. 
“Maybe—but not at so great a cost. 


Over-Writing Payment Won’t Do 


“If, in order to preserve the American 
Agency System, it is necessary to trans 
act wholesale insurance in this country 
in this manner, making such concessions 
for the benefit of the manufacturer, 
wholesaler or insurance company en- 
tering the scheme, then the system, so 
far at least as local agents are concerned 
(and many companies), is a delusion and 
a snare. The American Agency System 
cannot be operated and maintained if the 
solution of these wholesale insurance 
schemes is to be found in the payment 
ot a small overwriting commission to a 
resident agent or agents in order to 
bring the operation within the letter of 
the law. 

“This practice would rob the public 
of the entire element of service now re- 
maining in the American Agency Sys- 
tem, climinate from it those agents who 
are qualified to render public service and 
create a rubber stamping system for 
transacting the insurance business in the 
held. No local agency plant worthy of 
the name can be maintained if the large 
lines are to be handled on a wholesale 
five per cent basis. If the present sys- 
tem is not justified by the service of the 
“gent then it ought to be junked. 

“The other day a company president 
told me that the ethical companies were 
contronted by a serious problem—their 
inability to compete with certain other 
companies which are willing to write 
large lines at off tariff rates. He added 
that in his opinion it would be necessary 
to bring about a‘reduction in acquisition 
cost in order to justify insurance to these 
large buyers. In other words, the first 
line of attack in this reduction is to be 
agents’ compensation. And the opening 
wedge in the attack appears to be the 
proposal to write the big block of whole- 
sale automobiles business already on a 
five per cent basis. 


Companies Cause Poor Agents 
“So now we have the blame for the 


appointment of an innumerable assort- 
ment of ignorant, lazy and incompetent 
agents cast upon us by the companies 
whose only excuse for such appointments 
is that they bring in a little more busi- 
ness. The formula for changing these 
many thousands of unreliable and ig- 
norant agents into first class, aggressive 
and competent company representatives, 
is said to consist of devoting more time 
at our conventions to discussions ot 
salesmanship. It apparently does not 
occur to these critics that perhaps not 
one of the tens of thousands of the 
aforementioned shiftiess agents ever cast 
a shadow across the threshold of an 
agents’ convention. Oh! that men might 
think only a little before charging us 
with a responsibility so plainly resting 
on the companies themselves. The in- 
stant way to rid the business of these 
incompetents is for the companies to 
withhold their certificates of authority. 
No other commercial enterprise in all 
the world could exist for thirty days it 
its business were committed to such 
‘agents.’ Its fate would, in short order, 
be a closed book. 


HARE GOES TO ATLANTA 

Robert P. Hare, Jr., assistant general 
agent of the Philadelphia Fire & Marine 
in the Western department at Chicago, 
has been appointed assistant manager of 
the Insurance Company of North Amer- 
ica group at Atlanta, Ga., effective Janu- 
ary 1, 1926. 





Faulkner Again Heads 
Connecticut Association 


FLAT COMMISSIONS SOUGHT 


Union Graded Scale Called Cause of 
Trouble; Wholesale 


Plans Discussed 


Insurance 


Thomas D. Faulkner of Hartford, was 
this week reelected president of the 
Connecticut Association of Insurance 
Agents at the annual meeting in Hart- 
ford. During the course of his address 
as president he discussed commissions, 
saying in part: 

“During the past year the New Eng 
land Advisory Board has given consider- 
able time and thought to the commission 
situation which has become a_ serious 
problem in many places. Several con- 
ferences have been held with the com- 
pany officials of the Eastern Bureau As- 
sociation and we hope soon to report 
to you a proposition in regard to a flat 
rate commission. The graded commis- 
sion of 15%-20%-25% causes a great 
ceal of misunderstanding and extra work 
and [ believe the companies and agents 


will prefer to do business on a flat rate 


basis.” 

Commenting on the wholesale insur 
ance movement he said: 

“The insurance business of today with 
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quent cause of fatalities. We are reminded Te 
of it especially at this time of the year. ran 
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This gas is a product of combustion from on 
either stationary or automotive gasoline en- x 
gines. It is invisible, odorless, tasteless, and <a 
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non-irritant. To inhale a seemingly negligi- eat 
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Carbon Monoxide 


Is ‘There a Duty for Insurance Men? 





You and we, as fellow underwriters, know Wad 


N 
that CARBON MONOXIDE GAS is a fre- Nx 
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its many side lines -is~complicated” and 
in my opinion the insurance companies 
and automobile manufacturers who be- 
lieve it is simply a matter of salesman- 
ship will learn by experience that it can 
not be wholesaled in a manner satis- 
factory to the public. Only a few policy 
holders ever take the time to read a 
contract and it requires the personal 
services of a well trained agent to make 
clear to the policy holder exactly what it 
does and does not contain. Insurance 
improperly sold many times accounts 
for ill feeling between the public, com- 
panies and agents. 

“Factory employees, automobile sales- 
man, and store clerks are not qualified 
either by experience or training to sell 
insurance and I do not believe they will 
ever be allowed to do so while Colonel 
Howard Dunham is Insurance Commis- 
sioner of Connecticut. The fact that 
he refused 7,000 licenses to applicants 
within one year from the time the qual- 
ification bill was passed by our Legis- 
lature is very evident that he realizes 
the importance and seriousness of. issu- 
ing licenses to those who are not qual- 
ified to write insurance. The experi- 
enced, trained agent is a necessary part 
of the insurance business and the un 
trained insurance salesman a serious li- 
ability.” 

Other officers elected were: Louis H. 
Arnold of Willimantic, vice-president ; 
Donald G. North of New Haven, hon 
orary vice-president; Charles E. Puffer 
of Waterbury, honorary vice-president, 
and Charlotte W. Rice of New Haven, 
secretary-treasurer, 

Talks made by Secretary Walter H. 
Bennett of the National Association and 
Norman R. Moray, general manager of 
the Hartford Accident & Indemnity, and 
an account of the discussion of mutual 
competition in workmen's compensation 
lines will be found elsewhere in this is 
sue. Insurance Commissioner Howard 
P. Dunham was one of the speakers as 


was also H. P. Gravengaard of the Aetny 
Life. 


ADJUSTMENT BUREAU MEETS 


Over 29,600 Losses Handled Durin, 
1925, Most Successful Year; C. D. 
Dunlop Elected President 


The General Adjustment Bureau has 
had a most successtul year, according to 
information given out at the annual 
meeting held last week in New York 
City. Over 29,000 cases were handled 
during the fiscal year just closed, and 
earnings increased over 1924 by 17%. 
rhe present equipment of the 


bureau 
consists of 28 othees 


, conducted by three 
executive officers, two general adjusters, 
97 branch managers and adjusters and a 
clerical force of 89 persons. The 
ent membership consists of 109 
panies, 

eC. BB 


pres 
com 


Dunlop was elected president 


for the coming year and C. F. Shall 
cross, vice-president. New directors 
were elected as follows: C. D. Dunlop, 
C. I*. Shallcross and George M. Lovejoy 


lor three years; C. A. Ludlum (to fill the 
unexpired term of F C. Buswell) for 
two years Durimg the tour year period 
from = 1921-1925 the Bureau handled 
106,419 losses, against 55,578 for the pre 
ceding four years. It was voted at the 
meeting to increase the authorized capi 
tal and surplus from $100,000 to $200,000 


Another Committee to Study 
Fire Underwriting Profits 


Commissioner Ben C. Hyde of Mis- 
souri tried again last week at the Insur- 
ance Commissioners convention in Chi- 
cago to get the fire insurance committee 
to rescind the old formula for calculating 
underwriting profits. His proposal was 
voted down but a sub-committee was ap- 
pointed to further study the question of 
underwriting profits. 
composed of 


This committee is 
Commissioners Conn of 
Ohio, Dunham of Connecticut, Moore of 
Oregon, Smith of Wisconsin, Caldwell of 
Tennessee and McMurray of Indiana. 
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Why Pacific Coast 
Men Came to Town 


FEAR OF RATE WAR IS SEEN 


Editor Points Out a Reasons Why 
Must 


Reach Harmonious Agreements 


Company Representatives 


Many insurance men regard the con- 
ference in this city of representatives of 
the Board of Underwriters of the Pacific 
with Eastern executives as of extreme 
importance not only because of the im- 
portance of the issue involved, but also 
because it is a step in the direction of 
nation-wide harmony. The situation on 
the Coast, which led up to the meeting 
here, is thus described by the “Pacific 
Janker” 
The announcement that the 


Underwriter and 
Joard of 
Fire Underwriters of the Pacific have 
decided to uphold Rule Nine unanimous- 
ly while at the same time referring it 
to the heads of the several companies 
affected by the Rule for final adjust- 
ment means that the question really has 
not been settled at all but has been re- 
ferred to the Atlantic Coast for final ad- 
justment. 

After all that was the only course 
that the Board could take, because being 
an entirely voluntary organization it can 
not force any company to retain mem- 
bership in it; and it can only enforce its 
decrees just so far as those who are af- 
fected by them are willing to obey what 
it desires. That being true, and the heads 
of the various companies being on the 
other side of the Continent, no matter 
what the Board here might do, the effect 
of its decisions entirely depended upon 
the action of the heads of the companies 
who have the final and authoritative s say 
in all questions that arise, if they insist 
upon that right. 

When the matter is taken up in the 
East, we trust that the companies in- 
volved will fully consider the subject, 
not from the narrow standpoint of the 
interests of their individual company, but 
from the far broader interest of the 
welfare of the entire insurance business 
on this Coast. And yet, just here, we 
may say in parenthesis that the territory 
in which all the troubles seem to lie, 
only contributes about ten per cent of 
the premium income of the companies 
from the Pacific Coast, and is further- 
more a territory which has never been 
profitable to the business. Why then 
battle over a liability? 


Importance of Conference 


It is no secret that upon the decision 
of the companies rests the future of the 
insurance business for a long time, per- 
haps for years to come. If their de- 
cision should result in the destruction 
of the Board, and we all know that that 
will result if the matter be not han- 
dled wisely, then will ensue a rate war 
and general chaos, and that is not a 
condition which any of the companies 
can view with pleasure or equanimity. 
The fire insurance business is not in a 

‘ condtion to stand a rate war, because the 
companies are none of them making the 
money they should or profits which yield 
to their stockholders the dividends which 
they have reason to expect from their 
investment. 

The heavy losses from excessive fire 
losses, the heavy taxes imposed on the 
insurance business in many states, a tax 
which in California is threatened by an 
increase of 2% to afford a pension to the 
firemen in the cities of the State, and 
the high overhead costs which the com- 
panies have been trying so sensibly and 
so zealously to curtail, all make the pos- 
sibility of a rate war anything but a 
condition to be desired. 

Just when the fire insurance business 


is getting on its feet and there seems 
a prospect of better days, and more 
profits ahead, to plunge into a_ contest 
such as will inevitably follow if a rate 
war be inaugurated, would seem the 
height of folly. Here in California the 
companies need to stand together, not 
to fly at each other’s throats. 

As we have said, it is already pro- 
posed to, increase their taxation very 
heavily. To defeat that scheme they 
must stand together, and work as a unit, 
because their opponents will make ap- 
peals to the public that will secure the 
votes of the unthinking, who fancy that 
an insurance company is a great money 
making institution which is the legiti- 
mate prey of any one who can get any 
money out of its coffers. 

If a rate war is inaugurated as a result 
of the dissolution of the Board and in- 
surance is offered at ruinous rates those 
rates will furnish an argument on the 
part of the pension advocates that the 
normal rates are too high and the com- 
panies can easily stand the 2% extra tax 
that they propose. 


What Lower Rates Will Mean 


That, of course, is only one reason 
why an amicable adjustment of the pres- 
ent difficulty is most desirable. There 
are many other reasons. Lower rates, 
for instance would mean the return of 
the excess that has been paid on pre- 
miums under the present rates. That 
would mean a loss of money all around 
to agents, companies, etc. 

In fact, there is so little to be gained 
and so much to be lost by not reaching 
an amicable adjustment of the problem 
that we feel confident that the executives 
of the thirty odd companies concerned 
will meet with the determination of set- 
tling the issue satisfactorily to all inter- 
ested in the welfare and success of the 
fire insurance business on this Coast. 

We have every confidence in the 
broadness and the wisdom of the heads 
of the companies concerned, and we 
therefore look to the reference of the 
whole matter to them with the hope that 
approaches an assurance that it will be 
harmoniously arranged. 


TO CHANGE COAST RULES 


New York Centians Offers Solution 
To General Agency Commission 


Problem of Pacific Board 


Changes in the rules of the Board of 
Fire Underwriters of the Pacific which 
should help to clear up the general 
agency commission problem on the 
Pacific Coast were recommended unani- 
mously at the conferences held in New 
York City on Monday and Tuesday: of 
this week between a delegation of Pacific 
Coast managers and Eastern company 
executives. R. M. Bissell, president of 
the Hartford Fire, presented the report 
of the committee. The Pacific Coast 
troubles have developed because com- 
panies have been appointing as general 
agents men who were really only local 
agents but who demanded higher com- 
missions to meet the competition of other 
agents paying brokers. 

It is recommended that the Pacific 
Board decide which are real generai 
agencies and which are only local 
agencies on excess commission bases; 
that it provide by rules general agencies 
which are in violation of the rules be 
allowed five years to arrange their affairs 
to comply with present rules, but during 
that time must comply with the com- 
mission rules, which provide that out- 
side of San Francisco general agents 
may pay brokerage commissions not in 
excess of 5% less than the graded scale 
paid to local agents. 

It is also urged that the Pacific Board 
provide that no underwriters’ agency 
may appoint a general agent unless such 
underwriters’ agency has been in oper- 
ation three years and writes in five states 
outside Pacific Coast territory. 





Glenn H. Johnson, well known Syra- 
cuse local agent, has been elected presi- 
dent of the Kiwanis Club of that city. 


1925 


== 
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Santa Claus reads 
about the Hartford 





Two and one-half million purchasers of 
Christmas presents read The Saturday Eve- 
ning Post every week. They read it not 
merely for entertainment, but they also read 
the advertising because the advertising tells 
them what and where and how to buy. 

They cannot miss the advertising of the 
Hartford Fire Insurance Company, carrying 
a message of real protection, sound fire pre- 
vention service and the helpful cooperation 
of Hartford agents. It is one of the things 
that make a Hartford connection of ever in- 


creasing value to live local agents. 


HARTFORD FIRE 
INSURANCE COMPANY 


Hartford, Conn. 


The Hartford Fire Insurance Company and the 
Hartford Accident and Indemnity Company write 
practically every form of insurance except life 
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Burke and Wyatt Vice- 
Presidents of Home 


KURTH DROPS SECRETARYSHIP 


c. L. Tyner, C. A. Ludlum, Wilfred 
Kurth, F. E. Burke and V. P. Wyatt 
Are Five Senior Officers 





Several important changes in the offi- 
cial staff of the Home were made on 
Tuesday of this week by the board of 
directors. Wilfred Kurth, who has been 
vice-president and secretary, has been 
relieved of his duties as secretary. Frank 
E. Burke, office manager of the entire 









Civic Associations 


Opportunities Through 


National Board Acts 
On the Question of 
Misrepresentation 


IN ARGUMENT TO N. Y. COURT 





Says Even’ Innocent  Falsifications 
Should Give Companies Right to 
Deny Liability 





The action brought by the American 
Surety against the Patriotic Assurance 
on a binder of fire insurance to recover 
the defendant’s share of a $65,000 loss 
of cement in Brooklyn, has recently as- 





Every active and growing community sumed an added importance by the inter- 
vention in the case of both the New 


York Board of Fire Underwriters and 


Home fleet and vice-president of other 


companies in the fleet, was elected vice- has a Civic Association that is striving 


president of the Home, and Vincent P. to promote the interests of its people. National Board of Fire Underwriters 
Wyatt, who has been a secretary of the , 4 Rey én 
Home, was elected vice-president and Problems of improvement in living 


secretary. The five senior officers of the 
Home now are: President Charles L. 
Tyner, Vice-President C. A. Ludlum, 
Vice-President Wilfred Kurth, Vice- 
President Frank E. Burke, Vice-Presi- 
dent and Secretary Vincent P. Wyatt. 
Mr. Burke has been connected with 
the Home and its affiliated companies 
for twenty-one years. He is a native 
of Rochester, N. Y., was educated in 
the public gpg wg a = col- them in the affairs of their community, nakar tae 
lege there, and after a short experi- ; ~ a, we ; 
pri as a bookkeeper in a manufac- becomes well known. If he is able to ste oe ee es 2 
turing concern, entered the local agency . a enc ile = i ‘ 
of James Johnston, of Rochester, when provide a service of Dependable Insur- —e ca sre a 
he was nineteen years old. About ance Protection, he contributes valu- a ational Board’s rgument 
three years later he was appointed spe- That if this Court shall affirm and 


cial agent of the Empire State Insur- ably toward the safety and security of thereby establish the rule of law that 
ance Company, of which Mr. Johnston 


In the New York Supreme Court the 
American Surety was successful in ob- 
taining a judgment for the full amount 
of its claim and this decision was af- 
firmed in the Appellate Division. The 
case now will shortly be argued before 
the New York Court of Appeals and it 


ching : a is in the last named court that the New 
tivities of his fellow citizens, meets York Board of Fire Underwriters and 


National Board of Fire Underwriters 


conditions are considered as well as 
provisions for safety, health, education, 
security, comfort and advancement. 


The agent who is interested in the ac- 





was secretary. In 1894 the Royal rein- 
sured the business of the Empire State 
and took Mr. Burke into its service as 
special agent. He continued in this ca- 
pacity ten years, when C. A. Ludlum, 
then recently appointed assistant sec- 
retary of the Home, induced him to join 
that company’s organization as State 
agent in western New York. 
Made Office Manager 


In 1920 Mr. Burke was called to the 
home office of the Home and elected 
vice-president of the City of New York, 
whose control the Home interests had 
recently acquired. Three years later he 
was also appointed by President Snow 
office manager of the entire Home fleet. 
He is vice-president and a director of 
the City of New York, vice-president and 
a director of the Harmonia of Buffalo, 
and member of the Western Union and 
the Eastern Union as representative of 
Loth these companies. During his days 
in, the field he served on various com- 
mittees of the Underwriters’ Association 
of New York State, was at one time 
chairman of the executive committee and 
later president. 

Mr. Wyatt is a native of Newark, N. 
J., was educated in the schools of Baby- 
lon, L. I., and entered the insurance busi- 
ness as a broker in New York City. In 
1900 he entered the service of W. S. 
Banta, local agent, and in July, 1902, 
became assistant counterman in the local 
office of the Home. About a year later 
he was made counterman, in 1912 was 
appointed assistant secretary and in 1921 
secretary. He has always been connect- 
ed with the local department of the 
Home, and will continue in charge of 
that department as vice-president and 
secretary. He has served on various 
committees of the New York Fire In- 
surance Exchange and is regarded as 
one of the foremost local fire under- 
writers in this city. Mr. Wyatt is sec- 
retary of the Franklin Fire and assis- 
tant secretary of the Carolina, the City 


of New York and the Harmonia of Buf- 
falo. 





MISS A. M. NEAL DIES 
Miss Ada M. Neal, sister-in-law of C. 
A. Nottingham, manager of the Liver- 
pool & London & Globe, who made her 
home with Mr. and Mrs. Nottingham in 


Bronxville, N. Y., died on Wednesday of 
last week. 


Hart Darlington, Manager 


Hart Darlington, President 


}. Falconer, President 








his community. Thus, he invites the 
patronage of permanent and profitable 


business. 


Norwich Union Policies and Service have 


World-Wide Reputation 


NORWICH UNION 


FIRE INSURANCE SOCIETY, LTD. 


75 Maiden Lane, New York 


of New York 


Incorporated 1806 


75 Maiden Lane, New York 


The Oldest New York Insurance Company 


NORWICH UNION 


INDEMNITY COMPANY 
75 Maiden Lane, New York 


The Agent Who Seeks to Give Service 
Must Himself be Well Served 





EAGLE FIRE COMPANY 


J. F. Van Riper, Secretary 


H. P. Jackson, Vice-President 








material misrepresentations made by the 
assured in obtaining the contract of in- 
surance will not avail to defeat it, in the 
absence of a finding of fraud, not only 
will a new rule of law be established as 
regards this State and other jurisdictions, 
as | expect to be able to show to the 
satisfaction of the Court if allowed to file 
a brief, but the result must be, as my 
clients advise me, prejudicial to the pro- 
per conduct of the fire insurance busi- 
ness, generally, throughout the United 
States. 

“Heretofore the rule has been that if 
the making of a contract has been in- 
duced by any material misrepresentation 
of fact, even though innocently made, it 
may be rescinded. The line between 
reckless misstatements and the fraudu- 
lent misstatements is necessarily a hard 
one to. draw, and if the rule adopted by 
the Trial Court and affirmed by. the 
Appellate Division should prevail, it 
must be apparent that many contracts of 
insurance actually induced by fraudulent 
misstatements will be sustained by rea- 
son of the impossibility of persuading 
the jury that the element of fraud exists. 

“A burden of investigation will be 
thrown upon the companiey which will 
vastly increase the expense of conduct- 
ing the insurance business, which in the 
last analysis means an added burden 
upon the shoulders of honest insurers. 
The rule as it has been understood to 
exist up to this time has thrown upon 
the insured, who presumably knows the 
material facts regarding his own prop- 
erty, the responsibility for correctly 
stating those facts, especially the loca- 
tion of the property which he desires 
to have insured.” 

Frank C. Laughlin appears for the 
National Board of Fire Underwriters; 
William Otis Badger, Jr., Milo O. Ben- 
nett and Paul D. Compton appear for 
the American Surety Company, and 
Frank Sowers, of Richards & Affeld ap- 
pears for the Patriotic Assurance Cor- 
poration. 


FIRE FIGHTING SLOGAN 

The Fire Equipment Manufacturers 
Institute of Cleveland recently completed 
a nation-wide contest for a slogan for 
the firefighting equipment industry. The 
one finally selected, for which a prize 
of $1,000 was offered was sent in by 
Charles L. McHugh, of the Standard 
Action Company, Cambridge, Mass. The 
slogan is “Fortify for Fire Fighting.” 
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Answers Canadian 
Auto Rate Critics 


TARIFFS CALLED NECESSARY 


V. Evan Gray Says United Action on 
Rates Is Needed If Underwriters 
Are to Make Money 


V. Evan Gray, secretary of the Cana 


dian Automobile Underwriters Associa 


tion, has replied to some of the critics 
situation in Canada, 


of the automobile 


through a letter published in the latest 


issue of “Canadian Insurance.” Some of 
his remarks on the workings of the tariff 
association follow 

“TL have high 


Com- 


Managers, whom you quote, even 


respect for the 
pany 
though [ do not share 
Any 


follows, 1s 


their opinions. 


criticism of their opinions, which 


intended to be quite imper 


sonal. One of the Managers quoted 


says, “We are for freedom in rate mak 
ing and for 


ing.’ = Mr. 


Company 


freedom in coverage mak 
Editor, so am I, and so 1s 
every Manager. But he adds, 
“We believe in tariff operation except as 
coverage.” 


to rate maintenance and 


Surely here is a contradiction in terms. 
He says, in effect, “We would be glad to 
help you make your rates but when they 


are determined, we will not apply them.” 


What Tariff Committee Does 


“For the benefit of those who never 
sat as members of a tariff committee, 
may [| explain just what a_ tariff com- 
mittee does. A group of expert under 


writers meets around a 
siders statistical 
by the Association 


table and con 
data prepared 
from its members’ 
records. To this consideration, they ap 


celtam 








Franklin W. Fort 





Fire Reinsurance Treaties 


Eagle Fire Insurance Company 
- Baltica Insurance Co., Ltd. 


18 WASHINGTON PLACE, NEWARK, N. J. 


(New Jersey) 
(Denmark) 


Thomas B. Donaldson 








ply their best judgment based upon a 
long and thorough experience. Let us 
suppose (simply as an illustration) that 
the question is whether the Chevrolet 
Private should be rated 
lower or higher than the Ford Private 
Passenger Car for automobile fire insur- 
ance. ‘The Committee has before it the 
actual experience of the associated com- 
panies on both cars for analysis, and the 
report of the Underwriters’ Labora- 
tories of Chicago as to the inherent fire 
hazard of each car, and communications 
from the manufacturers as 
adopted or projected for new models. 
The Committee discusses these various 
reports, expresses differing opinions, and 
finally decides, after a nine to 
three, that the Ford should take Class 
C for Fire and the Chevrolet should 
take Class A for Fire. When this con- 
clusion is confirmed by the Associa- 
tion, it binds all members and all mem- 
bers apply it whether or not they agree 
in the decision. At some future time 
new information may alter the conclu- 
sion, but in the meantime, it is binding. 

“Now the Manager speaking in your 
paper suggests that he would like to sit 
on that Committee and help to decide 
that question, but, after a decision has 
been reached, he proposes to be free to 
adopt or reject. the which the 


Passenger Car 


to changes 


vote of 


decision 


\ssociation makes. What he asks for 
his Company, he no doubt would grant 
to any other’ Company. Does he = sup- 
poe for one moment that reasonable and 
intelligent businessmen are going to 
spend their time and apply their intel- 
ligence and experience to such problems 
if the conclusion is advisory only, and 
may or may not come into effect. Cer 
tainly not. 

“He then proceeds to discuss the sub 
mission of experience by all companies 
for rating purposes and proposes the 
same freedom of action in regard to 
Consider for a moment what this 
suggestion involves. In the first place, 
let it be remembered that the volume 
of any single company’s Canadian auto- 
mobile income is totally inadequate for 
rate making purposes. Suppose a COoM- 
pany had a volume of $400,000 of pre- 
mium income; with this divided between 
five classes of automobile cover, into 
sixteen territorial divisions, and among 
twenty-seven popular makes of auto- 
mobile, the experience record on any in- 
dividual group is positively only mislead- 
ing for rate-making purposes. This is 
so far beyond dispute that no company 
which has not been a member of a 
tariff! organization has even troubled to 
collate its experience in this manner and 
if it did it would be more misled than 


rates. 


——. 
assisted in its conclusions by 


re ference 
tO“; 


Has Combined Experience 


“On the other hand, the Associatioy 
has before it the combined experience 9; 
all member companies, extending over 4 
period of years and prepared in the map- 
ner above indicated. That record is not 
conclusive, but it is very helpful in rate. 
making. The Asseciation does not need 
and would have only very slight advan. 
tage from the inclusion of the experience 
of another company, yet this Manager 
ingenuously says, “Give me your experi. 
ence and [ will give you mine.” To fe 
sure, he offers to share in the expense 
of preparation of the data but he refuses 
to be guided or bound by the experience 
record or the rates based upon it. His 
suggestion is not likely to commend itselj 
to the associated offices or to the man 
on the street who is accustomed to the 
ordinary business notion of a “quid pro 
quo. 


TRAVELERS FIRE CHANGES 

W. S. Leake, who was recently ap- 
pointed manager of The Travelers Fire 
for Arkansas, has had Mississippi and 
Louisiana added to his territory and will 
move his headquarters to the Hibernia 
Bank Building in New Orleans the latte 
part of December. Mr. Leake has had 
long experience in the three states that 
will be under his jurisdiction. Samuel 
Horace Wells has been appointed Special 
Agent to assist Manager Leake and will 
make his office with the branch of the 
other Travelers Companies at Little 
Rock. 


INSPECTS LABELED LOCKS 

C. CC. Fitzsimmons, of the Under- 
writers’ Laboratories, has completed an 
extensive eastern trip covering parts of 
Canada, New York, Massachusetts, 
Connecticut and Pennsylvania, visiting 
chents manufacturing labeled locks, and 
going over the work of local inspectors 








A Cheerful Christmas and A Prosperous New Year 


ESTABLISHED 
1836 


“STRONG AS THE STRONGEST”’ 


HE NORTHERN 
ASSURANCE COMPANY 


LIMITED OF LONDON 





Cordial Greetings 


and Best Wishes 


for 


Assets, $8,960,540.39. 


Liabilities, $6,389,962.96 


Surplus in U. S., $2,570,577.43 


LOCAL DEPARTMENT 
55 John Street, New York 


A. G. MARTIN, Manager. 


J. V. LANE, Ass’t. Mgr. 





EXECUTIVE OFFICES AND 
AGENCY DEPARTMENTS 
Northern Assurance Building, 
135 William Street, New York 


C. W. COOPER, Ass’t Mgr. 


ENTERED U. S. 
1854 


J. D. ERSKINE, Gen’l Agent. 
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Herbert Clark Made 
Firemen’s Manager 


SUCCEEDS LATE WAITE BLIVEN 
Will Also be Western Manager of Other 
Companies in Firemen’s Fleet; 


May Head Bureau 


Herbert Clark, one of the most highly 
regarded insurance men in the West, 
has succeeded Waite Bliven as Western 
manager of the Firemen’s, Girard, 
Mechanics, National-Ben Franklin, Su- 
Concordia and Capital. 

Mr. Clark was born in Michigan 46 
years ago; and started with the National 
Liberty in its Western office. He became 
assistant manager and when Charles H. 
Coates came to New York he succeeded 
him as Western manager of that com- 
pany. Later when the National Liberty 
moved its Western department to this 
city Mr. Clark came along and was made 
vice-president. But he preferred Chic ago 
as a place of residence and so about six 
months ago he resigned and returned to 
the Western metropolis as assistant man- 
ager of the Western department of the 
Firemen’s. 

Waite Bliven, Western manager of 
the Firemen’s, and of its allied companies 
died suddenly a few weeks ago. The 
Western department covers the terri- 
tory as far West as Colorado, Wyoming 
and New Mexico; goes South to include 
Tennessee, and East to and including 
Ohio. 

The assistant 
men’s are H,. R. M. 
Gwynn. 

Mr. Clark is vice-president of the 
Western Insurance Bureau of ‘which 

Mr. Bliven was president and it would 
not be surprising if Mr. Clark became 
president of the bureau. 

STOCKER HEADS AUTO CLUB 

H. C. Stocker, automobile manager of 
the Northern Assurance, was last week 

elected president of the Automobile Un- 
derwriters Club of New York to succeed 
W. F. Beyer of the Home. Other offi- 
cers are G. A. Bernard, Newark 
vice-president; J. A. Reid, New 
Underwriters, treasurer; G. B. 


Fire- 
and H. | 


managers of the 
Smith 


York 


North British & Mercantile, secretary; 
and A. KE. Heacock, Globe & Rutgers 


and W. H. 


tors, 


Griffith, Continental, direc- 


ADMITTED TO VIRGINIA 

The Hampton Roads Insurance Agen- 
cy of Norfolk, Va., recently incorporated 
with James A. Blainey as president, 
will, it is reported, act as general agent 
in Virginia for the General of America 
of Seattle, Wash., which has just been 
admitted to that state. The company 
writes business on a participating basis, 
paying dividends to both stockholders 
and policyholders. Mr. Blainey is also 
president of the Hampton Roads Fire 
and Marine which recently joined the 
oF. U. A, 

JOINS TRAVELERS FIRE 

Paul W. Newman has been appointed 
special agent of The Travelers Fire, 
with headquarters in the Worcester, 
Mass., branch office of the Travelers 
companies. Mr. Newman will assist 
Manager P. W. G. Anderson in the New 
Fngland field. Mr. Newman has been 
special agent of the Fireman's Fund. 





LIQUIDATING RUSSIAN COS. 

The liquidation bureau of the New 
York State Insurance Department has 
taken over formally the United States 
branches of the First Russia, Russian 
Reinsurance and the Moscow Fire. 
Clarence C. Fowler, special deputy of 
the state insurance department, will 
have charge of the liquidation. 


JOSEPH C Cc. WHARTON DIES 
Joseph C. Wharton, assistant manager 
of the Western department of the Sun 
end Patriotic insurance companies, died 
at his home at Wilmette, Ill., on Monday 


of this week. He had been with the 
Sun since 1902. 


Fire, 


Falvey, 


L. B. TEMPLE HONORED 

Leon B. Temple, assistant general 
agent of the North British & Mercantile 
and affiliated companies, was last week 
presented by his associates in the Middle 
Department of the company with a fine 
traveling bag and toilet articles. Assist- 
ant Manager Charles R. Perkins made 
the presentation talk. Mr. Temple is 
being transferred on his own request to 
3altimore where he will act as special 
agent for three companies in the fleet 
for Maryland, Delaware and the District 
of Columbia. 


RIFT ON THE COAST 

The Los Angeles Fire Insurance FEx- 
change has voted to sever its connection 
with the Board of Fire Underwriters of 
the Pacific and proposes to ask the next 
session of the legislature to enact leg- 
islation that will establish standard state 
rates. The ostensible 
signation of the Exchange is that the 
Board of Fire Underwriters took no 
action on six points which were submit- 


reason for the re- 


ted to it in the name of the Los An- 
geles Exchange, the California Associa- 
tion of Insurance Agents and the San 


Francisco Brokers’ Exchange. 


NORTH AMERICA’S NEW HOME 

Nearly 800 agents, brokers and officers 
of Philadelphia companies inspected the 
new home office building of the Insur- 
ance Company of North America and its 
afhliated companies on Tuesday at Phila- 
delphia. This new edifice located at the 
intersection of Arch and Sixteenth 
Streets and the Parkway, is considered 
one of the most magnificent office build- 
ings in Philadelphia. 


BLUE GOOSE IN TRENTON 








The Blue Goose ol New York, Phila 
delphia and Newark, attended a dinnet 
gg ADJUSTING COMPANY ACCOUNTANTS MEET in Trenton on_ Monday night. Former 
R. H. Hill, manager of the Underwrit ; ay j ; Governor E. C. Stokes was ee 
ers’ Adjusting Company at the Grand H. R, Waite, secretary-treasurer of the by Thomas B. Donaldson, who acted < 
Rapids, Mich., branch, has resigned to \gricultural, addressed the Insurance Ac toastmaster President Prior of the 
become an independent adjuster at De-  Countants Association on Tuesday, his sub Standard of New Jersey also spoke. The 
troit with the Dinning Adjustment Com- Jeet being “Periodic Reports to Executives innual beefsteak dinner of the Blue 
pany. A. P. Theophile, who has been 28d Officers.” At this meeting the Ac- Goose will take place at the Elks’ Club 
manager at Saginaw, will be transferred Countants re elected its officers for the in. Newark on February 8. 
to Grand Rapids to succeed Mr. Hill. CONDE “Year. , 
* 7 JERSEY INSURANCE HEARING MADE ARKANSAS AGENTS 
N. F. P. A. MEETING The New Jersey legislative committee L. B. Leigh & Company of Little 
The next annual meeting of the Na- investigationg the department of Bank Rock, Ark., have been appointed gen- 
tional Fire Protection Association will ing and Insurance held a public hearing eral agents of the London & Lancashire 
be held at Atlantic City, May 10-13 in in the Senate Chamber at Trenton on and for the Orient of Hartford for the 
clusive, 1926. Wednesday morning. state of Arkansas. 
ox” the Unknown Quantity 
Agents, Special Agents, Examiners, Heads Depart- 
ments, Officers, Capital and Surplus-—all Stock Fire 


Insurance Cot 


ditfer 


shapes 


eminence or n 


NEW YORK 





destiny and upon it, to 


CHICAGO 


npanies have these. 


underlies the operations of each company. 


Yet Stock Fire Insurance Companies differ as men 
, because there is an element pervading the make-up 
of each that welds the component parts into entirety. 


That element, which is indefinable, is the quality which 


large 
vediocrity. 


The Fidelity-Phenix Fire Insurance Company holds an 


eminent position in the World of Fire Insurance. 
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FIRE INSURANCE CO- 
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Lucas Opposes Full 
Co-Insurance Clause 


WOULD SEE IT DISCONTINUED 


How It Works In Case of a Merchant; 
Discusses Standard Fire Policy In 


a Lecture 


Che Standard Policy is being discussed 
by Julian Lucas, Jr., president of Davis, 
Dorland & Co., New York City brokers, 
in a series of lectures before students 
in the Insurance Society Course. Talk- 
ing on Monday of this week he said in 
part: : 

“A discussion of the standard fire pol- 
icy would not be complete without a 
discussion of the so-called New York 
Standard 80 per cent Average Clause. 

“Kindly bear in mind that this 1s a 
Standard Clause and provision has been 
made under Section 121 of the Insurance 
Law, as well as under the added clause 
feature, to incorporate and make it a 
part of the Standard Policy. 

“I have selected the 80 per cent Aver 
age Clause as distinguished from the 
9) per cent or the 100 per cent Average 
Clauses because of the fact that fire 
insurance rates are based on the ratio 
of 80 per cent insurance to value of 
property and further that in most ter- 
ritories the 80 per cent Average Clause 
1S obligatory. 

What 80 per cent Clause Means 

“I want to impress you with the tact 
that there is one thing the 80 per cent 
Clause does not mean and that is that 
an insured collects only 80 per cent of 
his loss. If an insured carries insurance 
to the amount of 80 per cent of the 
value of his property, he collects his 
entire loss up to the face of the policy, 
or, if the loss is equivalent to 80 per 
cent of the value, he collects his entire 
claim—in other words, if he carries 80 
per cent insurance or 90 per cent in 
surance, to value, and if his loss is 86 
per cent or 90 per cent of the value, 
as the case may be, the insured is in 
the same position as if there were no 
Average Clause or Co-insurance Clause 
on the policy. Under these conditions, 
the clause as a mathematical proposition 
works out its own death. 

“Insurance is a basis of credit and as 
such basis, insurance of sufficient amount 
to protect the insured is most essential 
and the 80 per cent Average Clause is 
the one compelling factor to bring about 
this result. You and I would not care 
to extend credit to a merchant who 
protected his property to the extent of 
50 per cent only, when we were aware 
that in the event of a total loss he would 
become bankrupt. 


Demanded By Business World 

“Legislature can make no greater mis- 
take than enacting laws prohibiting the 
employment of the Co-insurance Clause, 
because to my mind the interests of the 
business world demand its use. 

“My views as to the full Co-insurance 
Clause are more or less radical. I am 
opposed to its employment under any 
circumstances, and trust the time will 
come when its use is discontinued. It 
is possible for a merchant to determine 
before a loss within 10 per cent of what 
the actual value of his property may 
be; but it is not possible for him to 
determine the exact value. When a 
merchant has been carrying full insur- 
ance tor a period of years, and, in many 
Cases, Over insurance, on which he has 
paid premiums, and a fire ensues and he 
finds that at that particular time, by 
reason ot not having sufficient insurance, 
that he is a co-insurer for five or ten 
per cent of his own loss, you cannot 


J. Campbell Haywood 


ADJUSTER 
for STATE of CONNECTICUT 


Wide Experlense Prompt Service 
Moderate Charges 
Tei 221-4 Washington 


Warren, Conn. Cornwall Bridge P. O. 











convince him that such a clause is equi- 
table. To my mind, the clause creates 
a difference or disagreement before the 
loss actually occurs; it tends to create 
an atmosphere of antagonism, whereas 
in loss adjustments, company and _ in- 
sured should meet on a friendly ground. 


Pro Rata Distribution Clause 


‘It is a condition of this contract that 
the amount insured hereunder shall at- 
tach in or on each building, shed and 
other structure and (or) place in that 
proportion of the amount hereby in- 
sured that the value of the property 
covered by this policy in or on each said 
building, shed and other structure and 
(or) place shall bear to the value of 
all tne property described herein. 

“You will frequently find the Pro 
Rata Distribution Clause used in con- 
nection with the 80 per cent Average 
Clause insuring policies which are spe- 
cific as to stock or other personal prop- 
erty and blanket as to location. This 
clause is only employed where the in- 
surance is blanket in two or more build- 
ings and where the values are apt to 
change from day to day by reason of 
shifting of stock. 

“It provides that the insurance shall 
attach in each building in that propor- 
tion that the value in the individual 
building bears to the value in both—in 
other words—if 40 per cent of the value 
of the stock is in one building, and 60 
per cent of the value of the stock is 


in the second building and the total 
value over both is $100,000 it auto- 
matically turns the blanket insurance 


into specific insurance of $40,000 in 
one building and $60,000 in the second 
building. This obviates the necessity of 
the insured, to change, from time to 
time, the amount of insurance to meet 
the changing values, which he would 
have to do if the insurance were speci- 
fic in each building.” 


The Canadian Fire Underwriters As- 
sociation at its semi-annual meeting in 
Montreal last week adopted the regula- 
tions for Toronto and Quebec City com- 
missions as recommended by the con- 
ference of British and American exec- 
utives held in Montreal in the fall. 
Changes are to be effective April 1, 
1926. The regulations for Quebec City 
are that it be not treated as an “ex- 
cepted city” and that the remuneration 
to all agents of any kind be limited to 
the graded scale. The Toronto regula- 
tions limit the number of general 
agencies. 


Cc. L. TYNER HEADS FRANKLIN 





Wilfred Kurth and H. V. Smith Vice- 
Presidents; Latter Executive 
Manager at Philadelphia 


Charles L. Tyner, new president of 
the Home, was elected last week presi- 
dent also of the Franklin Fire, one of 
the Home group of companies. Wilfred 
Kurth was elected vice-president and 
Harold V. Smith, who has 
been secretary, was elected vice-presi- 
dent and secretary, and Vincent P. Wy- 
att, who has been assistant secretary, was 
elected secretary. Wilfred Kurth and 
Harold V Smith are newly elected mem- 
l-ers ot the board of directors, suceecing 
the late E. G Snow and the late F. C. 
uswell. 

Mr. Smith is the executive officer lo- 
cated at the Franklin’s local head office 
in Philadelphia. He is a native of that 
city and became special agent of the 
rranklin in 1910 for Kentucky and Ten- 
nessee and in 1915 was made special 
#gent in eastern Pennsylvania. In 1916 
the Home interests gained control ef the 
lranklin and Mr. Smith was made lo- 
¢.l manager of the company at Philadel- 
plia. He beeame secret»ry in 1920. Mr. 
Smtn is also Philadelphia manager of 
the City of New York, Harmonia, Car- 
olina and Homestead, all members of the 
Home fleet. He is treasurer of the Phil- 
adelphia Fire Patrol and president of the 
Insurance Society of Philadelphia. 


treasurer ; 


Brooklyn Brokers Elect 
H. E. Francis as New President 
Harry E. Francis has been elected 
president of the Brooklyn Insurance 
Brokers’ Association to succeed John J. 
Canning who for the last two terms has 
been president and who is one of the 
most popular brokers in Kings County. 
Mortimer Weinberg has been elected 
vice-president; C. R. Rikel, secretary; 
and Harry C. Ellis, manager of the fire 
brokerage department of the Title Guar- 
antee & Trust Co., treasurer. The new 
executive committee consists of John 
Egan, John Boylan, John J. Canning, 
Louis Arnold and Victor Gauthier. A 
big drive for additional membership for 
the Association will be made. Some ot 
the plans for 1926 include raising of the 
standard of business practices among 
brokers and careful! consideration of all 
legislation affecting insurance brokers. 
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THE HANOVER 


FIRE INSURANCE COMPANY 
Continuously in business since 1852 


The real strength of an insurance com- 
pany is in the conservatism of its man- 
agement, and the management of THE 
HAN VER is an absolute assurance of 
the security of its policy. 

CHARLES W. HIGLEY, President 


MONTGOMERY CLARK, Vice-President 
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F. E. SAMMONS, Asst. Secy. 
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Tells Scope of Fur 
Floater Insurance 


WHAT THE POLICY C€OVERS 








Boston and Old Colony Answer Ques- 
tions About Types of Assureds, 
Rates and Amounts 





Due to the increasingly successful 
efforts of hold-up men and other types 
of thieves fur floater insurance is com- 
ing more rapidly in demand. The Bos- 
ton and Old Colony companies, through 
their publication, “The Accelerator,” 
explain to local agents the scope and 
values of this insurance, through ques- 
tions and answers which are given here- 
with: 

What does the policy cover? 

It insures personal furs (coats, neck- 
pieces, etc.) against loss or damage by 
fire, theft, hold-up, robbery, cyclone, 
tornado, windstorm, hazards of trans- 
portation on land or sea, and all other 
perils except the risk of war, illicit trade 
and loss or damage arising from moth, 
vermin, wear and tear, or gradual dete- 
rioration. 

Where does it cover? 

In the home, on the streets, in storage, 
in fact wherever the furs may be 
throughout the world. 

Is there a need for this insurance? 

Burglars, sneak-thieves and hold-up 
men know that they can easily dispose 
of stolent furs and therefore they are 
always on the lookout for easy hauls. 

What amount of insurance can be car- 
ried? 

An appraisal by a reliable furrier show- 
ing the value of the fur in its present 
condition, or a copy of the bill of sale 
if new, must be filed with this com- 
pany and the amount accepted depends 
a great deal upon the assured and the 
value of the furs. In most cases the 
amount of insurance is limited to 80% 
of such appraised value or cost price. 

What types of risks are desired? 

In view of the broad coverage offered 
by our fur policy, it is necessary that 
the moral hazard of each risk be care- 
fully investigated and have the agent’s. 
personal recommendation. We are par- 
ticularly careful in issuing policies for 
those who have suddenly acquired wealth. 
Under no circumstatees are any policies 
issued for persons engaged in or in any 
way connected with any form of pro- 
fessional entertaining. 

What information is necessary for is- 
suance of policy? 

Sefore any policy is issued it is nec- 
essary that an application, which will 
be furnished on request, be completely 
filled out, signed by the assured and filed 
with the home office or local depart- 
ment. The company reserves the right 
to make a complete investigation of 
each risk and decline any which in the 
company’s opinion are lower than its 
standard. 

What are the rates? 

Amounts up to $334—3% 
Premium $6.00. 

Amounts above 
Premium $10.00. 

Examples: 

$150 Rate 3% Prem. $6.00 (Min.) 

$275 Rate 3% Prem. $8.25. 

$350 Rate 2% Prem. $10.00 (Min.) 

$550 Rate 2% Prem. $11.00. 


Minimum 


$334—2%—M inimum 





$1,000,000 TANNERY LOSS 


Companies stand to lose upward of a 
million dollars. on the destruction by 
fire Sunday nieht of the Swift Run Tan- 
nery of the Continental Leather Cor- 
Poration at Elkton, Va., it is estimated. 
he plant was covered under a blanket 
Policy. Only stock companies were in- 
terested. The insurance was placed 
through W. L. Dechert Corporation of 
Harrisonburg. This is the second big 
loss sustained by the Continental Cor- 
poration in the Valley section of Vir- 
ginia within the last three vears. Its 
Augusta Springs Tannery, fifty miles 
south of El'ton, was destroyed by fire 
in 1922 with approximately the same 
amount of loss. 





New Chairman of Lloyd’s 


The election of chairman and deputy 
chairman for 1926 for the Corporation 
of Lloyd’s has just been announced. 
The new chairman is Eustace Ralph 
Pulbrook and Percy Janson is the vice. 
With Mr. Pulbrook’s taking over office, 
Percy Mackinnon, the chairman for the 
present year, ceases, in the ordinary 
course of rotation, to act on the com- 
mittee. 

To Mr. Pulbrook belongs the distinc- 
tion of being the youngest chairman 
known at Lloyd’s while he is also the 
tallest being over 6 feet, 3 inches in 
height. Born in 1884 his entry to Lloyd’s 
was made in 1899, his first experience 
being gained with an underwriter of the 
name of Hicks. In 1902 he became 
deputy for B. T. Mackinnon, father of 
the present chairman. With the experi- 
ence thus gained, in 1907 Mr. Pulbrook 
commenced operating for a syndicate of 
six underwriters. This has now grown 
to 44 names and is recognized as one 
of the most powerful in the “Room.” 

In 1921 he was first elected to the 
Committee of Lloyd’s, and, with the ex- 
ception of one year—a by-law provi- 
sion—Mr. Pulbrook has served ever since 
in that capacity, being reelected again 
last year. During his term on the com- 
mittee Mr. Pulbrook’s time has been 


fully occupied. In 1923 he was chairman 
of the Audit Committee, and in 1924 
chairman of a special committee ap- 
pointed for certain very delicate rea- 
sons. He is also on the Committee of 
Lloyd’s Register, Lloyd’s Underwriters’ 
Association, and the Salvage Associa- 
tion, and during the past year he has 
acted in the capacity of deputy chair- 
man of Lloyd’s, an office replete with 
duties requiring great technical knowl- 
edge and business acumen. 

The new deputy chairman, Percy Jan- 
son, is one of the best known names at 
Lloyd’s, his family having been con- 
nected with the institution for over a 
century. In fact there is a direct suc- 
cession of underwriting members from 
John Janson, who was elected as far 
back as 1803. His great-grandfather, 
William Janson, was a member of the 
Committee of Lloyd’s and in 1824 was 
a prime mover in opposition to a con- 
troversy in connection with the manage- 
ment of the Registry of Shipping. Mr. 
Janson’s life has been a busy one. He 
has acted as chairman of the Joint Hull 
Committee, has served on the Commit- 
tee of Lloyd’s Register and the Salvage 
Association. In 1919 Mr. Janson made 
his name memorable as a _ patriot by 
donating a sum of £10,000 ($50,000) to 
Lloyd’s Patriotic Fund. 








UNDERWRITERS GET BUSINESS 


Instead of trusting to a self-insurance 
fund which had been started, the Lansing, 
Mich., Board of Education voted this week 
to continue 90% coverage on local school 
property with stock companies represented 
by the Lansing Fire and Casualty Under- 
writers’ Association, with the stipulation 
that the Michigan Millers’ Mutual, a local 
mutual company, will be included in the ap- 


portionment of the business. The total- 


coverage for about thirty buildings will 
amount approximately to $1,500,000, and the 
premium for three years’ coverage come to 
about $3,600 to $4,000. During the Board’s 
meeting, it was intimated that this year’s 
contract may be the last, as a self-insur- 
ance sinking fund of $40,000 has been ac- 
cumulated to which yearly additions of $5,- 
000 are to be made, the fund becom- 
ing eventually the sole insurance reliance of 
the Board. 


NEW ALL-CANADA BUREAU 

The Fire Underwriters’ Investigation 
and Loss Information Bureau of Can- 
ada, a Dominion organization, will suc- 
ceed on January 1 the present investi- 
gation and loss bureau of the Canadian 
Fire Underwriters’ Association now 
operating in Quebec and Ontario. The 
head office will be in Montreal with 
other offices in each province. Harry 
Rethoret, manager of the present bu- 
reau, will be general manager of the 
national organization. 








WRIGHT WITH COMMONWEALTH 
Robert F. Wright has been appointed 
branch-binding agent for the Common- 
wealth through its brokerage and serv- 
ice department in New York City. He 
entered insurance in 1916 with the Lon- 
don Assurance and later was with New 
York Underwriters’ Agency and the 
Wallace Reid Office. The Common- 
wealth is one of the North British & 
Mercantile group of companies. 





P. M. Wilbert, Jr., Succeeds 
Cosgrove for Fred S. James 


Phillip M. Wilbert, Jr., has been trans- 
ferred by Fred S. James & Co. to the 
New England territory as special agent 
of the companies in the office, covering 
Massachusetts, Connecticut and Rhode 
Island, with ‘headquarters iat’ Boston, 
succeeding J. M. Cosgrove. Mr. Wil- 
bert has been special agent for New 
Jersey and New York suburban terri- 
tory. He is succeeded in this field by 
William B. Holmes, who has been with 
the special risk department of the or- 
ganizations’ companies for several years. 


NITROGEN LAMPS CAUSE FIRE 

In a recent report of “fires due to elec- 
trical causes” received from the elec- 
trical department of an inspection bu- 
reau, the following is recorded as the 
cause of a fire in which the loss was 
$200 : 

In an old lighting installation the regu- 
lar lamps were removed and high-watt- 
age nitrogen lamps were substituted. 
The lamp receptacles were mounted on 
the sides of beams and close to a %-in. 
pine board ceiling. The lamp bulbs were 
thus given little clearance from the ceil- 
ing. The heat from the lamps ignited 
the board ceiling and the fire burned into 
the joisted space before being ex- 
tinguished. 


L. & L. & G. BUILDING SOLD 





$500,000 Secured for 13-Story Edifice on 
William St.; Metropolitan Dept. 
Goes to 123 William 

The Liverpool & London & Globe has 
sold for $500,000 the building occupying 
the block front on the east side of Wil- 
liam Street from Liberty Street to 
Maiden Lane to the Broadway-John 
Street Corporation. This building was 
first taken over by the L. & L. & G. 
early in 1913, served as the home office 
of the United States branch for several 
years and for the last few years has 
housed the New York metropolitan de- 
partments. The land on which this thir- 
teen-story building now stands was once 
sold in 1732 for $750 by the public au- 
thorities because pigs and cattle on the 
property had become a_ nuisance to 
passers-by. The strip of land is only 37 
feet wide on Maiden Lane and 24 feet 
on Liberty Street, and extends 81 feet 
along William Street 

New headquarters for the L. & L. 
& G. metropolitan departments will be 
located in the building at 123 William 
Street on or before May 1, 1926. The 
company will occupy space formerly 
leased by the Niagara Fire on the first 
and fourth floors of the building. The 
old building at 80 William Street was 
sold through the Charles F Noyes Com- 
pany and Brown, Wheelock, Harris 
Vought & Co. as brokers. The general 
offices of the L. & L. & G. in this 
country are located in the Pershing 
Suilding on 42nd Street, New York City. 
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Stevens Discusses 
Part Payment Plan 
NATURAL TREND OF BUSINESS 


White Plains Agent Discusses Angle of 
Automobile Insurance; Talks of His 


Acceptance Installment Notes 


ye Stevens, of Knox, Lent & 
Steven White Plains, N. Y., has writ 
ten THe | rEKN UNDERWRITER the fol- 
ny letter with reference to the prop 
tion of paying premiums in the in 
tallment plan, now under review in in 
urance organizations 
“Tl have read with a great deal of in 
rest the article appearing on the first 
pave of your issue of Friday, December 
th, enttled ‘Part Payment Plan fot 
Auto Cever now under Review’ and 
isten 7) express my views on this sub 
ect 
‘The rtial payment plan has o¢ 
upied much of my time during the 
vast ear SINC the creation of the 
Prac \eceptance Installment Note, an 
rticle vhich you so kindly published 
ur paper a short time ago, you 
ving one of the first to see its merits 
It is the naiural trend of busines 
financing today, to be true, to extend the 
ourtesy of a partial payment method to 
purchaser irticles of all kinds and 
there is ever reason why this should 
be extended to large imsurance buyers, 
particularly when a poly always ha 
n unearned premium value, on demand 
When ao oman buys a house, a lot, an 
iu bile, or anything else that retains 
value or the major portion of it, 
for a reasonable length of time, he 1s 
investing money not spending it, as one 
led to believe, when you hear the 
expresstol that everybody else is doing 
it on the ‘time payment plan.’ A most 
ble banker once advised me to buy a 
certain picce of property and IL told 
him | could not afford to do it, but 
vhen he told me that he would help by 
discounting my note, that put an en 
tirely different light) on the subject 
What is this but ‘time payments’ and 
actually encouraged by bankers. To 
do this one’s credit must be good. So 
must it be good to buy any article ol 
real value 
Companies Can’t Handle It Directly 
“This plan, however, is not one for 
the compamies to handle directly because 
ot the increased expense of handling 
installments and secondly they haven't 
the direct contact with assureds such as 
the agent has. It’s an agent's job and 
we have the secret to the scheme by 
the use of the Trade Acceptance In 
stallment Note. The method is as simple 
is A. B.C. We make our local bank 
our Collection Ageney and that is in 
keeping with their business. They dis 


count all our time payment paper glad 


They send notices to the makers 
monthly If an installment is not met 
When due we are notified and it = is 


We phone the 
a few days’ grace and 


charged to our account. 
assured, give him 
then if 


not paid we cancel the policy. 
Only once have we had to cancel in a 
vear and we were well pleased to be 


rid of this client. The psychology of it 
Is that people will always pay a bank 
When payment is due. It may be in 
teresting to your readers that the Trade 


\cceptance Installment Note is now in 
use in over - 100 insurance agencies 
throughout thirty-three different states 


and 


more being added daily just from 
the courtesy ot several broadminded 
publishers, such as yourself who can 


see the wisdom and possibility of ‘time 
payment,’ otherwise I assume this sub- 
ject would not be featured in a con- 
spicuous place in vour paper. F 
“Not so long ago one of the large 
casualty companies announced that they 
were considering the financing of auto 
obiles by means of an indemnity bond 
suaranteeig the purchaser’s note to a 
nk in the city where the car was pur- 
chased. This alone is a big thing for 
ocal banks and a great business builder 
lor them. Our bank is just eager to get 
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WE HAVE FOR SALE 


—Any Part— 


100 Glens Falls Insurance 
100 Homestead Fire Insurance 
100 Independence Fire Insurance 
106 Harmonia Fire Insurance 
100 Carolina Insurance 
25 Home Insurance 


50 North River Insurance 
166 New Jersey Insurance 
25 Great American Insurance 
10 Globe & Rutgers Insurance 
25 Bankers & Shippers Insurance 
50 Importers & Exporters Insurance 


INQUIRIES INVITED 


J. K. RICE, JR., & CO. 


Telephone: Rector $030 


NEW YORK 





120 Broadway 


seven per-cent. per annum after....., 
until paid. 

This note is being given for the pay- 
ment of insurance premiums, it is agreed 
by the makers hereof that the premiums 
are not considered paid until the notes 
are paid and that agents retain the right 
of cancelling all policies placed by them 
in case this note is not paid at maturity, 
or at any time by giving five (5) days 
notice. 

And to secure the payment of said 
amount...... hereby authorize irrevoca- 
bly, any attorney of any.court of record, 
to appear for......in such court in term 
time or vacation, at any time, hereafter, 
and confess judgment, without process, 
in favor of the holder of this note for 
such amount may appear to be un- 
paid thereon, together with costs and 
ten per cent. attorney's fees and to waive 
and release all errors which may inter- 
vene in-any such proceedings, and con- 
sent to immediate execution upon such 
judgment, hereby ratifying and confirm- 


as 














this 


the 
in 


their 


Why shouldn't) they 
for the purchasers of cars 
cities, especially when they 


business do 
financmy 


are 


being guarantecd that the payments will 


be met It keeps the home banking 
where it) should be This is another 
very important step forward and you'll 
hear more about this plan later. It is 


bound to come 


The same principle ap 


Notes Which Protect 


Cancellation Feature 


USED BY KANKAKEE AGENCY 


S. E. Moisant & Co., Inc., Document 
Reserves Right to Cancel If Note 


ing al that....%. attorney may do by 
virtue hereof. 


BLUE GOOSE MEETING 
The Virginia pond of the Blue Goose 
is scheduled to hold a meeting the even- 
ing of January 4 at the Richmond Hotel 
in Richmond. The following candidates 























plies mm connection with imsurance pre Is Not Paid ior initiation are due for a splash in the 
gieeomep ; ; adie ‘ icy waters of the pond: Percy P. Lynch, 

If the time payment plan is to be Shirley Ie. Moisant, secretary of the Jr, J. R. Curtis, R. L. Bentley, G. W. 
viven the consideration it deserves as Ilinois Association of Insurance Agents, Hodge, T. M. Hollinsworth, L. P. Jer- 
applied to the MSMEGUCE business a cen who is a live insurance agent of Kanka vey H. H. Munsen, Aubrey L. Owen. 
suring of insurance companies and in : nae Boao ootae Semel hes 
siirance wiments’ 4eeneceskart kee, said this week that the association 

Kt oS: Fea . Je _ , Le pare. Oe ’ 

“Companies must find out how much! 'requently asked by members: “How R. T. STEWART HONORED 
of their field men’s time is spent col can T take a note trom an assured with- Fhe Western New York Field Club 
lecting balances, then have them review out waiving the right to cancel the insur vave a dinner last week at Rochester to 

wr ; age ote A ottt : ance if the note is not paid at maturity. Robert T. Stewart, special agent of the 
therr balance sheets and see how many ds baci : aie ‘ | ; : 
agents are not paying balances in the Phe Moisant agency solves the ques North British & Mercantile, who will 
required time of sixty days. tion by using a note which amply re- become on January 1 assistant general 

“Then ask the agents how much they serves the right to cancel the insurance agent of the fleet at the home office in 
have outstanding over sixty days. Have !! the note is not paid: Herewith is a New York City. 
they taken any ordinary bank notes in COPY Of the note: ~ ae a 
pavinent ot premium ? (a dangerous ? Kankakee, Hl os ae Bree’ 19). GETS 137 NEW AGENTS 
practice). Does he have to borrow from cafter date, for value received.... In a ten weeks’ intensive drive for 
the bank to pay his companies ? Ask promise to pay to the order of new agents for the Travelers Fire, John 
them also how much more business they S. E. MOISANT & CO. (INC) P. Frazier, Philadelphia manager of the 
could write if insurance could be sold pH toes cafes : pei eras company, and his assistant, W. E. Ayres, 
on a ‘time payment plan’ provided they cee ree esse tsetse eee eee ee eens Dollars led all the other branches of the com- 
are not put to any extra trouble in doi At the Offices of S. I. Moisant & Co., pany throughout the country by appoint- 
so Inc.. Kankakee, IIL, with interest at ing 137 new agents. 
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Commissioners Still 
Split in Two Groups 


CONFIDENCE VOTE FOR BUTTON 


Chrysler-Palmetto Plan and Constitu- 
tional Amendments Feature Winter 
Meeting at. Chicago 


Further evidence of the divided body 
of opinion within the ranks of the Na- 
Insurance Com- 
cropped out at the 
meeting held last week in Chicago. In 


tional Convention of 


missioners winter 
the final session last Thursday the com- 
missioners indulged in several sharp ora- 
torical tilts during a discussion of some 
constitutional amendment 
Clifford 

Commissioner Joseph 


offered by 
[linois. 
Sutton of 


Ireland of 
Vir- 
yinia, secretary-treasurer of the conven- 
tion, declared that some of the remarks 
were aimed at him and asked for a vote 
Superintendent Beha of 
that 
in election of officers would be held at 


of confidence 


New York objected, pointing out 


the next meeting of the convention in 


Los Angeles. Commissioner Button, 


however, mnsisted that he wanted to know 
with the convention and 
that 
showed distinctly the difference of opin- 
ion between the two factions oil was 
poured on the troubled waters when a 
rising vote of confidence in Secretary 
Button was taken. 

Much time was taken on the last day 
of the convention in a discussion of 
the proposed steps to be taken by the 
Palmetto Fire to meet the views of the 
insurance conimissioners with regard to 
the Chrysler-Palmetto automobile insur- 
ance plan. Superintendent Beha stated 
that during October the question of the 
legality of the former plan followed by 
the Palmetto had been argued before 
the Supreme Courts of New York, Wis- 
consin, and Ohio, and in these states it 
has been decided that the old plan did 
not comply with the insurance laws. 


Would Modify Chrysler Plan 

Commissioner Benson of Maryland 
took the stand that the present Chrys- 
ler contract is not insurance business 
because the contract is only voluntary 
and purchasers do not have to accept 
the contraat. The modification pro- 
posed in the present practice calls for 
a delivery of the contracts of insurance 
to the retail purchasers of Chrysler cars 
through resident agents duly licensed 
and not through Chrysler dealers. It 
is not proposed to have Chrysler dealers 
licensed as insurance agents. A com- 
mittee consisting of | Commissioners 
Harry L. Conn of Ohio, Wesley E. Monk 
of Massachusetts, and Albert C. Cald- 
well of Tennessee was appointed to con- 
sider the Chrysler proposition. 

The» proposed constitutional amend- 
ments, of which notice was given at the 
San Antonio meeting, were the subject 
of considerable discussion, but it was 
finally voted that their consideration 
should be postponed until next year’s 
meeting. 

These proposed amendments provide 
that the president or secretary-treasurer 
shall not be chairman of any standing 
committee; that the president may fill 
by appointment any vacalicy on the ex- 
executive committee; that no member 
shall be appointed chairman of more 
than one committee, and that communi- 
cations to the convention when not pre- 


how he stood 


finally aiter considerable oratory 


sented from the floor by a member shall 
be referred to the appropriate commit- 
tee without reading, unless otherwise 
ordered by the convention, 

The decision was reached not to call 
upon Congress at present to enact legis- 
lation affecting insurance companies do- 
ing more or less of a mail order solici- 
tation of business. Probably the super- 
vising officials will seek means of local 
and state control over companies at- 
tempting to transact such business 
through the mails in states where they 
are not licensed. On adjourning the 
convention President Kendrick stated 
that while the convention had not ac- 
complished all that he desired yet he 
felt that the committee work had been 
speeded up considerably. 


INDIANA INSURANCE DAY 
Will Be Held in Indianapolis, January 
26; to Follow 1925 Program 
Scheme 


Indiana Insurance Day is to be Tues- 
day, January 26, 1926, and the bulk of 
the program will be held on that day, 
excepting for a get-together ball and 
dance to be held Monday night, Janu- 


ary 25, in the spacious Riley Room of 
the Claypool Hotel. To this ball and 
dance will be invited every person en- 


gaged in the insurance business in any 
form or fashion, and a large attendance 
is expected from the local offices. 

In general the event in 1926 will fol 
low the scheme of the 1925 Convention ; 
that is, the program for the day will 
be divided between the Life, Fire and 
Casualty interests, with a prominent 
speaker for each line, together with open 
and extemporaneous 
tal'<s. The afternoon session will be 
the annual meeting of the Insurance 
ee ' ration of Indiana. 


discussions some 


PITTSBURGH INSURANCE CLUB 
John A. Dalzell, one of the leading 
fire insurance agents of Pittsburgh, Pa., 
and formerly president of the agents’ 
state association, is head of a committee 


seeking to organize an Insurance Club 
of Pittsburgh. A nucleus of the club 
has been formed and all fire and cas- 


ualty agents, special agents, general 
agents, branch managers and their as- 
sistants and heads of office departments 
are eligible for membership. Mr. Dal- 
zell is urging agents to join in order 
that there may be some organization in 
Pittsburgh to cope with insurance prob 
lems. 
FEWER FOREST FIRES 

A new low record in forest fires in 
New York State was sustained this year 
according to information made public 
by the Conservation Commission this 
week, the 736 forest fires during 1925 
being 20 per cent below the 1924 record. 
The area burned, 31,163 acres was less 
than half that of 1924 and only six per 
cent of this was large timber. Property 
damage was $27,745 as compared with 
$54,780 in 1924. The average area per 
fire was 42 acres compared with 73 acres 
in 1924. Increased efficiency of the fire 
fighting force of the Conservation Com- 
mission is credited for the decrease. 

AGENCY RETIRES 

P. C. Pleasants and Company, sole 
agents at Richmond, Va., for the Com- 
mercial Union Fire of New York, have 
retired from business, and the Commer- 
cial Union has been transferred to the 
agency of Thomas Gemmeil, Inc. 





Palmetto Submits 
New Chrysler Plan 


POLICIES SIGNED BY AGENTS 


No Compulsory Insurance for Cars 
Sold for Cash; There Will Be 


Differential in Rates 


lartwell Cabell, well-known New York 
lawyer representing the Palmetto Insur 
ance commissioners’ convention in Chi 


cago last week offered a compromise 
proposal with regard to the Chrysler 
Palmetto automobile insurance scheme. 


The new plan in brief would require all 
policies to be signed by resident agents 
of the Palmetto and would remove the 
compulsory feature from cars bought 
While no action was 


taken on the proposal by the commis 


outright for cash, 


sioners serious thought was given to it 
and Commissioners Conn of Ohio, Monk 
of Massachusetts and Caldwell of Ten 
nessee were appointed a committee to 
continue work on the Chrysler insurance 
problem. 

Following is the text of the proposal ol 
the Palmetto as submitted by Mr. Ca 
bell, who is associated with the law firm 
of Cabell, Ignatius and Lown: 

“First: The msurance company pro 
poses to issue a running or open policy 
tor each state, countersigned by a resi 
dent agent, under which insurance con 
tracts will be issued covering automobile 
risks on cars sold within said state. The 
subsidiary contract will also be counter- 
signed in the state by an agent located 
therein. The effect of this procedure will 
be that the taxes will be paid in any 
state upon all premiums collected for in- 
surance covering property therein. 

Confined to First Year 

“The cover with respect to automobiles, 
the retail sales of which by Chrysler dis- 
tributers and dealers are financed, will 
be automatic and will be confined to the 
first year’s life of the car in the hands 
of the retail purchaser. The contract 
will be against fire and theft affording 
the same coverage substantially as is now 
being given. 

“To meet the condition suggested by 
the commissioners, who met in New 
York recently, that there should be no 
compulsory msurance where cars are 
sold for cash and are not financed, the 
company proposes in each such sale that 
there shall be delivered to the purchaser 
a notice acceptance of insurance and 
draft, in substantially the following 
form: 

“Nottce—This car is not insured. 

“The Chrysler Sales Corporation has 
arranged for insurance against fire and 
theft for one year from date of sale if 
the retail purchaser desires it. If insur- 
ance is desired under this plan, the form 
of acceptance below must be filled out, 
signed by the purchaser, and together 
with the attached draft, unendorsed, 
mailed to the Palmetto Fire Insurance 
Company on the day the'car is purchased. 
\ contract of insurance against fire and 
theft in the form in use for the same 
model of Chrysler cars, effective as ol 
the date of purchase and for one year 
thereafter, countersigned by a resident 
agent, will be forwarded to the pur- 
chaser. If insurance is not desired, the 
attached draft, endorsed by the retail pur- 
chaser, can be detached and collected in 
due course through any local bank. 

“Acceptance of insurance. 

“This acceptance will not be received 
or effective unless mailed on same day 
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car is purchased at retail and unless 
appended draft signed by retail dealer and 
with name of purchaser filled in, is at 
tached. 

“Two: Rates will be filed in each 
state where required by the laws of said 
state. Arrangements will be made for 
differentiating in rates between vari 
ous sections of the state, where the state 
is divided into zones, such as is the case 
in New York. 

“Three: Premiums will be stated on 
the face of each insurance contract, in 
compliance with state laws requiring such 
statement, and other policy details and 
standard provisions required by state 
laws will be either printed in or ap 
pended by rider to all contracts of insur 
ance issued in such states. 

“Four: The contracts of insurance is 
sued under these open policies will be in 
the usual form of automobile insurance 
policies and will contain no reference 
to the underlying contract. In other 
words, each instrument will be complete 
in itself. They will be numbered in such 
a way as to indicate to the insurance 
company the fact that they are issued 
under the running policies in the respec 
tive states. 

“Five: Kach contract of insurance will 
contain a cancellation clause in the usual 
language, under the terms of which as 
sured may, upon five days’ notice, obtain 


cancellation of the insurance at short 
rates. 
“Six: The modification proposed in 


the present practice calls for a delivery 
of the contracts of insurance to the re- 
tail purchasers of Chrysler cars through 
resident agents, duly licensed, and not 
through Chrysler dealers, thereby bring 
ing the business squarely within state 
jurisdiction as to cars in each state. It 
is not proposed to have Chrysler dealers 
licensed as agents. 

“Seven: The purpose of the proposed 
changes is to remove all question of any 
participation by any Chrysler dealer in 
the insuring of Chyrsler cars and 
to meet the requirements of the several 
states as to taxes, resident agents and 
other supervisory and regulating insur 
ance laws.” 


ILLEGAL IN TEXAS 

It is against the Texas resident agency 
law for automobile or other property to 
be insuted in that state though a mas- 
ter policy written outside of Texas aud 
issued to the factory selling the cars in 
Texas aceording to an opinion of the 
state attorney genera! last week in the 
Chrysler case. 
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Bankers & Shippers 
Loses $500,000 Suit 


HINGED ON ARBITRATION LAW 


British House é- Lords Says Recent 
N. Y. Decision Compelled Judg- 
ment for Liverpool Marine 


Marine 
were treated to another unexpected turn 
Bankers & 


Shippers against one of its reinsurers, 


underwriting interests here 


in the famous case of the 


the Liverpool Marine & General of Eng- 
gland, when news came that the British 
House of Lords had granted the appeal 
of the Liverpool from the judgment ob- 
tained by the American company in the 
Court of Appeals of London. By _ this 
decision of the highest court in Great 
Britain the Bankers & Shippers stands 
to lose $500,000, the amount involved in 
the litigation. However, if further at- 
tempts to win the case fail, the loss will 
not affect the published financial stand- 
ing of the company as the loss has al- 
ready been written off. 

This new reversal for the Bankers & 
Shippers was again not decided on the 
facts of the case. Granting that the 
Liverpoor Marine & General owed the 
full amount to the American company 
the House of Lords held that the case 
turned on an interpretation of the arbi- 
tration law of New York State and as 
the Bankers & Shippers had not com- 
plied with the strict letter of the law 
the case must be decided against it. 
the British Court of Appeals did give 
an award to the Bankers & Shippers but 
since that time a decision in the New 
York Court of Appeals in the Bullard- 
Grace case, which did give an interpre- 
tation of the New York Arbitration Law, 
left no alternative for the House of 
Lords except to grant the appeal. 

In the Bullard-Grace case the Court 
of Appeals of New York disagreed with 
the reasoning of the Court of Appeals 
in England in the Bankers & Shippers 
case and held that notwithstanding the 
provisions of Section 2 of the Arbitra- 
tion Law of New York to the effect that 
arbitration agreements “shall be valid, 
enforceable and irrevocable” such agree- 
ments cannot be self-executing and re- 
quire a court order to be entered in the 
first instance compelling the arbitration 
to proceed. 

The Liverpool Marine & General took 
advantage of two technical defenses 
after it had failed to win its case on 
facts, all the facts being decided in 
favor of the Bankers & Shippers. The 
two technical defenses were, first, that 
the American company had failed to 
comply with the- stamp tax law and 
therefore could not sue in England in 
the absence of a stamped policy; and 
second, because of the failure to adhere 
to the New York Arbitration Law. As 
the Liverpool Marine & General is not 
admitted to this country it could not 
be brought into court on this side of 
the Atlantic. 





NON-MARINE EXCEEDS MARINE 

London, December 10.—At the fif- 
teenth Old Colony dinner held at the 
Old Colony Club, Aldwych, Percy G. 
MacKinnon, chairman of Lloyds, was the 
guest of honor. In his speech Mr. Mac- 
kinnon, after referring to his letter re- 
garding the abolition of submarines, out- 
lined the history of Lloyds. He gave 
details of the earliest references to in- 
surance, and told of the establishment of 
Lloyds. Lloyds, he said, was ‘the history 
of insurance, and insurance the history 
of Lloyds. Coming to 1911, he said that 
the institution was given power which 
enabled it to carry on all classes of insur- 
ance business, and now the non-marine 
business exceeded that of the marine: 


Underwriters Win 
. Famous “Ada” Case 


New York Court of Appeals Holds That 
Extra Voyage to Gothenburg 
Was Not Compulsory 


After several years of litigation the 
famous “Ada” case has been settled final- 
ly in 


favor of the American’ marine 
The New York 
State Court of Appeals a few days ago 
handed 


underwriters involved. 


down a decision unanimously 


reversing the judgments of the Appel- 
late Division and the trial court which 
favor of the owners of the 
The American Merchant 
Marine, Federal, Aetna, and the National 
lire were among the companies on the 
war risk policy issued in 1916 to cover 
the steamer which later was sunk by a 
German submarine. The policy covered 
a voyage from New York to Gothen- 
burg and return “direct or indirect.” 

The steamship Ada sailed from New 
York on September 30, 1916, arrived at 
Gothenburg, discharged her cargo, took 
another cargo and sailed on her return 
trip to New York. After leaving Gothen- 
burg she was hailed by a British man- 
of-war, ordered to Stornaway, Scotland, 
arriving there December 5, 1916, and was 
later moved to Bristol, where she re- 
mained under the direction of the British 
Government until April 21, 1917, when 
her owners finally obtained her release 
from the British Government. 

However, due to the extra sailing and 
use of fuel while in port, the Ada did 
not have sufficient coal to take her to 
the United States and the British Gov- 
ernment declined to permit her to ob- 
tain additional coal. It was finally agreed 
that if she unloaded her New York cargo 
and carried a cargo of coal to Sweden 
she would upon her return to England 
be furnished enough bunker coal to 
enable her to complete her voyage to 
the United States. She, therefore, un- 
loaded her cargo, carried the coal to 
Gothenburg and after reloading another 
cargo for England sailed for Hull, but 
was sunk by a German submarine on 
June 9, 1917. 


were in 
steamship. 


Some Insurance Was Collected 

Her owners, who had taken out other 
insurance to cover the intermediate 
voyage from England to Sweden and 
return, collected that insurance. How- 
ever, they claimed that the vessel was 
still covered by the policies issued by the 
American companies, in which the voy- 
age indicated was from New York to 
Gothenburg and return. 

The underwriters in New York denied 
liability and suits were instituted in the 
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Supreme Court, New York County, by 


the Aktiebolaget Malareprovinsernas 
Bank, as assignee, against the various 
insurance companies. A trial without a 
jury was had before Justice Daniel F. 
Cohalan in the fall of 1923 and _ his 
opinion permitted a complete recovery 
against the ‘insurance companies and 
the Appellate Division unanimously af- 
firmed the judgment. The insurance 
companies then applied to the Court of 
Appeals for leave to appeal and, it hav- 
ing been granted, the case was argued 
before that court in October 15 last. 

The vessel owners were represented 
by J. B. Engel of the firm of Engel 
Bros., of this city. The underwriters 
were represented by D. Roger Englar, 
of the firm of Bigham, Englar & Jones, 
of this city. 

The opinion is interesting from the 
standpoint of marine insurance under- 
writers, because of its discussion of 
deviation and the clause in the policy 
containing a warranty against capture 
and detention by the British Govern- 
ment, commonly referred to as the F. 
B. C. (Free of British Capture) clause. 
The Court of Appeals primarily bases 
its opinion upon the fact that the voyage 
back to Gothenburg was a_ deviation, 
and therefore not the voyage covered 
by the policies. 

Free of British Capture Clause 

The court also considered the effect 
of the F. B. C. clause, reading as fol- 
lows: “Warranted free from any claim 
arising from capture, seizure, arrests, 
restraints, pre-emption or detentions by 
the British Government or their Allies.” 

In order to relieve themselves of the 
consequences of a voluntary deviation, 
the vessel owners claimed that the inter- 
mediate voyage from England to Gothen- 
burg and return was a compulsory voy- 
age, forced upon them by the British 
Government. With this conclusion the 
court did not agree, and stated quite 
pointedly that the vessel owners could 
have permitted the steamship Ada to 
remain at Bristol and therefore not be 
subjected to the perils of submarine war- 
fare then waging in the North Sea. 
However, by claiming that the steam- 
ship Ada was forced by the British 
Government to make this extra voyage 
to Gothenburg, the vessel owners were 
in a difficult position to explain why 
the underwriters should not be relieved 
from liability under the F. B. C. clause, 
as above quoted. By stressing the com- 
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—| 
pulsory nature of the intermediate yoy. 
age, the vessel owners found themselves 
on the horns of a dilemma; either the 
intermediate voyage was voluntary, jy 
which even it avoided the policies as q 
deviation, or it was made under com. 
pulsion of the British Government, jn 
which event the underwriters were re. 
lieved by the F. B. C. clause. However, 
because of the dismissal of the suits on 
the ground of deviation, the Court of 
Appeals did not find it necessary to 
make a definite finding upon the liability 
of underwriters under the F. B. C. clause. 





New Building Risks Clause 
Adopted By London Institute 


Announcement has just been made by 
the Institute of London Underwriters 
of a new clause for use in Building 
Risks. It runs as follows: 

“The Assurers agree that in the event 
of the sum insured by the annexed policy 
being reduced by reason of a claim be- 
coming payable, they will issue further 
policies for the amount by which the 
original insurance is so reduced on pay- 
ment of premium (on a pro rata basis) 
togeth:r with the amount of stamp duty 
chargeable on the further policies.” 

This clause has arisen out of difficul- 
ties which were experienced in connec- 
tion with the stamping of policies cov- 
ering Builders’ Risks including liabilities 
to third-parties. It apepars that the 
stamp offices regard the Reinstatement 
Clause in use, by which in the case of 
a clain) and consequent reduction of the 
policy the policy was automatically re- 
instate1 to the original amount, as cov- 
ering in unlimited sum, and declined to 
stamp policies containing this clause. 
In coisequence the matter was taken 
up wih the Inland Revenue Author- 
ities by the institute, and the clause 
quoted above, which has been consid- 
ered and approved by the technical and 
clauses committee, is the result. 

It will. be seen that under this clause 
in the event of a claim, further policies 
are to be issued for the amount of that 
claim so as to bring the whole insurance 
up to the original amount, and the stamp 
duty is to be based on the amount of 
the original policy in the first place, and 
upon the amount on any supplementary 
policy issued thereafter. It may be said 
that great difficulty has been experi- 
enced in arriving at a suitable form of 
clause, and that the legal position with 
regard to that which has been adopted 
is not quite clear. However, the inten- 
tion of the clause is obvious, and as in 
the case of the “Innocent Assured 
Clause,” this is what matters. 





CHARTER HUGO: MENZEL, INC. 

Hugo Menzel, Inc., New York City, 
insurance agency, has been chartered at 
Albany with $30,000 capital. C. A. Men- 
zel, C. H. Hewitt and C. Campbell, 6 
Broad St., New York City are the di- 
rectors and subscribers. G. E. Menzel 
29 Broadway is attorney for the corpora 
tion. 





MARINE COMMITTEE MEETS 


A meting of the marine committee of 
the National Fire Protection Association 
was held Wednesday of this week in 
New York City. S. D. McComb, man- 


ager of the Marine office of America, is 
chairman of the committee. 
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Forty-Word Biography 


Charles L. Tyner was asked by the 
publicity department of the Home In- 
surance Co. for a biographical sketch 
to assist them in giving data about Mr. 
Tyner when newspaper reporters called 
after it had been announced that he had 
been elected president of the Home. 

Mr. Tyner told the story of his life 
in forty words. 

ee *£ 


“Discouraging” Rate-Cutting 

The writer has received irom a cas- 
ualty company executive a copy of an 
official order of the Ontario superinten- 
dent of insurance with respect to auto- 
mobile insurance rates charged by a 
Canadian company. The order requires 
the company to remove a discrimination 
by reducing the premiums charged for 
all contracts of automobile insurance 
covering certain passenger cars in Ham- 
ton, Ont. The comment of the execu- 
tive follows: 

“Here is a swell way to discourage 
rate cutting. In a state which has an 
anti-discrimination law, a company cuts 
automobile rates so that John Smith with 
a Buick car pays $40 for public lia®ility 
insurance and Bill Jones with the same 
car in the same community pays $20. 
The supervising authority forces the 
company to revise all of its rates to the 
£20 basis and to pay back to John Smith 
the $20 which it overcharged him. 

“In order to show that this is not a 
theoretical proposition, | attach an order 
from the Superintendent of Insurance 
of Toronto, Ontario, forcing the General 
Accident Insurance Cmpany of Canada 
to do exactly this thing with respect to 
automobile owners in the city of Hamil- 
ton. Not a bad idea at all!” 


* * x 


Listening to Fire Insurance Lectures 

The noon fire insurance lectures of 
the Insurance Society of New York held 
at the rooms of the New York Board 
of Fire Underwriters, 123 William 
Street, are crowded with young men 
who not only listen intently to the lec- 
turer—generally a man prominent in the 
hire insurance field, but who want to 
linger after the lecture hour and ask 
questions. 

At the Julian Lucas, Jr., lectures ex- 
plaining the fire policy the main lecture 
Was over at 1 o'clock on Monday of this 
week, but half the audience gathered 
about the rostrum and asked questions 
until nearly 2 o'clock. Many of them 
had to do with the relationship to 
policies of the mortgagee and the owner 
of the building. There were also a 
number of questions relative to build- 
ings destroyed by fire outside of the 
premises where the fire originate. This 
led up to a discussion of the liability 
of a city, where a fire department dyna 
mites or otherwise destroys a_ building 
which might be a medium of com- 
municating the fire to a larger area. 

One young man at the Monday lecture 
was particularly persistent in this line 
ot questioning. He wanted to know ii 
the city would be liable, if it set a build- 





ing on fire, to block the progress of 
the pathway of flames. Then he wanted 
to know if he were an insured and set 
fire to a building, near his own risk, 
and in the path of a bad fire, whether 
the company would pay the loss. 
“Well, why would you want to burn 
down a building not your own?” asked 
Mr. Lucas. 
In order to 


protect my building 


which might be the next to go,” he 
answered ; 
“I’m afraid you would be guilty of 


arson, said the lecturer. 
There were four young women at the 
lecture on Monday. 
x k * 


Will Try to Protect Trees 

The new home office in Hartford ot 
the Aetna Insurance Co. is going to be 
built in. a fine residence portion of the 
city and the excavation work has been 
started. There has been some question 
as to what will happen to the trees 
which line the street in front of the 
new site which now contains two fine 
residences, both of which will be de- 
molished to make way for the new 
structure. THe EASTERN UNDERWRITER 
is informed that every effort will be 
made to protect the trees as tar as 
possible 

a a 


Hoey Not to Be Police Commissioner 

James J. Hoey, of Hoey & Ellison, 
New York City, is one of those fortu- 
nate public men whose position in the 
community is regarded as being ot enough 
importance so that his name 1s con- 
stantly appearing in newspapers as hav- 
ing been offered some public post. The 
most recent instance of this is a story 
published in the New York “World _that 
he has been under consideration of the 
Democratic regime in this city for the 
position of police commissioner. I am 
informed by people close to Mr. Hoey 
that he intends to remain in the in- 
surance business and will not take public 
vifice. 

* * * 
Executives Find It Difficult to Read 
Books 

I recently had luncheon with a num- 
ber of executives of one of the impor- 
tant fire insurance companies and dur- 
ing the meal the conversation at the 
big round table in the home office build- 
ing drifted to literature and one man 
after another threw up his hands and 
expressed his feelings at the great diffi- 
culty men of affairs now have in keep- 
ing up with necesasry reading, to say 
nothing of the reading of books. It 
developed that nearly everybody at the 
table read but one morning paper and 
one evening paper, and sometimes only 
the headlines at that. Novel reading 
with this crowd has become a lost art, 
but at intervals each will read a biogra- 
phy or an autobiography. A_ poll of 
the table showed that most of the ex- 
ecutives had read the letters of Walter 
Page, written when the late publisher 
was ambassador to the Court of St. 
Edward Bok autobi- 


James; and the 


ography. These books, by the way, seem 
to have the edge on popularity among 
insurance men of all. classes. 

One of the executives explained the 
situation so far as he was concerned by 
saying : 

“Reading is a cultivated taste and novel 
reading is a matter of cultivation and 
habit. I have almost got out of the 
habit of reading books, and when I pick 
one up at night it must be very engross- 
ing or I'll fall asleep. And that seems to 
be characteristic of .most of the men 
whom | know,” 

* * + 
Not Many Insurance “First Nighters” 

While executives are falling behind 
on book reading they are going to the 
theatre more than they ever did, but 
they pick their plays largely upon the 
recommendation of some one else and 
generally those plays which are having 
a run and for which seats are difficult to 
obtain. That may be the reason why there 
are so few insurance men at premiere 
pertormances, or what are called “First 
Nights.” With the exception of R. H. 
Towner, the surety rating man; Henry 
L. Rosenfeld, of The Prudential; Spen- 
cer Welton, of the Fidelity & Deposit, 
and Nelson D. Sterling, vice-president 
of the Fidelity and Casualty, I rarely 
see an insurance man at such affairs, and 
at the brililant premiere of the Moscow 
Art Theatre's Music Studio production 
ot “Lysistrata” here on Monday night, 
which was attended by more than 2,000 
people, most of them what are known 
as celebrities, | saw only one insurance 
man,—Mr. Rosenfeld. 
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G'’eason and Otis Again Tell the Story 
of Taxation 

Que of the most erudite and valuable 
hooks which have reached this oftice is 
the treatise on the law of Inheritance 
Taxation, Federal estate and gift taxes, 
compiled and written by Lafayette B. 
Gleason and Alexander Otis, and pub- 
lished by Matthew Bender & Co. 
Albany. This is the fourth edition of 
the book and it 1s interesting as show- 
ing the fluctuating nature of laws on 
the subject of taxation that thirty-eight 
states and the Feceral Government have 
changed their laws in reference to taxa- 


tion since the last issue of the book. 
That edition, by the way, came out in 
1922 


A remarkable and far-reaching resuit 
of recent Federal tax legislation is the 
creation of a quasi-partnership between 
the national and state taxing powers 
through the Federal provision allowing 
a credit, up to 25% of the United States 
Government tax, of all inheritance taxes 
paid to the states. If the state tax does 
not equal the 25% the Government takes 
it. This has led several states, includ- 
ing New York, Massachusetts and 
Pennsylvania, to increase their taxation 
of large estates up to a point where it 
will equal 25% of the Federal tax. 

The Federal theory is to assess the 
tax and leave the taxpayer to sue for 
a refund. This tends to oust the courts 
of their proper jurisdiction and place 


the burden of a contest upon the 
estate ; 
Gleason and Otis say that this is 


vicious in principle, an outgrowth of 
war conditions, but it makes matters so 
for the taxing officials and tends 
so effectively to increase revenue that 
the tendency to follow the Federal 
example is marked in the recent amend- 
ments to the state statutes. 

The constantly increasing 
Government has led to a general in- 
crease in state inheritance tax¢s, 


Cas) 


cost of 


a ae 


Proceeds of Life Policies Payable to 
Beneficiaries Not Within “The Gift” 
Tax Class 
In discussing proceeds of a life policy 
payable to beneficiaries Messrs. Gleason 

and Otis say in their book: 

“It seems equally well established in 
all jurisdictions where the question has 
been considered that where the proceeds 
of a life policy are payable to a 
beneficiary named in the policy the 


transfer of the proceeds of the policy 
is not an inheritance and is not taxable 
as such. The proceeds do not pass to 
the estate, they are not liable for the 
debts of the deceased, they do not pass 
pursuant to the terms of the will, nor 
are they distributed under the interstate 
laws of the State. In sound reason they 
are not within the class of gifts, grants, 
bargains or saies made in contemplation 
of death or to take effect in possession 
or enjoyment at or after death. 

“The distinction between two classes 
of policies—those payable to the insured 
or his” personal representatives, and 
those payable to a specific beneficiary— 
is not clearly recognized by the deci- 
sions. In the first class the contract is 
made for the benefit of the insured and 
the proceeds pass to his personal repre- 
sentative as part of his estate and are 
liable for the payment of his debts and 
legatees; while in the latter case the 
contract is made for the benefit of 
others, and the proceeds are transferred 
to them by the terms of the contract, 
and not by virtue of the Statute of Dis- 
tributions or the provisions of the wiil 
of the insured. Heaton on Surrogate’s 
Courts, p. 1100, citing Matter of Fay, 25 
Misc. 468, 55 Supp. 749. 

“These propositions seem 
tained by the authorities. Thus far the 
question of the taxability of transfers 
under an insurance policy has arisen in 
inheritance tax cases in the States oi 
Massachusetts, Pennsylvania, Wisconsin 
and New York, and all agree upon the 
rule as here stated.” 

* 


well sus- 


* 
Triumph of the Cigarette 

Medical directors and members of 
their staffs in life insurance will be in- 
tecested in a story in “The American 
Mercury” called “The Triumph Of The 
Cigarette.” It seems that eighteen years 
avo this country consumed seven billion 
ciarettes a year and this year the num- 
ber smoked will run to seventy-five bil- 
lion. 

The writer of that article seems to 
u.er that the persistent organized op- 
position against cigarettes on the ground 
ot health and morals finally resulted in 
making it so popular, as when the claims 
ot anti-cigarette smokers were analyzed 
they went up into smoke. For instance, 
it was found that there was less nicotine 
in a cigarette than in a pipe, so that the 
investigation of the “Lancet,” England’s 
leading medical journal, was unable to 
substantiate the foundation that cigar- 
eites were doped with opium and other 
deleterious substances. 

In the case of the cigarette, however, 
nothing was shown to prove that it is 
not bad for the nervous system, 

Now that women are smoking, the 
writer of the article estimates that the 
1626 production will run up to one hun 
dred billion. 

* * + 


The Shortest Policy Form 

In discussing plate glass insurance be- 
fore casualty actuaries, Fred S. Garri 
son said recently: 

“The Plate Glass policy issued today 
by practically all Companies is the short 
est and simplest of any of the standard 
forms used in any kind of insurance. 
There is very little, if any, difficulty in 
adjusting losses and practically no suits 
by policyholders. There is a record of 
only one such suit in the year 1924. 
This case arose over a question of 
whether the Assured, the glazier or the 
Insurance Company was lable for a 
plate of glass broken by the glazier 
while replacing another plate which also 
was covered by the Policy. The court 
held that the Insurance Company was 
liable and that the loss was not excluded 
under the terms of the Policy, which 
provided that the Company was _ not 
liable for any damage caused by or from 
the acts of operations of workmen en- 
gaged in the construction of or repairs 
to the building or frames in which the 
glass covered by the Policy was located.” 

e + % 
Travelers “Rights” 

Brokerage investment houses are ask- 
ing $255 for “rights” to purchase stock 
of the Travelers Insurance Co. 
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Moray Sees Side Lines 
in Different Light 
TALKS TO CONNECTICUT AGENTS 


Mental Condition of 
Protect Against 


Growth Due to 


insuring Public; 


Intangible Hazards 
‘ yrowth of the cle line as a 
ter of p hology or mental condition 
the insuring public, was the keynote 
‘ ter talk by Norman R. 
loray, general manager of the Hartford 


. betore the Con 

lation On 
Vlonda In explanation of this view 
| 


it tet oO ony ayo when, 


tangible wealth 


after one 
vated SO 
form of a_ building, 
ercl dise or what not he sought at 
damage 
that 
words, just as 
feel or utilize this 
sured it only against loss 
result of cause equally 
livhtning, 
up to a lew year 


himself against 
to ol destruction. or removal Ol 
tanvible thing In other 


he could visualize or 


vhich Were 
VIOUS, SUC a fire, tornado, 
urglary, et In fact, 


o, these were the only hazards to be 


Insuring the Intangible 


Poday, howe oF. the average 
ivainst the 
isualize, moves perforce 
4 circumstances into the realm of the 
1 peible and eneavors to insure against 
theo hitherto unthought of and obscure 
mut. ever-lurking hazards, which, while 
thie do not either damage or remove 
the physical pre orty itself, deprive him 
nevertheless. Lt mean 
ome act of his—an act either 
of omission or something 
omething neglected—for which 
held legally hable. These 
derelictions mav even have occurred al 
from the property 
thousand miles 
owner of the property, as in 
servant tor 
responsible. It is 


Mian, i 
hazards 


1 its ownership 
this, 
COMMISSION 
done or 


tie Hay le 


mile away 


away 


he case of the act of a 
hom the owner was 


! urprising that these situations 
uuld arise in the increasing intricacy 
ewilization and the multiplication of 
ple and things.” 

Mr Moray felt that this psychology 

ol insuring the intangible had its great 

est impetus by the advent of the auto 


mobile He took his audience back ten 
ears and deseribed a man leaving his 
me on a Sunday morning to take his 


imily for an automobile ride. 


During 
his ride, perhaps due to 


fault of 


SOTHE 


his and perhaps not, he injures someone 
or kills someone; he returns to his home 

the evening to find it undamaged 
ut later on he finds himself deprived 
ol it because of that accident with his 


tutomobile. And worse than that, added 
Mr. Moray, perhaps he not only loses his 
home but the verdict for the damages 

iy be sufficiently large to also put a 
mortgage on his future earnings, so that 
he ma never be able to again accuim- 
late a home 


he saw some friends go 
through the same Gethsemane. Then this 

in, and thousands of other men, began 
to think that if they could be deprived 


of all they had by an act in connection 
with an automobile, why not by other 
intangible means? And by this same 
token, the other portion of the public, 
aféer having learned that they could ob- 
tain redress for their wrongs, or their 
alleged wrongs, caused by the automo- 
bile, began to look for cther sources 


vhich they could tap, in order to obtain 
because of the act of another, 

real. from then on the 
insurance against the intang- 
has been very rapid and it 


redress 

fancied or 
rowth ol 

ible disaster 


has opened up a vast field of research 
and application for those of our pro- 
fession, 
When Juries Disagree 
Taking up the subject of damage 


arising under 
intangible causes, Mr. 
bis knowledge or 


claims, contracts covermeg 
Moray indicated 
human nature when 
he said: 

“It seems to 
if insurance 
whole 
furnish the 
rive their 
protection 


underwriters that 
to fulfill thea 


some 
collipanhies are 
funetion they should endeavor to 
public, from whom they de- 
franchise, with any legitimate 
they seek; but this task had 
involved underwriting problems discour- 
aging to the underwriter. The = prob- 
lems of properly constructing contracts, 
but more especially the proolem of mak 
ing reasonable and adequate rates, has 
been difficult indeed. Tens of thousands 
of the claims for damages, arising under 
contracts intangible 
compromise, 
them must, of 


those 
settled by 
thousands of 


cove; ing 
causes, can be 
yet tens ot 


necessity, be settled by the courts. Our 
laws, on the whole, are just. Our judges, 
on the whole, are the splendid type of 
men you know them to be. But the 


outcome of these suits depends upon the 
jects as they appear to a jury of twelve 
laymen. We have suits for dam- 
where the facts m the cases ap- 


seen 


ARCS 


peared to be so similar that a micro- 
‘ope would scarcely reveal a distinction, 
Yet when they got before two differ- 
cut juries, there would be two verdicts 
as far apart as the Poles. Then we have 
seen these cases retried before different 
juries and each of those verdicts re 
versed and still as far apart as the Poles. 


Furthermore, we have seen in the one 
week a man awarded damages to the 
extent of $17,500 for the loss of one 
foot, and, within two hundred miles of 
that spot, another man awarded a ver 
dict of $7,500, for the loss of both feet. 

‘All these are vital factors in the mak 
ing of rates for insurance, but they are 
entirely out of the control of the rate- 
maker. Yet the public demands and is 
entitled to receive and coverages 
for all these disasters. 

“Ieven if we could calculate in advance 
the trequency of these intangible oc- 
currences per one thousand individuals, 
who could calculate in advance the ver 
dict of a jury respecting the amount of 
damages to be awarded in a given case? 
outside of a jury room, the 
working of the mind of a jury is a deep 
and unfathomable thing, but my ex- 
perience has led me to one unalterable 
couclusion—that all human beings are 
exactly alike in this respect,—that each 
is different from the other.” 


rates 


‘To one 


MARYLAND CASUALTY DIVIDEND 
The Maryland Casualty has declared 
the regular quarterly dividend of 44%, 
equal to $1.12! share, payable to 
stockholders of record December 9. 
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Monk Sees Defects in 
Bonding of Executives 


OTHER LEGISLATIVE CHANGES 


Revision Needed in Law Applying 
Stock of Certain Title 


Companies 


to Capital 


\mong the 
made by 
ley | . 


next 


recommendations to be 
Insurance Wes- 
Monk ot Massachusetts to the 


session of the 


Commissioner 


legislature, is the 


need for changes in laws applying to 


the capital stock and guaranty fund of 


certain title insurance companies. He 
also will recommend that a secretary 
be added to the staff of the board of 


appeal on motor vehicle liability policies 
and bonds, whose job will be to keep a 
record of its proceedings. In the bond- 
ing of officers of domestic insurance 
companies, Commissioner Monk sees 
certain omissions or defects which in 
the public interest and for the protec- 
tion of the companies should be amend- 
ed. On this subject he cites the pro- 
visions of sections 60, 78, and 94. of 
chapter 175 of the general laws severally 


to give bonds with sureties in such sums 
as the directors may require to secre- 
taries and treasurers. Mr. Monk feels 


that the assistant secretary and assistant 
treasurer, having many duties and obli- 
gations, should also be required to furn- 


ish a bond in like manner as the sec- 
retary and treasurer. 
Mr. Monk calls attention to the fact 


that the 


present staiute does not require 
the surety on the bond shall be a duly 
authorized corporate surety company. 


Cases have been found by the examin- 
ers of his department in which the wife 
of an officer has executed his official bond 
as surety. Such a contract is entirely 
legal but for obvious likely 
to prove of doubtful security if it be- 
comes necessary for the company to pro- 
ceed on the bond. 

The present law does not provide that 
the form of the bond shall be 


reasons is 


satisfac- 


tory to the Commissioner of Insurance. 
His examiners have found occasionally 
that bonds were given by officers, the 


condition of which did not 
comply with the statute. A 
should be enacted that the 
bond shall be satisfactory to the com- 
missioner. It would also appear te be 
expedient to establish a criminal pen- 
alty upon any officer required to give 
a bond who acts as such or assumes the 


appear to 
provision 
form of the 


duties of his office without having fur- 
nished the bond and to impose a per- 
sonal liability upon the directors for any 
damage sustained by the company aris- 
ing out of any act or default of the 
officer occurring while he has acted with- 
out a bond. A bill setting forth these 
amendments is herewith presented. 


Capital Stock and Guaranty Funds 


Title insurance as set forth in Section 
47 of chapter 175 of the general laws 
may be transacted only by a stock in- 
surance company. Section 48 provides 
that the paid-up capital of such a com- 
pany shall not exceed one million dol- 
lars and that if it proposes to transact 
insurance against the insufficiency of 
mortgages as security or against any 
other loss in connection with mortgages, 
except insurance of titles, its capital 
stock shall be not less than two hundred 
thousand dollars. Commissioner Monk 
feels that this section does not fix a 
minimum capital in the case of a title 
company which does not propose to in- 
surance against the insufficiency of 
sure against the insufficiency of mort- 
gages as aforesaid. 

S&ction 116 of chapter 175, however, 
provides that every such company shall 
set apart an amount not less than two- 
fifths of its capital and not less than 
$100,000 in any case as a title guaranty 
fund which shall be held in trust for 
the protection of its policyholders, and 
that if from any cause the said fund 
becomes less than two-fifths of the capi- 
tal the company shall make no further 
contracts until the fund has been re- 
stored. 

It might, therefore, be argued, 
from the contention herein before men- 
tioned based upon the construction of 
section 49, that a title company not in- 
suring against the insufficiency of mort- 
gages may be formed without any capt- 
tal stock provided it has a guaranty fund 
of at least one hundred thousand dol- 
lars, although this view appears to be 
somewhat repugnant to the context ol 
this section which plainly predicates the 
existence of a capital stock upon which 
the amount of the guaranty fund is de- 
pendent with a minimum of one hundred 
thousand dollars in any case. It is, how- 
ever, somewhat incongruous to speak of 
a stock insurance company having no 
capital stock, 

It is therefore rather difficult to re- 
concile the provisions of sections 48, 49 
and 116 and to determine whether such 
a title company may be formed without 
a capital stock and if one is required, 
the minimum amount. This point should 
be clarified by an amendment to section 
48 fixing the minimum capital of such 
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a title company at one hundred thou- 


sand cde lars. 


When Guaranty Fund is Less Than 
$100,000 


Section 116, as stated, 
if by reason of losses or 
the tithe guaranty fund 
than two-fifths of the capital, the com- 
pany shall make no further contracts 
until the fund is restored. This provi- 


provides that 
other cause, 
becomes less 


sion, however, does not expressly stip- 
ulate that the company shall make no 
further contracts if the guaranty fund 


becomes less than the minimum amount 
of one hundred thousand dollars. That 
is undoubtedly the purport of this pro- 
vision and it should be accordingly per- 
fected. 

There is no provision requiring that 
a title insurance company shall notify 
the Commissioner of any reduction in 
the amount of the guaranty fund below 
the amount required by section 116. 
There is a provision in section 23A of 
said chapter 175 requiring that all stock 
companies shall notify the Commissioner 
of any impairment of their capital stock. 
This provision, in Mr. Monk’s opinion, 
should be extended to the guaranty fund 
of title companies by an amendment to 
section 116. 


EFFECT OF CREDIT INSURANCE 


Not Meant to Replace Work of Credit 
Man, Says O. J. Matthews 


Credit insurance is not 
supplant the work of a credit manager 
or justify business firms to exercise less 
care in the granting of credits, says 
Oliver J. Matthews, of the London Guar- 
antee & Accident Co., Ltd., in the cur- 
rent issue of the Credit Monthly. 

“No insurance of any kind has for its 
object a plan that encourages careless- 
ness or invites loss,’ states Mr. Mat- 
thews, “and of all forms, credit insuranee 
should offer less inducements than any. 
Its function is to protect against the 
unexpected and unpreventable acciden- 
tal loss incurred in spite of every pre- 
caution taken by the policy-holders. 

“A good credit man is invaluable to 
his employer and upon his ability to dis- 
pense credit wisely and conservatively 
depend the terms and conditions under 
which his employer can buy credit in- 
surance, or whether he can buy it at 
all. Credit insurance companies would 
hesitate to continue the business without 
a wise, efficient and conservative sys- 
tem of credit granting on the part of the 
concern insured. A haphazard method of 
granting credits, or its extension based 
only on the coverage afforded under a 
credit insurance policy, would as a na- 
tural result make such risk uninsurable 
from a credit insurance standpoint, just 
as continuous fires and continued care- 
lessness would result in an inability to 
get fire insurance.” 

Credit insurance is not a 
for a credit manager, is also the opinion 
of EK. M. Treat, vice-president of the 
National Surety Co. “A credit man con- 
trols the extension of credits; credit in- 
surance underwrites his decisions and 
guarantees against excessive loss on his 
receivables.” 


intended to 


substitute 





LEAVES MARYLAND CASUALTY 
After a good many years with the 
Maryland Casualty, Emil L. Hoen, man- 
ager of its bonding claim division has 
resigned as of December 31, to become 


associated with Edson & Company of 
New York. Ralph F. Proctor, fourth 


vice-president, will have general super- 
vision of this division, otherwise the 
organization will remain as present. 





THE COMMUNITY THRIFT 

Community Thrift Corporation, New 
York City insurance agency, has been 
chartered at Albany with $10,000 capital. 
Aubrey Schulman, 565 Fifth ’Ave.; I: A. 
Bush, and Bertha Goldstein, 110 William 
Street, are the directors and D. M. 
Rosenbaum, Mary Siegel and Theresa 
Weisberg, 366 Broadway, New York 
City, are the subscribers. 
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TENDERED SURPRISE DINNER 
Fifty were present at a surprise dinner 
last week in honor of Paul M. Bowen 


and A. J. Crockett who have left the 
New York office of the Standard Ac- 
cident to return to home office duties. 


Fk. C. S. Knowles acted as toastmaster, 
and speeches of acknowledgment were 
made by Messrs. Bowen and Crockett 
when they were presented with gold 
wrist watches. 


PROTECTS FUR COATS BY BOND 
Selbert’s, a New York fur shop, has 
arranged with the Fidelity & Casualty 
to give a written bond to the purchaser 
of every fur coat. This bond guarantees 
every customer money back in three days 
if not satisfied, one price to all, and 
the repairing of open seams for a pe- 
riod of two years without charge. 


Pedersen Joins Commercial 
Casualty in Its Chicago Branch 
Peter S. Pedersen is now settled in 
his new post as surety superintendent 
of the Chicago office of the Commercial 
Casualty. He resigned last week trom 
the Massachusetts Bonding & Insurance 
Co., having been connected with its Chi 

cago branch for over ten years. 


E. B. Lohmann to Be President 
of New Roosevelt Casualty 

The Roosevelt Mutual Casualty now be 
ing organized under the New York State 
law, will formally open for business 
on January Ist, according to the pres 
ent arrangement. The president will be 
Eimer B. Lohmann, treasurer and gen- 
cral manager, Bankers Mutual Automo- 
bile Insurance Co. of Fort Wayne; vice 
president, E. W. Cook; secretary and 
agency director, Jean V. Lutz, and Major 
Lansley, treasurer anda general manager. 

Messrs. Lansley and Lutz are operat- 
inng a brokerage business in this city 
under the title of the Interborough Un- 
derwriters, Inc., and it is asserted the 
business of that institution will be taken 
over by the new company. Mr. Loh- 
mann and Mr. Cook have been identified 
with the Bankers Mutual Automobile of 
Fort Wayne since it was organized four 
Vears ago. 

M. E. ANDERSON. ‘HONORED 

M. E. Anders son, second vice-president 
of the Independence Indemnity, was ten 
dered a dinner last night in honor of 
his second anniversary as New Yors 
Inanager of the company. Over 60 asso 
ciates attended, including several official 
from the home ottfice. 
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will be your merriest 
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Agents Irritated 
by Boston Mutuais 


CONNECTICUT MEN ASK RELIEF 


Association Speakers in Lively Session 
Over Rate and Dividend Situation 
in Compensation 
Joseph Connor of Hartford, an 
stepped into the hmelight at the 
meeting of the Connecticut 
of Insurance Agents 
cized what he designated as lax Connec- 
ticut laws which permit outside mutual 
companies to undersell by a wide margin 
home state companies handling compen- 
sation insurance. Mr. Connor also scored 
several members of the association for 
letting all such business go to these out- 
side companies by default, saying: 
“They have slashed Connecticut rates 
to the extent of 20, 40 and even 60%.’ 
He named specifically three mutual 
companies of Boston, declaring that 
their activities have led to the loss of 
hundreds of thousands of dollars to the 
Connecticut agent. He offered as the 
only solution the forcing of these com- 
panies to file their rates with the in- 
surance commissioner here, the same 
way the local companies do. 


agent, 
annual 
Association 
Monday and criti- 


Connor Gets Quick Reaction 


A quick response to Mr. Connor's 
attack came from all corners of the 
gathering. Members said that Connec 
ticut companies were taking no action 


on this situation apparently because they 
were making all the money they desired 
in other channels. It was a lamentable 


condition which had existed for the past 
twenty years 
“These Massachusetts companies,” said 


A. C. Stearns, of New London, “are 


carrying on the rottenest kind of busi- 
ness being done anywhere in the coun- 
try, and they themselves are laughing 
up their sleeves that they are getting 
away with it. If they continue unhamp 


ered with their free-lancing, it will not 
be long before we agents are forced to 
the wall. We cannot, like the companies, 
put up with the terrific 
they are making in our 

Mr. Connor scored the companies for 
“letting the business go to these mutual 
companies by default,” saying that they 
were leaving the agencies in Connecticut 
out in the cold. 


Legislative Action Sought 


encroachments 
trade.” 


Officers of the Association at the ad 
journment of the session hailed the situ 
ation as “extremely delicate.” It 


was 
voted that the executive committee, 
when appointed, take up the matter 
first with the Connecticut companies, 
demand action from them, and then, 
with company representatives, detail a 


plan of action for the 
nussioner Dunham. 

proval, it is the 
at the 


approval of Com- 
Following his ap 
plan to introduce a bill 
next session of legislature. 


Urges Reduction in Surety Bonds 
of State Depositories to $10,000 


John M. Purcell, 
Virginia, recommends 
bonds of state deposi- 
reduced from the $50,000 mini 
mum to $10,000 minimum. He declares 
that owing to the financial condition of 
the treasury which does not admit of the 
state making as large deposits as for- 
merly, many depositories have cancelled 
their surety bonds. In this connection, 
he says: “Owing to the financial con- 
dition of the treasury, a large number 
of state depositories have cancelled their 
surety bonds as the minimum bond re- 
quired under the present law is deemed 
excessive.” 


In his annual report, 
-State treasurer of 
that the 
tories be 


surety 


G. R. ROSS DEAD 
Glen R. Ross, 32, Gasser-Fox agency, 
Madison, Wis., died at the Wisconsin 
General Hospital Thursday morning. He 
was considered to be improving, but he 
sutfered a relapse during the night, 








age 28 


; noe mae = 
Qcarualtso]| 


FIOM is 


THE ees aE 
UNDERWRITER Si = R. 





December 18, 1925 





PRINTER COMPLAINS 


Says Compensation Mutuals Are Con- 
testing Lot of Claims; Wants Law 


Made “More Liberal” 

Phe following letter in the New York 
“Sun,” written by a printer, is of inter 
est as presenting a point of view: 

“Su Recent accounts in the press 


show that the industrial mutual insurance 


in this State is earning the highest divi 


dends of any insurance company, yet 


despite such prosperity criticisms are be 


ing made that the injured workmen un 


der present compensation laws are not 


being justly treated and are frequently 


victims of carriers’ quibbling and legal 


technicalities. 
hearing 


“A recent remark made in the 


of the writer of this letter would indi 
cate that the printers’ insurance carriers 
contest more claims than any other, 


many of them needlessly and frivolously 
At best the workmen's compensation law 
is a legal anomaly for employ 
ers and is a positive oppression to the 
injured and suffering employee, Its pro 
visions denying compensation to the in 
jured in excess of $20 a week, and no 


CVvasive 


payments for first week unless disabil- 
ity continues for forty-nine days, are 
specious humbuy and subterfuge. The 
Sun” ‘will be conferring an enduring 
favor upon workers if it lends its great 
aid to having this law amended and 


brought up to date 


Injured Worker. 


DRY GOODS MAN 


J. H. Hobelman, a manager for 
B. Nugent & Bro. Dry Goods Company, 
was the principal speaker at the regular 
veekly luncheon of the Mississippi Val 
ley Pond of the Blue held at the 
\merican Annex Hotel on Monday, De 
cember 14. D. H. Painter, chairman, 
presented the speaker 


TALKS 


sales 


Goose 


U. S. F. & G. CAPITAL INCREASE 


Capital Stock up to $10,000,000 in Jan. 
Upon Stockholders’ Approval; 
1925 Business Good 


The United States Fidelity & Guaranty 


will recommend to its stockholders an in- 


crease in capital stock from $5,000,000 


to*$10,000,000 in January, as a result of 


meeting held a few days 
ayo. Only $1,000,000 of additional stock 


will be 


an executive 


issued at present, however, if, as 


expected, the plan oes into operation. 
The stock will be offered at $100 a share, 
or twice its par value, thereby adding 


$2,000,000 to the resources of the com 
pany. It will be offered to present 
stockholders on the basis ot one share 


of the new for cach five shares of the 
old stock held 

The new capital keeping with the 
expanding business of the company, 
this production unusually 
large, with good 1926. The 
company will close the current year 
with the Jargest volume of premiums 
in its history, and will show assets as of 
December 31 of approximately $46,000, 
000, and when the new financing becomes 
assets will total $48,000,000.) In 
investments for this year has 
been $4,500,000, the largest sum invested 
in a single year in the history of the 
company, and total investments at the 
end of the year will amount to $30, 
090,000 


vear's bemy 


prospects lor 


ellective 


crease in 


TO ISSUE INSURANCE BULLETIN 


Ihe committee on insurance trusts of 
the Trust Company Division of the 
American Bankers Association, at a 
special meeting held in St 
December iZ. in conjunction 
Mid-Continent Fiduciary Conference of 
the American Bankers Association at 
the Hotel Statler perfected arrangements 
for the issuance of anothes 
Trust Bulletin 


with the 


Insurance 


Louis, Mo., 


BEHA ON ACQUISITION COSTS 





Tells Chicago ouaiiie: Men It Must Be 
Settled Quickly; Ireland Offers 


Co-operation 
“Settle the acquisition cost situation 
as quickly as possible,’ Was Superin- 


tendent James A. Beha’s 
tion to Chicago representatives of surety 
and casualty companies who met. with 
him last week at the Congress Hotel. 
Clifford Ireland, director of trade and 
commerce in Illinois, offered the co-op- 
eration of his department, while a resolu- 


recommenda- 


tion was passed which indicated that 
those present were in accordance with 
Mr. Beha’s views. 

\ meeting will be held today in the 


Superintendent's office to be attended by 
the chief executives of all casualty com- 
panies 


City Service Casualty Taken 
Over by Beha for Liquidation 


Following the signing of the 
tion order by Supreme Court 
Proskauer in the case of the 
ice Mutual Casualty Corp., 
tendent James A. Beha has 
taken over the concern for 
under Section 63. 
This is one of the 


liquida- 
Justice 
City Serv- 
Superin- 
formally 
liquidation 


taxicab mutuals in- 


suring the risks imposed by the high- 
way law and was declared to have be- 
come insolvent. The Insurance Depart- 
ment examiners found it had total as- 
sets of $240,840 and liabilities of $379,- 
815, indicating an impairment of $138,- 


The largest contract bond ever written 


by the Fidelity & Deposit was executed 
by the San Francisco branch recently 
for R. C. Storrie & Company. It car 
ried a premium of $15,000. The same 
office completed two other big bonds, 


one covering a contract of $651,923 and 
the other, a $176,000 job. 


BIG SINGLE DAY PRODUCERS 


Largest Volume — Agents 
Is D. W. Hunter with 244 Accident 
and Health Cases 


Since the first of September some un- 


usual records of large production in g 
single day have been made by _ various 
agents of The Travelers. Seven have 
made these records in accident and 
health insurance, one in life insurance 
and two in group insurance. The ree- 
ords follow: 
. 
John H. Sigler ci Los Angeles, 117. accident 


and health applications for 
Broderic of Boston, 137 accident and he alth ap 
plications for $1,567.47; Edward H. Perkins of 
Wayland, N. Y., 60 accident and health applica 
tions for $781.50; Paul E. Sigler of Los Angeles, 
77 accident and health applications for $2,227, a 
W. A. Zimmerman of Greenville, Ohio, 145 acej 
dent and health applications for $2,405. 70; Glen 
C, Webb of Lima, Ohio, 151 accident and ‘health 
applications for $3,301; D. W. Hunter of Chicago, 
4 accident and he alth applications for $1,952; 
Earl D. McKenzie of Minneapolis, 4 group caseg 
3 life and 1 accident and sickness; W. C. A, 
Hammel of Greensboro, N. C., 4 group life ap- 
plications; Spencer B, Apple of Baxter Springs, 
Kans., 105 life applications for $118,000. 


$4,433.95; Hubert D, 





OPPOSE COMPULSORY COVER 


Representatives of 75% of the boiler- 


makers, iron shipbuilders and helpers 
of Canada have decided to sever their 
connection with their International 


Union, in 
zation’s 


resentment over that organi- 
determination to force a com- 
pulsory insurance scheme upon its mem- 
bers. They propose to set up a national 
organization and seek affiliation with the 
Canadian Brotherhood of Railroad Em- 
ployes. 


16,000 LOSE N. Y. AUTO LICENSES 

A total of more than 10,000 orders re- 
voking or suspending automobile reg- 
istration of licenses to drive them have 
been issued by the New York State Bu- 
reau of Motor Vehicles during the past 
year, it was announced by Commissioner 
Charles A. Harnett today. 
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Kelly Sees Healthy 
Growth in Casualty 


BIGGEST INCREASE IN AUTO 


New Local Vice-President of Maryland 
Casualty Well Liked by Brokers 


on Street 


Snatching a few minutes from his 
busy day as chief executive of {the 
New York business of the Maryland 


Casualty, William J. Kelly, new resident 


vice-president, told a representative of 




















W. J. KELLY 


Tue Eastern UNperwriter that one of 


the most satisfactory developments of 
the year was the growth of automobile 
insurance into all year round necessity, 
seasonal line. 


rather than a 


automobile business will unquestionably 
show the biggest increase this year, out- 
side of compensation insurance, which 
is required by law, said Mr. Kelly. He 
attributes this increase to the companies’ 
co-operation with the agent and broker 
in showmg him that this business can 
be obtained by energetically solicting it 
with the aid of advertising matter and 


letters. Among other casualty lines to 
show an increase are the miscellaneous 
public liability coverages, such as the 
manufacturer's and contractor’s cover, 


elevators, boiler, electrical machinery and 
fly-wheel. 

Due to the careful selection of risks, 
the Maryland Casualty will show a de- 
cided reduction in the number of auto- 
mobile claims. Mr. Kelly described how 


closely the moral hazard and_ physical 
aspect of a risk are investigated and if 
it does not measure up to a definite 


standard it is not accepted. Taking as 
an example a trucking concern employ- 
ing incapable drivers, Mr. Kelly said: 
“Although nothing may be morally 
wrong with such a risk, we cannot ac- 
cept it until a better grade of drivers 
is employed. We have to watch for 
risks which seemed apparently all right 
at the time they were written, but which 
develop a number of accidents over a 
period of time.” 


“Safety First” Interest Increasing 

Since the Maryland Casualty has 
taken such an interest in the safety pro- 
tection movement Mr. Kelly was asked 
as to the manufacturer's attitude now. 
He sees an increased interest in plants 
all over the country. In the past years 
the manufacturer was rather reluctant 
to give up a part of his lunch hour to 
a discussion on safety measures. Now 
he greets the safety engineer from the 
Maryland Casualty wholeheartedly, and 
calls for a general noon-hour meeting 


In fact, 


where the uses of various safety devices 
can be described to the men. In some 
instances, said Mr. Kelly, it has been 
found advantageous to secure from em- 
ployers the home addresses of their em- 
ployes and send them safety first liter- 
ature, carrying an appeal to both hus- 
band and wife. The more colorful the 
circular the more forceful the appeal, 


added Mr. Kelly. 


Mutual Competition Not Feared 

Stock companies are decidedly holding 
their own in competition against recip- 
rocals in New York City in Mr. Kelly's 
opinion and he based it on his twenty 
two years of experience as an under 
writer. “Give Edson S. Lott a lot of 
credit for that,” he said. “It is his un- 
ceasing circularizing “that has helped 
him turn the trick.” It is usually not 
dithicult, he continued, to get a desirable 
risk, controlled by a mutual company. 
The advantages of stock insurance when 
pointed out to an assured jinvariably 
sells him. Similarly, the State Fund, 
so far as the Maryland Casualty is con 
cerned with its selection of business, is 
not making any appreciable inroads.” 

Mr. Kelly then paid a compliment to 
the broker, deseribing him as the key 
man who acts as the representative of 
the assured. 


Kelly Merits Promotion 

When the news broke that William J. 
Kelly had been advanced to the position 
ol resident vice-president, following the 
resignation of Kugene KF. Hord, the en 
tire insurance district received it) with 
approval. Mr. Welly was the “contact 
man” at the New York office, constantly 
alert to the needs of hundreds of brokers 
who are always desirous of quick service 


on casualty lines. More than two hun- 
dred congratulatory letters were re- 
ceived by Mr. Kelly as well as many 
personal wishes. In fact, he was ex 
tremely busy shaking hands with his 
many friends the week following his 
promotion, so many came in to con- 
yratulate him. Indicating his regard, 


one broker sent in twenty-two compli- 
mentary risks, one for each year Mr. 
Kelly has been with the Maryland. An- 
other broker said: “For the past 22 
years to my knowledge William J. Kelly 
has always been willing to lend a 
courteous ear and a willing hand to the 
Yetterment of our relations.” 

D. F. Delany, of Warren M. Kimball 
& Co., said: “Everybody in the Mary 
land Casualty 


C. A. Morlock Joins 
Maryland Casualty 


COMPENSATION MANAGER INN.Y. 


Spent 11 Years With Aetna Life; 
Active in Combating Mutual 
Competition 
C. A. Morloek, who has been with the 
Aetna Life for the past cleven 


years, 
joins the Maryland Casualty in its 


New 

















MR. 


AND MRS. C. A. MORLOCK 


York office this week as manager of its 
compensation and liability departments. 

Mr. Morlock started his insurance ca 
reer in 1911 in the claim department o! 





years and like him. He stands in strong 
with the brokers on the street.” 

Mr. Kelly’s early casualty training was 
in the city department of the Fidelity 
& Casualty where he became one of the 


countermen. “One time | was bawled 
out by the boss,” he confessed to Tut 
EASTERN  UNODERWRITER reporter, “Lor 


without his 
when 


certain letter 
Imagine my 


writing a 


knowledge surprise 




















; New York offices stands the boss finished his lecture by saying, 
tiptop with us. Mr. Kelly has gone out ‘I’m sorry you didn’t show me this letter 
of his way many times to do us favors. before you sent it, but it is exactly what 
That's why brokers like him. He was | would have written.” In 1903 he leit 
worthy of the promotion and should — the F. & C. to join the New York branch 
have had it long ago.” Another old of the Maryland Casualty where he rose, 
brokerage office said to Tue Eastern through sheer ability, to the chief liabil 
UNDERWRITER “We've done business ity underwriter, assistant manager and 
with W. J. Kelly for the past twenty finally resident vice-president 
“nity " . a 
ore Union Indemni 
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the U. S. Casualty. He went to the 
Ocean Accident in 1913 in its statistical 
department and then joined the Aetna 
Lite where he has been ever since ex- 
cept for fifteen months spent in the Navy. 
In addition to his work as superintendent 
of the rating and production division in 
the New York office of the Aetna, Mr. 
Morlock has had considerable experience 
combating mutual and state fund com- 
petition as well as giving special service 
on large industrial risks. 


TO VOTE ON 1926 OFFICERS 
Nominating Committee of Casualty & 
Surety Club Names James ‘R. 
Garrett for President 


The nominating committee of the 
Casualty & Surety Club of New York, 
headed by W. G. Falconer, president of 
the Norwich Union, reports the follow 
ing line-up of officers for 1926 to be 


voted upon December 29, the annual 
meeting and Christmas party of the 
club. 


For president, James R. Garrett, east 
erm manager, National Casualty; first 
vice-president, Edward C. Lunt, presi- 
dent Sun Indemnity; second vice-presi 
dent, Frank J. O'Neill, vice-president 
Royal Indemnity; secretary-treasurer, 
John Baptiste, John F. Curry Agency. 

The following have been named as 
additional members of the executive 
committee: E. A. St. John, president 
National Surety; Welles L. Allen, resi- 
dent vice-president Standard Accident; 
lhomas J. Grahame, resident vice-presi 
dent Globe Indemnity; John McGinley, 
metropolitan manager Travelers; Paul 
Rutherford, — vice-president Hartford 
\ccident & Indemnity. 


AUTOISTS TO BE RESPONSIBLE 


Connecticut Law Requires Owners to 
Be Insured for $11,000, File Bond 


or Deposit Cash or Securities 


Holders of motor vehicle registration 
certificates in Connecticut who are con- 
victed of reckless driving, including 
speeding, operating while drunk or 
evading responsibility, or who causes 
the death of, or injury to any person, 
or cause damage to property of at least 
$100 after January 1, 1926, will be re- 
quired to produce evidence satisfactory 
to the motor vehicle commissioner of 
ability to pay for damage which his or 
her car might do, up to $11,000 under 
the terms of the “financial responsibility” 
act adopted by the 1925 legislature. 

Penalty for failure to comply with 
the act will be loss of registration. There 
are four ways to qualify under the act: 
$y an automobile liability policy for 
$10,000 and a property damage policy 
for $1,000; by filing a bond, real-estate 
or surety; by deposit of a sum of money 
with the state treasurer, or by deposit 
of collateral with the state treasurer. 


Midland Casualty Now Owned 
by American Bankers Ins. Co. 


The control of the Midland Casualty 
of Milwaukee has passed into the hands 
of the officers of the American Bankers 
Insurance Co. of Chicago, whose ex- 
ecutive offices are in Jacksonville, HL. 
F. H. Rowe, president of the American 
Bankers, who will probably be chairman 
of the.board, states that the Midland 
Casualty will be operated as a separate 
organization for the present. He also 
states that it is uncertain whether the 
company will continue to build as a Wis- 
consin company, doing business as_ it 
does now in central western states or 
unite forces with the American Bankers 
Whatever is decided upon, he added, the 
plans will be satisfactory to the former 
officers of the company and will be done 
in such a manner as to protect the in- 
terest of its agents and policyholders. 

Che new officers of the Midland Casu- 
alty are C. Y. Rowe, president; Orlaif 
Anderson, vice-president and = genera! 
counsel, and H. O. Maxwell, secretary 
and general manager. 
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Trade Association Meeting 
(Continued from page 1) 
competition in others. The taking over the trade associations which are inter- 
by government of work formerly per- ested in the subject. 
formed by contractors reduces the vol- eee che bee Roe sth Rind ng 
: é yroug »y Mr. Burns as chairman o 
ume ol surety business, and also has an the committee on resolutions, embodying WV ORDS 
effect upon other lines, such as casualty a statement of principle and setting forth 
and fire, since, while the contractors the object of the conference, The re- 
would carry insurance, most branches of ad + aap that bes COMET ERLE a : O I H . W ISK 
fs Tiss that the proper functions ot governmen 
government are self-insured. This ap- ee : ai ty 
plies also to the shipping industry, in te Political, not iisad hed eros Ue Industrial 
which the Government today is promi- pectin! igh Le an ra 
; template xy government—municipal, 
nent. : : . : 
; : : ‘ : , : r, State ; ‘ederal—are such 
The situation in the insurance indus- Tagniiude and diversity of character HIS is the time of year when 
try was placed before the delegates to tse ee sts ina RR het a 
D mutnnnwe ; -_" “eg lipgar heh that they are seriously endangering ‘ 
the einer igieacer by Mr. Burns mS Snore numerous private industries,” it was most business houses start get- 
address in which he outlined some of pointed out 
oe st ino muwe 3 hic > é . : bs } j 
= a ge a oe pt “Government enterprise pays no taxes. ting their accounts into shape and 
essa vee Mr is are witit te Government enterprise almost invariably aia - wc 
= er en eee? incurs a loss far exceeding any possible auditing their books as _ prelimi- 
‘ profit. These losses constitute an unjus- mah ‘ 
Burns States Insurance Complaint tifiable waste of public money, and are naries to compiling their annual 
“The largest line of business written concealed from the public by neglect to aa ° . 
by the insurance companies is work- employ a system of cost accounting statements. And it is during this 
men’s compensation. Now we have which fully reveals the total expense. e k 
heard of competition from the govern- Government in business drives citizens annual house-cleaning, so to speak, 
ment in business, but in seven States it out of legitimate occupation. 
is not only that we have competition, “We call upon every citizen to take that a good many shortages are 
but we have been put out of business — stand squarely upon the proposition that Fs 
entirely through the fact that they have | American democracy is founded upon the brought to light. 
exclusive State funds, and you have to private ownership of property and main- 
insure in the fund provided by the State. tained by the private enterprise of those 
In ten other States we have competition engaged in gainful occupations.” Between now and the end of the 
from State funds, although the employer ee 
is allowed to insure in private corpora- Purposes of Conference year then, while employers are 
tions if he desires. The ; baat Alien Conterencen were ‘ Pir 
purposes ot the con erence we ‘ a 
“We are regul ited in other ways by — set forth to be the dissemination among engaged in determining the con- 
| ll 5 ] inf } 
the States, especia y so far as our rates the people of correct information as to tne $6 . ‘ . . 
are concerned, But we are not quarrel- extent, cost and results of governmental dition of their respective businesses, 
ing with the regulations. We are not operations; te urge that m all govern- ‘ 
allowed to make our own rates. They ment operations there be established a surety salesmen will find it well 
are made for us by the State or must recognized and adequate system of cost : ee 
have their approval. You may be sur- accounting; to inform the people that worth while to devote special atten- 
prised to know that in making these government in business means the es- ‘ : : 
rates there is not one State that has ever tablishment of a socialistic state and the tion to the sale of Fidelity Bonds. 
allowed a company one cent of profit. ultimate destruction of all individual op- 
The rates are made with allowances for portunity; and to oppose every existing P ‘ 4 
loss, expense and taxes. The expense or proposed intrusion by government Fidelity Bonds constitute the only 
is limited; we are allowed to pay oniy so jnto the proper field of private enter- . ° 
much for the production of business, and prise. effective means by which em- 
the rest of the expense is also fixed. The insurance representatives present : 
“Where we are threatened at the pres- at the conference included : Elmer A. ployers can protect themselves 
cnt time is in connection with the auto- Browne, Washington; Pacific Mutual ° : 
mobile business. You might suppose, Life of California; H. W. sartholomew, against dishonesty on the part of 
perhaps, that the insurance companies \\ ashington, Industrial Insurers Conter- hej 
would be in favor of compulsory insur- ence; FE. Highlands Burns, Baltimore, their employes. 
ance because it would mean increased and F. Robertson Jones, Jesse L. Phil- 
business. But as a matter of fact the lips, Walter G. Falconer and M. _E. 
companies are very much opposed to it Jewett, New York, National Association 
because there are some who feel that of Casualty and Surety Underwriters; 
serhaps the companies would not be will- John W. Downs, Boston, Insurance Fed- 
| | . I . al bs ° - 
ing to insure all that might be offered eration of Massachusetts; Joseph H. FIDELITY AND DEPOSIT COMPANY 
to them and if they did not they would = Miller, Utica, Insurance Federation of 
have to have a State fund in which to New York; S. H. Pool, Philadelphia 
place their insurance. Insurance Federation of Pennsylvania; . 
“Take the surety business; in some of | Charles I. Lunsford, Roanoke, Insurance Baltimore 
the States they have had State de posit [Federation of Virginia; John T. Hutch- 
funds, none successful. The Post Of- pee tig ee of 
fice Department has considered several /\merica; Charles 5. Ashley, jr., New ° ° 
times the effect of bonding their own Bedford, Insurance Federation of Massa. Fidelity and Surety Bonds 
employes. Some of the States may have  chusetts; Congressman Stephen W. 
at the present time funds covering their Gambrill, Laurel, Md., and Washington and 
State treasurers and other officers. Bowie, jr., monger or oe el ¢ 
sas , t Company of Maryland; « il- 
sut the greatest competition we have PO" * : i cad : 
is in connection with the compensation pire ie etn hag coinage G. a Burglary Insurance 
pusiness. In some States we have been 70" ‘YAsmINSton, National sssociauo 
put out of business entirely. In the last °! pve eal onc hg nea 
two sessions of Congress there has been W . ean — *e. No aa, i eer! * 
introduced a bill to make compensation aie Con cco W. ‘ee yer i elas — ee 
insurance compulsory in the District of os af pees seri i eas ae we , ou EU-124 
Columbia and have an exclusive State Cilk ON vei a ee haacietnee > | 
fund and not allow the private com- t pee one ae 7 ; Neewich. | PRODUCTION DEPARTMENT, 
anies to write the business. Proponents ©: Eas eaten, = eh eed NGO UT ACTS 
* Guat i adiads Gevcke tock . to be Conn. National Association of Insur- | FIDELITY & DEPOSIT COMPANY, 
a model bill for all States in the country, i. pean Henry = Ives, ( i | Baltimore, Md. | 
and they propose to have the bill yassed aSUANY SMOrnation Vans Ome . : . : 
in all States which would mez fo the @nd David Van Schaack, Hartford, If you are not already adequately represented in this territory I will | 
elimination at aiitete insurance so far as. /*¢tma Life Insurance Company. | be glad to have full information regarding an agency connection with 
compensation insurance is concerned.” —<—— | your Company. | 
Dividends Didived by cee 
Committee to Carry on Work | 
mobile and Aetna C & S 
An executive committee, of which Mr. Directors of the Automobile Insurance | a) ee Oe Pee ee rere rere Pree Te ee CE CT ee ‘ | 
Burns is a member, was elected to carry Company have voted a quarterly divi- 
on the work of the conference and was’ dend of 2!4 per cent. while the usual | | 
authorized to raise a budget of not ex- 3 per cent dividend was voted by the 
ceeding $50,000 for the first year’s opera- directors of the Aetna Casualty & Sure- | OIG co ks casewrenadiccdcs cueenccdnslede aed cenase waked ‘ ; | 
tions. It is not planned to organize a ty. Both are payable January 2 to 


new association, but the conference will 
work through the cooperative effort of 


stockholders on record as of Decem- 


ber 12, 











A HOLIDAY SUGGESTION 


At this’season of the year, your clients are exchanging 
presents. Their thoughts should, and they naturally do, 
seek a way of protecting their valuable property against 
the unexpected loss. Your clients will be glad to have 
your suggestion. 





You cannot serve your clients better than to remind 
them that you have at your disposal a real“All Risks” policy 
to protect them against loss. 


“ALL RISKS” JEWELRY, SILVERWARE and FURS POLICIES) «::.. 


“ALL RISKS” FURS POLICIES 
“ALL RISKS” FINE ARTS POLICIES 


can be obtained from the 
nearest agents of 


THE COMMERCIAL UNION ASSURANCE COMPANY, LTD]: 


UNION ASSURANCE SOCIETY, LTD. 
PALATINE INSURANCE COMPANY 
COMMERCIAL UNION FIRE INSURANCE 
COMPANY OF NEW YORK 
HAND-IN-HAND UNDERWRITERS 


W. B. BRANDT & CO,, INC. 


General Agent All Risks Department 


NEW YORK, 110 William Street 315 Montgomery Street, SAN FRANCISCO 
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